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Sergeant and His Gun Crew Taking a Few Minutes’ Rest After Intense Fighting. 
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Not “Shall I buy?” but “Have I bought all I can?” 







VEN if you double the subscrip- 
tion you thought you d take, you 
will only be playing at sacrifice 


compared to the sacrifice Our Boys are 





making over there. 


Buy Liberty Bonds until your heart— 
not your pocketbook—-says ‘‘Enough!”’ 





Buy Liberty Bonds 


Next to soldiers in khaki—the Kaiser hates Money in Liberty Bonds! 





This space donated by Joseph Fahys & Company, New York, makers of good watch cases since 1857. 
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Jewelers Prepared to Do Full Share in Fourth Liberty Loan 





By John Price Jones, Assistant Director of Publicity 


Written Exclusively for The Jewelers’ Circular 
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D SPITE the fact that the Government 
has restricted the manufacturing 
jewelry business by limiting the use of gold 
and platinum, members of the jewelry trade 
are getting into the fight for the Fourth 
Liberty Loan with all the energy at their 
command. 

In the present campaign the jewelry 
trade has been assigned a quota of five 
million dolars by the Rainbow Division, 
which superintends all trade subscriptions 
in New York city. This sum is more than 
half again as great as the amount asked of 
the jewelers in the Third Liberty Loan, but 
it is not daunting the men who are patri- 
otically giving their time to the work of 
securing it. 

The jewelers have organized their sub- 
scription committee with August Gold- 
smith, of Goldsmith, Stern & Co., as chair- 
man. Volunteer workers from the trade 
will take up the business of soliciting sub- 
scriptions in a short time. Imbued with 
the spirit which has made New York’s 
Rainbow Division an object of nation-wide 
admiration, these loyal Americans expect 
to do more than is asked of them in sup- 
plying the sinews of war for the fighting 
men abroad. 

All of New York has been getting into 
the Fourth Liberty Loan campaign with a 
spirit which will prove an inspiration to 
Americans. Confronted with the task of 
raising more than a billion dollars in the 
greater city alone, men of every trade and 
profession, as well as the loyal American 
women, have been fighting the battle for 
dolars with a spirit that can be favorably 
compared to the spirit of the men in 
France. 


When the loan campaign opened on the 
night of September 27, it was with the 
sounding of the air raid sirens and the 
chorus of every steam whistle in the city. 
At the signal hundreds of automobiles 
manned by volunteer workers and thou- 
sands of newsboys on foot started through 
the streets distributing copies of the 
“Stars and Stripes,” the famous Yankee 
trench paper. A special edition had been 
prepared by the men in France for the use 
of the Liberty Loan campaign. 

The big feature of the New York drive 
is Fifth Ave. Never has the street, known 


so well as the heart of the richest trade 
in the country, appeared in such gay dress. 
A solid block is dedicated to each of the 
Allies, hung with flags of the nation hon- 
ered. The show windows of all the ave- 
nue’s famous firms have been devoted with- 





out reservation to the purpose of loan 
propaganda. Among these the greatest 
jewelry firms of the country have con- 
spicuous displays. 

To add to the appeal the greatest artists 
and sculptors of America have donated 
their best efforts. Because of this patriotic 
generosity the shop windows are showing, 
instead of the usual stereotyped patriotic 
displays and printed posters, individual 
paintings or groups of fine statuary. Be- 
cause of their artistic merit they are at- 
tracting an audience far beyond the reach 
of the usual widely duplicated advertising. 

The individual skill and taste of the large 
jewelry houses has not been neglected in 
the window displays. Furnished with the 
wealth of material made available by pa- 
triotic artists, all the firms are using it to 
the best advantage. The window dressing 
for the Fourth Liberty Loan will set a new 
mark in the history of display, and in this 
friendly competition the jewelry trade is 
among the leaders. 

The presence of famous fighting units in 
New York is one of the noteworthy fea- 
tures of the public programs. The French 
Foreign Legion, the Italian Alpini, Persh- 
ing’s veterans and the Marines who won 
the envious title of “Devil Dogs” at Cha- 
teau-Thierry are inspiring crowds to the 
wildest enthusiasm. 

There is need at this time of arousing 
the fighting spirit of America to its utmost.» 
The success of the American army in 
France has awakened intense enthusiasm, 
but it has also created a false impression 
that the war will be over in a few weeks. 
The President himself has seen fit to warn 
America against this false optimism, and it 
is urged on every patriotic member of the 
jewelry trade to do his share in passing 
on the word. 

America is winning. Peace with victory 
will be ours as surely as our cause is just, 
but this moment, when the battle is only 
just turning in our favor, is no time to let 
up in our effort. We must fight the harder 
until the enemy is crushed. 

When the newly organized jewelers’ com- 
mittee goes out to the trade it will go ex- 
pectant of a response truly American in its 
generosity. An industry that forms an in- 
tegral part of American artistic life can 
do no less than its full, patriotic duty—lend 
as the Yanks are fighting! 








Hollis B. Spiller, Clarendon, Tex., who is 
now in the national army, has been suc- 
ceeded by the City Drug Store. 


The Kaiser Wants It, So Do We, 
But Differently 





Written expressly for Tue JEweters’ CIRCULAR 


Kaiser Wilhelm wants peace. So do 
we. Nobody in the world really likes war. 
It is enormously expensive, increasing the 
cost of living tremendously and lowering 
the standards of existence of peoples far 
from the actual scenes of conflict. 

Kaiser Wilhelm, however, wants to dic- 
tate the terms of peace himself. It would 
be utterly unsafe to permit him to do any- 
thing of the kind. It would mean a re- 
newal of the conflict, along vast reaches 
of blood-drenched battle lines,, between 
the forces of autocracy and democracy. 

The war must be finished before it wilk 
be safe to stop it. It will be finished wher 
America and our Allies are victorious over 
the Hun. 

The American armies are hurrying the 
war along all they can. The American 
people have an opportunity, through the 
launching of the Fourth Liberty Loam 
drive, to speed the war towards its close. 

It is far better to buy Liberty Bonds 
this year, even at the cost of some depriva- 
tion for the time being, than to suffer 
under high prices and high taxes through 
years of continued warfare. 

The Fourth Liberty Loan is designed to 
send the American armies along to vic- 
tory, bringing peace and the return of 
prosperity to the world. 

It is not only an opportunity and a priv- 
ilege that is offered to the American peo- 
ple. It is a duty also. Indeed, it is as 
much the duty of each American to buy 
Liberty Bonds as it is the duty of our 
soldiers “Over There’ to serve loyally 
in the fight against the Hun. 








Prestige of Germany Lost Forever 


The prestige of Germany—founded large- 
ly on fear—has fallen in the estimation of 
the world! 

The swift and tremendous war prepara- 
tions of the United States, and the readi- 
ness with which funds have been raised im 
this country for prosecuting the war against 
the Hun, have served to eliminate any fear 
of him and all his vast war machinery. 

The prospect of the floating of the larg- 
est loan ever attempted in the history of 
the world has gone further toward de- 
stroying German prestige than any other 
factors. And only the failure of the $6,- 
000,000,000 Fourth Liberty Loan could re- 
store that prestige. 

This destruction of German prestige 
throughout the world is an important part 
of the war. The work must be continued- 
The strongest factor in this at the present 
time, is the Fourth Liberty Loan. 
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FOREHANDED 

















To be forehanded is to be forearmed 


Are you, as a retail jeweler, armed with a stock 
of these attractive service signets to meet the 
advance and attack of the friends and relatives 
of the recently registered future army? 


Made of unquestioned 10K Green Gold and 
from carefully executed steel dies, these rings 
—made for nine branches of the army and 
navy—will form profit bearing ammunition 
for this campaign. 


LARTER & SONS 


23 Maiden Lane 
New York 


Pac. Coast Rep. 
A. I. HALL & SON, Inc., 
150 Post St., 
San Francisco, Cal. 


REGISTERED ' TRADE MARK 
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What Jewels Wonien Wear in Paris. Te 





Beautiful Brooches 
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SIMPLE foilette is at once elegant 
A ‘and charming if an artistic brooch 
adorns the corsage. ‘An elaborate: costume 
becomes smart if a suitable ornament is 
worn at the neck or if decolleté round the 


neck. 
Two olatinum bars with rose diamonds 





Fic. 1. 


are shown in Fig. 1. The garlands of 
leaves and little truelovers’ knots are in 
green gold. This bijou can be easily worn 











1 Be <M 


avaravara | 


Fie. 2. 


with.no matter what robe, and will always 


be chic and appropriate. . 
Af original brooch carried out in gold 





with emeralds and diamonds is shown in 
Fig. ‘2. 

An ornament suitable chiefly for evening 
wear made of pale gold—rubies and pearls— 
is illustrated in Fig. 3. This design was 








Fic. 4. 


made expressly for a cadeau de noce ° 
(wedding present) for a well-known 
society beauty. 


The drawing, Fig. 4; shows an almost 
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is. aE Fic. 5. 
Egypt ian design. 


and Hight ted” enamel. 
turquoise is in the center. 


It consists of ‘gold, blue 
A large scaribee’ 








(Written expressly for Tue JEWELERS’ Cimcucar by Lavy Er.een.) 
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A bijou which is very. much 4 la mode 


at present is the one illustrated by Fig. 5. 


The frame is of tinted red and green gold 
wire with pearls in the center. 


A ladies’ scarf pin, in chiseled gold and | 




















Fic. 6. 


diamonds, is an attractive ornament illus- 
trated in Fig. 6 | 

A diamond brooch set in platinum is 
shown in Fig. 7. It includes three large 
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Fic: 7. 


black pearls at one end of the three bars 
which are inset with diamonds. 

The ornament in the illustration, Fig. 8, 
can be worn as a brooch or a pendantif. 


mo 


ire 
on 





Fic. 8. 


It is artistically carried out in two shades 
of gold, the gems are brilliants and tiny 
rubies. 








Gold Production of Australia 

The amount of gold mined in Australia 
from January to July, 1918, was 750,550 
ounces as against 853,074 ounces mined in 
the same period of 1917. These figures are 
submitted in a recent report by Howard A. 
Treat, secretary to commercial attache, at 
Melbourne, Australia, to the Department of 
Commerce in a report giving the produc- 
tion of gold by States in Australia for the 
first seven months of the two years. 

The largest producing field was Western 
, Australia. which accounted for 572,026 
ounces in the first part of 1917 and 517,576 
ounces in the first part of 1918. Victoria 
comes next with less than one-fifth of the 
production with Queensland slightly ' be- 
hind, while the gold production of New 
South Wales was about 10 per cent. of 
Western Australia. That of Tasmina and 
South Australia are very small factors in 


the total result. 





Judson C. Mealy, formerly a member of 
John W. Mealy & Sons Co., Baltimore, Md., 
has won his commission as an ensign in 
the United States -Navy after a special 


-course’ at ‘the Naval Academy.. Mr. Mealy 


has two sons. now withthe colors, and he 
is rightfully proud of his boys. 
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A FINE MEDAL 





Dr. 
Regiment Band, Honored by Soldiers 
Dr. 

Regiment Band, 


E. M. Hitter, Head of the. Seal | 


E. M. Hiner, head of the Seventh 
was recently presented! 





— 
— 


with a gold clasp and diamond medal’ by | 


troops of the regiment. 
address was made by Colonel R. Bryson’ 
Jones, who summoned ‘Dr. 
close of the regimental review. Two, thous 
sand members of the regiment officially: 
witnessed. the ceremony and about. 4,000 


spectators applauded from the sidelines. © 


Dr. Hiner was completely surprised by the 
honor and so affected that Colonel : Jones 

















MEDAL PRESENTED TO DR. E. M. HINER. 


had to repeat the expressions of gratitude : 


that the recipient was only able to whisper 
when he was given the medal. 

When the regiment was formed two 
years ago, Dr. Hiner received permission 
to organize the band. He has furnished 
his services and provided the music used 
by the band, in addition to devoting three 
evenings a week to the instruction of the 
bandmen, many of whom were without 
previous musical instruction when they 
joined the organization. Neither Dr. Hiner 
nor any member of the band has accepted 
pay for this service. 

The medal was designed by Allan C. 
Huyck, Scarritt Arcade, Kansas City, Mo. 
The center is in Roman finish, surrdunded 
by a wreath of green and red gold. In 
the center of the lower part of the wreath 
is a diamond. Inscribed on the medal is: 
“Dr. E. M. Hiner. In appreciation; Sev- 
enth Regiment, National Guard, Missouri, 
1918.” 

In raising funds to purchase the medal 
no member of the regiment was permitted 
to contribute more than 10 cents. 








M. N. Petrovits, formerly with Hubert 


Zimmer, Poughkeepsie, N. Y., has opened 


a jewelry store at 283 Main St, that city. 


Mr. Petrovits has been a jeweler ‘and expert . 


repairman ‘in Poughkeepsie: for nearly 20 


 -years. 


The presentation: ; 
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America’s Largest 
Diamond 
Cutting 
Works 





Stern Bros. & Co. 








OFFICES 


68 Nassau Street, New York 
31 N. State Street, Chicago 
10 Tulp Straat, Amsterdam 


CUTTING WORKS 


Most Modern and Complete 
136-146 W. 52nd St., New York 
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My Country, ’Tis of Thee 





(Reprinted from the Literary Digest.) 








SOLDIER OF FRANCE lay on a 

A hospital bed. His shattered arm had 

just been taken away. The doctor looked 

down with pity at the white young face. 

“'m sorry, my boy, you had to lose your 
arm,” he said. The eyes of the lad flashed. 

“No, no, doctor. I didn't lose it,” he said; 
“I gave it—to France.” His head sank back 
on his pillow, and he whispered, “My 

Ng 
Pe chiens! Here in your God-given 
land of liberty, far from the furious battles 
and the countless hospital beds of France, 
what flame leaps to your eyes when you 
say, “My Country, ’Tis of Thee”? Have 
the words filled your soul with a passion 
of love and a holy zeal which make service 
of country the greatest thing of life, the 
only thing worth while in these days? Are 
you ready and eager to enroll in the army 
of twenty-five million men and women now 
summoned to carry the Fourth Liberty 
Loan to victory? 

Swift and sure we are moving to the 
great events which will bring triumphant 
peace to America, and to all the world, or 
plunge us into a deeper misery of unending 
war. General Pershing, with the First 
American Army, has struck the enemy a 
heavy blow. Our hearts thrill with eager 
anticipation after the long waiting. We 
hope; we trust; we look with proud faith 
to our great armies, and our brave allies; 
we expect the “decisive victory of arms” 
to which our President has pledged the na- 
tion. But we cannot be SURE of it until 
every last one of us here at home has given 
himself and his all, “without pause or 
limit,” to make our armies invincible. 

No such victory has yet been won. Init- 
ial success is not “decisive victory.” It is 
too soon to rejoice, or to say, “the war 
will soon be over.” It is too early to talk 
of “the headlong retreat” of the enemy, or 
of a German military machine “on the 
point of collapse.” The Prussians are not 
beaten. Their war-machine is not de- 
stroyed. Their savage fighting power, their 
endurance, their strategy, their supplies, 
are still unexhausted. Their greed, their 
devil-bred Kultur, their obsession for 
world-dominion are still rampant. They 
could not conquer Russia in the open; they 
conquered her in the dark with soul-poison, 
bribery, treachery, and all forms of be- 
devilment known to the Huns. Already 
they are harvesting from that vast domain 
men and supplies for the German war-ma- 
chine. And now the greatest Hun general, 
Ludendorf, the most powerful man in Ger- 
many, defies the world and says, “Our will 
to victory remains unbroken. We settled 
Russia. We will settle the Americans.” 

We are answering the insolent Hun with 
our first mighty effort on the battle front. 
The beginning of it cheers us mightily; 
but it is still only at the beginning. It 
must go on triumphantly. It must succeed. 
But two million American soldiers, soon to 
be joined by two million more, are looking 

k across the sea to us with an even 


more imperative demand, “You must not 
let us fail. We have staked our lives on 
your support. We need tanks, and guns, 
and shells, and airplanes without limit. 
Unless you send them we cannot win. Buy 
more Liberty Bonds than you ever dreamed 
of buying. Don’t you understand? Our 
part here will be HELL if you stint your 
part at home.” 

Before ever a soldier of Uncle Sam stept 
upon the soil of France and unfurled 
America’s battle-flag, the victory of our 
Allies was necessary for the safety and 
freedom of our country; but now our need 
for victory is multiplied four million times. 
The blood of every American boy spilled 
on that shell-torn ground cries to Ameri- 
cans for victory. From every hospital bed 
where one of our boys is lying, gassed or 
wounded; from every cage in Germany 
that holds a brave American in cruel con- 
finement; from every trench and camp, in 
France, in Italy, in Belgium, in Russia, 
the demand comes to us for victory. From 
every home in America into which the tele- 
gram has come bearing the news of a 
hero’s sacrifice for his country, the demand 
for a victory that shall repay that sacrifice 
is challenging us more sternly each day. 
There must be no peace until such a vic- 
tory 1s won. All our work, our thought, 
our money must be dedicated to this life- 
and-death need of our country as truly as 
the lives of our brave boys across the sea 
are dedicated to it. 

Those devoted lives are in our hands. 
Shorten that casualty list which already 
reaches into the quivering hearts of thous- 
ands of American families. Lavish upon 


our armies, quickly, weapons and supplies 


which shall hasten their victory and stop 


‘a'l casualty lists! Pour out in a flood the 


paltry price in money, and lessen the 
greater price to be paid in the precious 
lives of our sons, our husbands, our broth- 
ers, and our dearest friends! 

The enemy is malignant and merciless 
beyond our power to believe—we who have 
not seen. The need for his irretrievable 
defeat is more imperative than we have 
known—we who have not learned before 
of the foul wells from which the nature of 
the Hun has been springing. If we were 
forced to see what our soldiers, our chap- 
lains, our Red-Cross nurses have seen, we 
could not delay a moment to rid the world 
of the loathsome plague. Edward J. Lacey, 
an old employe, now with the 165th New 
York, writes: “I can hardly sit still here, 
thinking of the things J have seen at the 
different fronts I’ve been fighting on. [ 
have seen them have women chained to 
their machine guns, and .” The Rev. 
George A. Griffith, of Baltimore, a chap- 
lain with the 5th Field Artillery, has told 
how the Huns took young Belgian and 
French girls into their first-line trenches 
and tortured them until their screams 
made the Scotch and Canadian soldiers so 
crazed that they rushed to rescue them, 
only to fall into the machine-gun nests into 
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which the women’s screams had been made 
to decoy’ them. Other’ soldiers, at 
length drove the fiends from their trenches 
and went over. What they saw there was 
too awful for words. 

May a merciful God spare us all from 
seeing our daughters and wives chained to 
machine guns or tortured by the Huns! 
May we never see our little children or 
our old men crucified upon the doors of 
our ravaged homes! May we never see 
our babes impaled upon bayonets and car- 
ried through our streets over the shoulders 
of German soldiers! 

MAKE IT IMPOSSIBLE! Make our 
armies invincible. Insure victory now, and 
freedom forever from the unspeakable 
Hun. Liberty Bonds without limit—Lib- 
erty Bonds for twenty-five million men and 
women who will buy them to their utmost 
ability—Liberty Bonds oversubscribed with 
a whirlwind of patriotic eagerness and grim 
determination—this must be our immediate 
answer to the demands of our armies 
across the sea. Buy Liberty Bonds, and 
keep them; treasure them as a precious 


‘investment; do not sell them or trade them 


off until your Government calls for them 
at maturity. They are your proud posses- 
sion, a proof of your loyalty, an insurance 
of all you hold most dear. Americans! In 
the full tide of your power and your abun- 
dance, answer, with all God has given you, 
the bitter cries of torn and outraged hu- 
manity. God has raised America, strong, 
rich, and free, to be his own right arm of 
deliverance. Save your homes and loved 
ones, and save a world lying in blood and 
tears! Buy Liberty Bonds with a hand 
that will not stop, and know the sublimer 
meaning deep in the heart of the words, 
“MY Country, ’Tis of Thee!” 








The Meaning of Your Subscription to 
the Fourth Liberty Loan 





WHAT IS THE LIBERTY LOAN? 

It’s forts and it’s ships and it’s shining 
guns. 

It’s squadrons that sweep the sea. 
It’s all of the circling band of steel 
That shall keep all the home shores free. 
It’s grub and it’s warmth for the sailor lad 
Far out on the wintry foam. 
For the brave jack tar, as he fights afar, 
It’s the good old “Money from home.” 


WHAT IS THE LIBERTY LOAN? 


It’s rifle and helm and it’s bayonet, 

It’s shovel and shard and shell 

For the soldier boy in the olive drab, 

Out there on the edge of hell. 

It’s the soaring wings of the whirring 
planes 

That battle on high alone. 

For the lad who is daring “Over There” 

It’s the good old “Money from home.” 


WHAT IS THE LIBERTY LOAN? 


It’s succor and life for a bleeding world. 

It’s the glimmer of peace at dawn. 

It’s the strength of a mighty arm to strike. 

It’s the gleam of a great sword, drawn. 

But, more than all, it’s the pledge of love 

To the lads whom we call “Our own.” 

To the boys on land, afloat, on high, 

It’s the good old “Money from home.” 
By Ratpo E, McMituin. 
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from ALBERT LORSCH & CO., because they 
Have Demonstrated to their entire satisfaction 
that the LORSCH SERVICE get the gems to 
them more Quickly, Safely, Economically and 
Conveniently than in any other way. 


Do YOU need more reasons? 
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It Doesn’t Take a Woman Long 


to find out where the greatest value lies in Imitation Pearls. 
And women all over the United States have found it in the 
various “Qualities” of REGENT PEARLS. 

Stock the Pearls that American Women WANT—\the Line 
that gives them most for their money, in Beauty:and Durability. 
STANDARD GRADES “INDESTRUCTIBLE” and “REGULAR” 


In Rose, Cream or White, with Special Presentation Cases 
for the Better Grades. Special Diamond Mountings. 


“4 Lorsch Building, 37 Maiden Lane 
9 : r4 - NEW YORK 
131 Washington Street 
| 1 | | : PROVIDENCE, R. I. 
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when it comes to 


Liberty Bond 5 











BUY 
ph DEMOCRACY 


In LEND 
put theEND 


~O AUTOCRACY 


Subscribed-toward the Winning of the War, by L. Heller & Son, New York 
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October 9, 1918. 
pRICES ON ENGRAVING 





New York Engravers’ and Chasers’ Society, 
Recently Formed, Adopts a Price 
List for All Work 


The Greater New York Engravers’ and 
Chasers’ Society, organized on June 5 of 
this year with only nine members, now 
has a total membership of 75 independent 
engravers. The officers, heretofore, unan- 
nounced, are George Mesin, president, 95 
Chrystie St.; S. Marcus, vice-president, 160 
Fssex St.; M. Sperber, recording secretary, 
91 Eldridge St., and M. Schneeder, secre- 
tary-treasurer. The East Side engravers 
were the founders of the society, but to 
date it has many Maiden Lane engravers 
enrolled in its ranks. At the meeting on 
Thursday evening, Oct. 3, it was proposed 
that the members who had not purchased 
Liberty Bonds should do so through the 
Jewelry T rade Committee, and thus swell 
the amount aimed at by the jewelry trade. 

At this meeting, for the purpose of having 
q standardized price for engraving, the 
society issued a minimum price list, which 
it will distribute to the trade. The price 
list follows : 


LADIES’ WATCHES. 


vec ccccccccccccccccvccosccces $ .50 
SE ENDOR ccc cccccs  pieen etiam 75 
DE. coddcnsneseeesoceoecseees 1.50 
en 1.50 
eo OM, if COFMEF ..ccccccccccccese 1.00 
Biamond Shape Mon. .......cccccesccces 1.00 
Diamond Shape Mon. in corner ......... 75 
se teebanedhoteneeceeus 15 
MEN’S WATCHES. 
DL. ceeeevecccsdveccsvccsoeacees 75 
ESO re re 1.50 
ee ee ee 2.50 
iD 6 5 swe ee spe eeeee ee cenee 2.50 
Se, ON GOOUIOT. oo cc ce ccccsccctes 1.25 
Pe hci sh tbe kage eee ee cee othe 1.50 
Diamond Shape in corner............0.. 1.00 
CIGARETTE & VANITY CASES. 
‘Script Mon. in small shield.............. 15 
Block Mon. “ “ ia a ia dtl .50 
Diamond Shape “ ple wala a eel 35 
Solid Gold Cases—same price as watches 
RINGS. 
Two or Three Letters Mon. Script...... 15 
Block or Diamond Shape...............% 50 
i ie phi eek a6 os.0eed soko es .10 
POOR . oo cccccceccoecscceecs .05 
Two “4 - wdpese ahd oud eau .10 
Three ‘“ ie os peeakechdendeuenaa 5 
Rings inside nothing less than ........... .10 
i x «ces ¢ebeneesseedeeses .02 
CUFF LINKS. 
a oa ht lang alate sched Oo .30 
PE <i cccecncereeveeecdouapee 1.00 
I MOS... oc ccccccccecesecece 70 
Baby Pins two or three letters ..........- .10 
LOCKETS. 
Baby Locket Script Mon. ........eeeeee. 85 
Ladies’ and Gents Script Mon. ......... .25 up 
f 35 
i a a ees 1d 4 
| 50 
LOVING -CUPS. 
Sterling Silver Cups Block letters...... .04 
Plated Cups inscriptions ............e-- .03 
a i cai en .02 
LETTERING. 
Watch Caps Block Letter ......-.eecees .03 
or, Sees © .. ccccvccvcns 02 
i ad a .02 
Cigarette cases block ........cceceeceees .03 
i ee aed cea ae .02 
1 Jap. Letter outlined and recut......... 10 
Old English inscription .......... Sc per letter 
FOB MONOGRAMS. 
Hanging Fobs des. and eng. ........+++: 1.50 
ee (lh FT llc ccewoses 1.00 
Mon. for Rings ““  “ o Genes teewane 35 
me MeartPin “© § .., cccccees 35 


Masonic for Ring “ OT ep eaatiemeeue 35 


THE JEWELERS’ 


FLAT WARE. 
5: ee a Ge I 6 5 ok ke ise ndeas .50 
TT rT rT; ‘6 “ Old Eng. Plated .. .60 
és rT rT ‘6 66 es *“* Sterling . .75 


EE ED OO, ose sccetinsneneedeen 1.20 
ee  vcedesadeccdecacend 15 
1 Letter Old Eng. or Block Shaded ...... .10 
HOLLOW WARE. 
ee TN. io inca td teneneeetedsa .50 up 
1 Letter Shields small Tea set Old Eng. .15 
Bread Trays or Dishes Old Eng......... mm 
IVORY. 
3 Pieces set Comb, Brush and Mirror .75 & 1.00 
Monograms single pieces small......... .20 up 
S eB 6. kc din. ce06ewese eeses .10 


3 Pieces Set Comb, Brush and Mirror 
Mon. Painted 1.50 up 
DORN cccot cteeeorewe bee's x4 .25 up 
See: SAGO: « - 0 0c cseseteesooess ” .20 up 
UMBRELLAS. 
Umbrellas and Canes Mon...........ee0. .35 up 
Not responsible for cutting through 
umbrella plates. 








KILLED IN THE SERVICE 


Henry J. Heydel Gives His Life While on 
Duty in San Domingo 


New OrteaAns, La., Oct. 4—There is a 
gold star in the show window of Haus- 
mann, Inc., and it stands for one of its 
former employes who lost his life, not in 
Sunny France, but in the troublesome 
island of San Domingo. 

Henry Joseph Heydel, 1326 Carondelet 
,ot., was employed in the store department 
of Hausmann, Inc., when the war came on, 
and in May, 1917, enlisted in the Marines. 
He was sent with the 44th Company to 
San Domingo and was with Corporal 
Breeden, Privates Russel W. Jones and 
Thomas James Rushford near Hayo Mayor 
when they were ambushed by native insur- 
gents while watering their horses. The 
men put up a splendid fight, but only 
Private Rushford escaped death. He was 
wounded in both hands when he managed 
to mount his horse and make camp. Bullets 
that followed went through Rushford’s 
saddle and one lodged in his hip. Private 
Haydel was found dead on the field with 
his three companions when the rescue party 
arrived. 

Colonel Tharp, commanding, in his letter 
to Haydel’s father, tells of the gallant fight 
made by the men. Although Private 
Haydel did not have the distinction of dying 
in France against the Hun he is entitled to 
the same honor. 








SPANISH INFLUENZA 


Two Philadelphia Jewelers Dead and Others 
Suffering from Attacks of the Plague 





PHILADELPHIA, Oct. 4.—Philadelphia has 
been swept by the Spanish influenza plague, 
and many jewelers are victims. Radical 
steps have been taken by the Health De- 
partment of both the city and State to 
stop the plague, but so far without success. 
Already theatres, schools and saloons have 
been closed, and the Health Departments 
have forbidden persons to congregate. 

Several deaths among jewelers and their 
relatives from the plague have been re- 
ported. Prominent among these are B. H. 
Lyon, treasurer of the G. S. Lovell Clock 
Co., 18 S. 10th St., who died last night 
(an account of whose death is given else- 
where in this issue of THE JEWELERS’ Cir- 
CULAR); Miss Agnes Hueber, daughter of 
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Christian Hueber, 927 N. 4th St.; Mrs. R. 
Milner, wife of R. Milner, 1319 Point 
Breeze Ave., and H. Clearfield, jeweler, at 
610 Poplar St., who died yesterday. 

Miss Hueber was a- Philadelphia school 
teacher and noted throughout the United 
States as a swimmer, having been in con- 
tests as far west as the Pacific Coast. She 
was sick but a few days, dying last Tues- 
day. 

William Schwenk, 731 Sansom St.; Rob- 
ert Woodrow, with M. Sickles & Sons; 
Thomas Judge, with Jos. B. Bechtel & Co.; 
Ralph Thoman, Woodbury; W. H. Hurl- 
burt, of Hurlburt & Sons; George Vovard, 
Manayunk, and M. E. Ballen, of 730 San- 
som St., are sufferers from the disease. 

Tomar & Venus, engravers, 715 Sansom 
St., were forced to close their shop be- 
cause both of them have been sick, and 
Aaron Liebermann, watchmaker for Aisen- 
stein & Gordon, is also suffering from the 
disease. 








THRIFT STAMPS FOR GOLD 


“Melting Pot” Conducted by Chicago Jewel- 
ers Proves a Big Success 


Cuicaco, Oct. 2—The success of “The 
Melting Pot” for the jeweler has been 
demonstrated by Herman C. Stern, secre- 
tary of the ‘Chicago 24K Club, at his store, 
229 E. Garfield Blvd. In a very short time 
he had exchanged over 5,000 Thrift Stamps 
for old gold, platinum, silver, silver-plated 
goods and old watch cases that were dug 
up by the people of his neighborhood from 
old store places about their homes. Every- 
one that exchanged goods for Thrift Stamps 
left the store happy in the thought that 
they had made old, useless articles serve a 
double purpose. Uncle Sam was getting 
the much-needed metals and they had added 
to their savings, as well as rid the house 
of useless articles. 

Mr. Stern said that the advertising value 
of the scheme to his store can hardly be 
estimated. Credit was given him for the 
patriotic effort and favorable attention was 
brought to his store. In advertising the 
“Melting Pot” Mr. Stern distributed 20,000 
hand bills in the mail boxes within a mile 
radius of his store and displayed cards in 
the windows of other merchants willing to 
help the cause. 

The department stores have been con- 
ducting “melting pots” here for some time, 
but Mr. Stern was the first jeweler to start 
one. Now a number of jewelers in dif- 
ferent parts of the city are arranging to 
trade Thrift Stamps for old metals. Re- 
fining and assaying companies are glad to 
assist and co-operate with any jeweler that 
wishes to try out the scheme, and some of 
them have prepared display cards for their 
windows. 

A photograph which was taken of the 
store the day he closed the “Melting Pot” 
illustrates the interest taken in the work. 
More than 15 barrels were filled and shipped 
to the refiners. 











Among those reported out of business and 
as having joined the national army are the 
following: E. S. Sherrerd, Wood River, 
7 and Harold J. DuBois, Little Falls, 
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The Chosen Gem of the Ages—the Pearl 


-=N the crown jewels ot Kings and Queens, and in the 
treasure houses of Indian Princes, there are priceless 
collections of precious pearls—riches of fabulous 
magnitude, amassed through centuries. For the pearl 
has a fascination all its own. One of Nature’s most 

beautiful and marvelous creations, it is of all jewels the most highly 
prized. 

And so today, as through the ages, the pearl takes first place 
wherever wealth gathers costly adornment. It follows the path of 
increasing wealth and the growth of national culture and refinement; 
and America is fast becoming the principal pearl-buying nation of 
the world. 
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“La Superbe Collectton des Colliers de Perles La Tausca” 


_- (The magnificent collection of La Tausca Pearl Necklaces) 


Our pearl-makers’ goal and pride. 


This collection exemplifies the highest art in 
pearl making, and represents to our pearl makers in France 
something beyond financial reward. As a painter studies and 
labors that his canvas may be acceptable to the judges of the 
Grand Salon, in Paris, so our pearl makers strive to make 
necklaces worthy of a place in the list of La Tausca Pearls 
De Luxe—the qualities which retail from thirty to one 
hundred and fifty dollars. 


‘‘La Superbe Collection” consists of necklaces critically 


KARPELES 


Providence 


Paris 


selected through ‘more than fifty years; and additions to it 
must be so distinctive and perfect that their superiority is 
beyond question. 


It is this- striving for perfection, coupled with years of 
success, that makes it easier today to sell a fifty dollar La Tausca 
Pearl Necklace than it was ten years ago to sell a nameless 
five dollar string; and with the demand for fine pearls so 
universal, the simple act of prominently ,displaying these 
La Tausca Necklaces De Luxe will arrest the’attention of your 
trade and stimulate buying. 
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SHOW THE SAME SPIRIT 
WHEN BUYING LIBERTY BONDS 


as the fighting men do when they attack the enemy 

















They offer their lives and their all for the cause of 


LIBERTY, JUSTICE AND HONOR 


Deny yourselves all luxuries. They have none. Give up costly pleasures and expensive 
comforts. The fighting men don't get them. Apply every cent to Buying Liberty Bonds, 
and show the boys at the front that you are behind them. 


Buy Bonds to the Utmost 


F. VITELLI & SON 


277 BROADWAY 
NEW YORK 
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EXPORT CONSERVATION LIST 


Articles in Jewelry, Silver and Optical Lines 
Included in the List as Amended and 
in Effect Sept. 21 


WasuincTon, D. C.,, Oct. 1.—The 
amended Export Conservation List that 
went into effect Sept. 21, shows a number 
of additions to and modifications of the 
old lists and includes a large number of 
articles relating to the jewelry and optical 


trades. . 
The attention of shippers has been called 


to the fact that the commodities on the Ex- 
port Conservation List are in many cases 
being strictly conserved on account of the 
limited supply and the needs of the United 
States and the Allies for the successful 
prosecution of the war. Shippers are ad- 
vised before making purchases or sales 
for export or even engaging freight space 
or tonnage for these commodities, to ob- 
tain licenses for their exportation. We 
are also advised that all commodities cov- 
ered by the Export Conservation List re- 
quire individual licenses when shipped to 
all countries, including Canada and New- 
foundland, except when specifically stated 
to the contrary in the list. 

Exporters are reminded that no Collec- 
tors of Customs have authority to issue 
licenses even for small amounts, and con- 
sequently individual licenses must be pro- 
cured for all destinations. 

Included in the Export Conservation List 
are: 


Alpaca metal (German silver and nickel silver) 
and articles containing same, X-2, 

Binoculars. 

Celluloid and articles manufactured therefrom, 
where celluloid is the chief constituent. 

Chain, as follows: Anchor, Open-link, Stud-link. 

Diamonds, industrial, X-2. 

Diamonds and precious stones of all kinds. 

German silver (nickel silver and alpaca metal) and 
articles containing same, X-2. 

Glass, optical (except blanks and disks for specta- 
cles, eyeglasses and reading glasses). 

Gold, as follows: 

Dental. 

Manufactured and articles containing gold. 

Instruments, as follows: 

Aeronautical. 

Anti-aircraft. 

Containing lenses. (Note exception under Cam- 
eras, photographic. ) 

Dental. ‘ 

Optical. 

Surgical. (Individual licenses not required to 
Canada and Newfoundland when consigned 
to hospitals and Government officials.) 

Iridium. 

Jewelry. 

Lenses, optical, mounted or unmounted, including 
lenses forming part of apparatus, but not in- 
cluding spectacle, eyeglass or reading-glass 
lenses. (Note exception under Cameras, pho- 
tographic.) 

Metal, as follows: 

Alpaca (German silver and nickel silver) and 
articles containing same, X-2. 

Nickel and all articles containing 10 per cent. or 
more (in weight) of nickel, Xa2. (Individual 
license not required to Canada and Newfound- 
weg except for nickel commodities listed be- 
Ow. 

Nickel alloys, X-2. 

Nickel, chemical compounds thereof. 

Nickel silver (German silver and alpaca metal) and 
articles containing same, X-2, 

Open-link chain. 

Optical glass (except blanks and disks for specta- 
cles, eyeglasses and reading glasses). 

Optical instruments. 

Optical lenses, mounted or unmounted, including 
lenses forming part of apparatus, but not in- 
cluding spectacle, eyeglass or reading-glass 
lenses. (Note exception under Cameras, pho- 
tographic.) 


Palladium. 
Platinum and articles containing platinum. 
Platinum, dental. 
Ships’ compasses. 
Silver, as follows: 
German (nickel silver and alpaca metal), and 
articles containing same, X-2. 
Manufactured, and articles containing silver. 
(Individual licenses not required to Canada 
and Newfoundland if containing no tin.) 
Nickel (German silver and alpaca metal), and 
articles containing same, X-2. 
Silverware containing no tin. (Individual licenses 
not required to Canada and Newfoundland.) 
Silverware containing tin, X-4. 
Stud-link chain. 
Surgical instruments. (Individual licenses not re- 
quired to Canada and Newfoundland when 


consigned to hospitals and Government of- . 


ficials. ) 
Tableware, tin, not silver plated, X-4. 
Silverware containing tin, X-4. 
Tableware, not silver plated, X-4. 
White metal. 








ANOTHER CHECK SWINDLER 
Baltimore Jeweler Victim of a Man Who 
Gets Masonic Ring 


BALTImMorE, Md., Oct. 5—A smooth-talk- 
ing alleged bogus check operator slipped 
over a worthless check for $18 on George 
Walters, jeweler, 7 W. Lexington St., re- 
cently, after selecting a- Masonic ring 
valued at $18. Mr. Walters was surprised 
when he was informed through his bank 
that the check was bogus, and although he 
received the check on Aug. 22 the fraud 
was not reported until Sept. 21. 

The check operator went to Mr. Walters’ 
store and asked to be shown a gold Masonic 
ring. While standing before the counter 
he chatted about various subjects and told 
Mr. Walters that he was formerly in the 
shoe business in Lynchburg, Va. The deal 
for the ring was closed and Mr. Walters 
accepted the check. The check was drawn 
on the First National Bank of Lynchburg, 
Va., and was signed by a “Dr. C. Shaw.” 
Several days later Mr. Walters was in- 
formed that the check was no good. 

Operatives of private detective agencies 
believe that the check operator is an old 
hand at the game and it is believed that 
he has worked his trick in other cities. He 
is described as 45 to 48 years old, five feet 
five inches in height, stout build and weighs 
about 180 pounds. 

He dresses neatly and when he visited 
the Walters’ store he had a small brownish- 
gray mustache, which may now be shaved 
off. His hands are small and chubby. Thus 
far local detectives have not been able to 
identify the check man. It is believed that 
after obtaining jewelry the check operator 
pawns it. 








A hammer was probably used to break 
the show window at the store of C. L. 
Robertson, Cleveland, O., early one morn- 
ing a short time ago. The conductor of 
a car passing at the time heard glass fall- 
ing and supposed that the car window had 


been broken. The broken window was dis- 


covered by a patrolman who saw glass 
scattered as far as the curb and picked 
up an imitation ruby stick pin in the gutter. 
The box for the best watch in the window 
was taken, but the watch was left behind. 
The jeweler reports the loss at $300, in- 
cluding a number of watches, brooches, 
emblem rings and pins and some imitation 
rubies. 
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PLEADS GUILTY 


“School Teacher” Check Swindler Admits 
His Crimes Before Baltimore Criminal 
Court Judge 


Ba.ttimorE, Md., Oct. 5.—So strong was 
the evidence against William C. Wallace, 
58 years old, alias “Frank A. Black,” widely 
known as the “school teacher’ check 
swindler, that when he.was taken before 
Judge Stanton in the Criminal Court here 
on Oct. 2, he pleaded guilty to three indict- 
ments against him for swindling Baltimore 
merchants four years ago, The strongest 
case and the one upon which Wallace was 
brought to this city from Boston by De- 
tective Lieutenant W. M. Atkinson was 








WM. C. WALLACE, ““SCHOOL TEACHER” CHECK 
SWINDLER 


that of passing a worthless check for $90 
on the firm of John W. Mealy Sons Co. 
Wallace fought the requisition sent by the 


‘Governor of Maryland to the Governor of 


Massachusetts, but Detective Atkinson, who 
had been on Wallace’s trail for nearly five 
years, was successful in bringing Wallace 
here for trial. Wallace’s previous record 
for alleged swindling as published in Tue 
JEWELERS’ CIRCULAR was. submitted to 
State’s Attorney W. F. Broening, who 
prosecuted the case. In pleading guilty 
Wallace admitted passing the worthless 
checks on Mr. Mealy and on two merchants. 

Through various agencies Wallace is 
trying to obtain a parole. Judge Stanton, 
on motion of State’s Attorney Broening, 
held sentence open for a week. Wallace 
operated in this city under the name of 
Frank A. Black. He was arrested in Syra- 
cuse, N. Y., on July 9, 1914, and has served 
over four years in various prisons. For 
two years Wallace, operating under many 
aliases, flooded a number of cities with 
worthless checks. Complaints from jewel- 
ers as far west as Detroit were lodged 
against him. Wallace is well known to the 
Pinkerton National Detective Agency, whose 
operativés established his identity shortly 
after his arrest in Syracuse. 








The Balkan Jewelry Co., Webster, Mass., 
is now conducting business under the style 
of the T. Mike Jewelry Co. 
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‘October 9, 1918. 
BENJ. H. LYON DIES 





‘Treasurer of the G. S. Lovell Clock Co., 
Philadelphia, a Victim of Spanish 
Influenza 


PHILADELPHIA, Pa., Oct. 4. — Benjamin 
H. Lyon, treasurer of the G. 5. Lovell 
Clock Co., 18 S. “Oth St., died last might at 
his home 1929 Tioga St., a victim of the 
Spanish Influenza which has swept Phila- 
delphia in the last two or three weeks. He 
was taken sick the early part of the week. 
Funeral arrangements have not been com- 
pleted but it is expected the services will 
the held from his late home on Monday. 

Mr. Lyon, who in addition to being 
dreasurer was also general manager of the 
company, was born in Wilmington, N. C.,, 
in 1856. He was brought to Philadelphia 
in his boyhood and educated in the public 
schools here. He first connected himself 
with S. Kind & Sons, as a salesman in 
their wholesale department, but about 40 
years ago he went with the Lovell Clock 
Co. 

Mr. Lyon is survived by a widow and 
four children, one of whom, William F. 
‘Lyon. is connected with the same firm that 
‘his father was. 








JEWELER LOSES SON 





Louis Ostby of Illinois Watch Case Co. 
Notified of the Death of His Son on 
Battlefield of France 
Louis Ostby of the Illinois Watch Case 
Co.’s New York office, 15 Maiden Lane, 
has the sympathy of his many friends in 
the jewelry trade in his bereavement due 
to the loss of his son, Joseph P. A. Ostby, 
a private in the 23rd Infantry of the United 
States Army, who was killed in action with 
the American Forces in France, July 18th. 
Mr. Ostby’s son was for some time reported 
missing, but he received official notice last 
week that the young man had died on the 

field of honor. 

Young Ostby was hardly 18 years old, 
and though born in Hungary, was so in- 
tensely American in all his feelings that 
he was among the first to get into the 
Army and did tkis only after great difh- 
culties. 

When three years old, the boy was 
brought to this country by his parents and 
received his education in the public schools 
of Oregon. Here he breathed in the spirit 
of Liberty and early showed his intense 
patriotism and love of America. Even as 
a schoolboy he was a careful student of the 
history of his adopted land, and when 11 
years old won a prize for his essay on Jolin 
Paul Jones and what the acts of that patriot 
meant for America. Shortly afterward the 
family moved to New York and young 
Ostby finished his education at the DeWitt 
Clinton High School in the metropolis, from 
which he graduated two years ago. 

When America came into the war, he 
immediately sought to volunteer his serv- 
ices, though barely 17 at the time. He first 
tried to enlist in the Navy, but when he 
gave his age was refused because he was 
too young. Not daunted, he applied to the 
Army, and by pretending to be older, was 
accepted, and became a member of Company 
E of the 23rd Infantry. His company went 


to France on September 17, and the young 


man was among the first Americans to re- 


ceive training and go into action. He 
fought bravely on many occasions and had 
many narrow escapes until the battle of 
Chateau-Thierry, at which time, it is be- 
lieved here, he met his death. 








A FINE RECORD | 


L. H. Burnett Helps to Put Tacoma “Over 
the Top” in War Savings Stamps 
Drive | 


Tacoma, Wash, Oct. 4.—Raising $750,- 
000 in six days is the record established in 
Tacoma, by L.’ H. Burnett, of Burnett 
3ros., leading jewelers and diamond mer- 
chants. Mr. Burnett has been identified 
with civic affairs in cities of the northwest 
for the last 20 years and when he moved 
to Tacoma recently and took over the 
business of S. A. Andrews, retired, Mr. 
Burnett was at once drafted for Uncle 
Sam’s service by an old friend, Ralph 
Stacy, president of the National Bank of 
Tacoma. 

Stacy made Burnett chairman for Ta- 
coma in the War Savings Stamp drive and 
put it up to Burnett to raise better than 
$2,000,000. He put on a campaign during 
National War Savings week and left but 
$750,000 on the red side of the ledger. This 
easily would have been subscribed. before 
December, but Mr. Burnett was not satis- 
fed. In the latter part of August he put 
on a drive of a week and landed the $750,- 
000 and Tacoma again went 100 per cent 
for Uncle Sam. Mr. Burnett has been 
complimented by the national war savings 
committee for his excellent work in Ta- 
coma. : 











Jewelers’ Gold. Bars » Withdrawn and 
Exchanged at New York 
Week ended Sept, 28, 1918. 


The U. S. Assay Office reports: 
Gold bars exchanged for gold coins....$324,217.00 
Gold bars paid depositors............. 378,275.66 


PORE: west coenencedesseenpeedbtann $702,492.66 


Of this the gold bars exchanged for gold coin 
are reported as follows: 








RPS erp gare heap yeg ose Oo $90,794.76 
ES hin os Gk ok ed ee a ceed en eee 40,574.25 
OMe BO cvcceee vere: Scud cuceketuw es 70,497.09 
Le Crea ke aban e seed eans 4a ak ekeel 60,947.87 
DAM -ovkgenecwet'sd needs ¢Saatewien 46,055.50 
a ee Pe irre reer rn ey Tor 15,347.53 

. Total Peer eee eee eee $324,217.00 


Weck ended Oct. 5, 1918. 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins... .$653,483.49 
Gold bars paid depositors.............. 478,202.61 





BOE 0 vi 44s denstaces peewee caaet $1,131,686.10 


Of this the gold bars exchanged for gold coin 
are reported as follows: ) 











DE SP oy 00d se hesnndsi-csacbocksonal $106,117.05 
Gt Be vrcewabess vaca bubbawacutscumanen 222,966.50 
A Be ivnvaiuiunavnactendavaconaiamen 106,674.47 
OE: weenie co00nkopveeseae hedteaaa 80,837.88 - 
SG SE ccGbcuvetsévededscantespuakaaues 116,011.08 
Se Pre ee rey ee eee eae es CP eee e 20,876.51 
OEE ic dbckcvddsasdst chtesei 46 $653,483.49 
L. G. Strother, owner, and W. F. 


Strother, manager, are opening a jewelry 
store at Monticello, Ga., and have leased 
the building formerly occupied by G. C. 
Cooper. The business will be known as 
Strother’s Jewelry Store. , 
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DEATH OF P. S. NICHOLS 


Manager of the Art and Antique Department 
of Shreve, Crump & Low, Boston, 
a Pneumonia Victim 


Boston, Mass., Oct. 3.—Percival Snow 
Nichols, for many years manager of the 
art and antique department of Shreve, 
Crump & Low Co., passed away at his 
temporary home in Lynn, Oct. 1, following 
an attack of pneumonia which resulted 
from influenza. Mr. Nichols was stricken 
only a week before his decease. 

Entering the employ of Shreve, Crump 
& Low, about 15 years ago. Mr. Nichols 
specialized in antiques and articles of vertu, 
and early in his career earned a high repu- 
tation as a connoisseur, his judgment being 
recognized among a wide circle of col- 
lectors as of the highest order. His de- 
partment often was visited by individual 
collectors and members of various Arts 
and Crafts Societies and similar organiza- 
tions and from Mr. Nichols they always 
found inspiration and advice of inestimable 
value in their work. His opinion was even 
sought by the State, and some years ago 
he prepared a treatise of antiques and art 
work which was frequently quoted as 
authority. His attractive personality, coup- 
led with his exceptional ability, in the 
choice and assembling of the rare pieces 
of ancient furniture and household em- 
bellishments rendered it a pleasure to all 
to visit his department, and one always 
went away with a deep impression of ad- 
miration and delight. His death will be 
keenly regretted by a large and distin- 
guished line of patrons from among the 
elite of Boston and vicinity. 

Mr. Nichols for a long time has lived 
in Boston, but also had a home in Cohas- 
set. For years he was a member of the 
choir of the Church of the Advent, being 
the possessor of a rich voice. . 

His parents are not living and his sur- 
viving relatives are an uncle and an aunt, 
Mr. and Mrs. George Meally of Cohasset, 
and a cousin, Miss Ruth Meally. 

Mr. Nichols, who was in his 39th year, 
was greatly beloved by his former as- 
sociates in business, and by the jewelry 
trade as indeed by his personal acquaint- 
ances his loss is profoundly felt. 








Death of Charles W. Dietrich 

PITTSBURGH, Pa., Oct. 3.—Charles W. 
Dietrich, a jeweler of this city, died at his 
home 7717 Kelly St., last Sunday. He was 
37 years old. He was proprietor of a 
store in the Homewood district until a few 
months ago. He .was a member of the 
Hale St. Methodist Church and is sur- 
vived by his widow Mrs. Ada Thompson 
Dietrich, his parents Mr. and Mrs. Samuel 
Dietrich, one son Charles, one daughter 
Elizabeth Dietrich and one brother Samuel 
B. Dietrich who is in the Navy and one 
sister Mrs. Benjamin Weihler of Pitts- 
burgh. 

Mr. Dietrich was well known to the 
trade and had been engaged in the jewelry 
business for some time. 








A. A. Moss, of A. A. Moss & Co., Detroit, 
Mich., has been drafted and the company is 
reported as going out of business. 
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PATENT LITIGATION 





Theo. W. Foster & Bro. Co. Starts Action 
Against Providence Manufacturer 
Alleging Infringement on Identifica- 

tion Lockets and Holders 

ProvipENCE, R. I., Oct. 5.—A bill of com- 
plaint, alleging violation of letters patent 
issued to the plaintiff on an improvement in 
identification tag lockets and holders, was 
filed in the United States District Court for 
the Rhode Island District on Tuesday by 
the Theodore W. Foster & Bro. Co. of this 
city, incorporated under the laws of Maine. 
The James A. Foster Co. and Augustus A. 
Greene, doing business as A. A. Greene & 
Co., both of this city, are named as the 
defendants. 

The bill recites that Theodore W. Foster 
was the inventor of the specified improve- 
ment, for patents on which he applied June 
20, 1917. Before the letters patent, No. 
1,255,870, were issued on Feb. 12, 1918, it is 
alleged that Mr. Foster assigned all rights 
held by him to the Theodore W. Foster & 
Bro. Co. The complainant asserts that the 
J. A. Foster Co. has sold lockets and 
holders embodying the improvement in 
question, and that these articles were pur- 
chased from Augustus A. Greene, who 
manufactured them. The plaintiff asks that 
the defendants be required to pay over such 
profits as it has made from the sales and 
that it be restrained from further violation 
of the patents. 

A temporary injunction to restrain de- 
fendants until the trial of the case is also 
sought and subpoenas have been served 
upon the defendants, J. A. Foster Co. and 
Augustus A. Greene. 





WAR NEWS ABOUT JEWELERS 


Young Men Identified with Eastern Jewelry 
Industry Figure in Missing and 
Casualty List 

PROVIDENCE, R. I., Oct. 5.—Young men 
who, previous to their entering their coun- 
try’s service in the great world war were 
identified with the manufacturing jewelry 
industry and its allied interests of this city 
and vicinity, continue to figure prominently 
in the casualty lists, honor rolls and the 
various activities connected with the con- 
flict. Already this list is a long and honor- 
able one and is being daily added to. Sev- 
eral have died, some are prisoners, many 
are missing and a large number have re- 
¢<eived wounds in action. 

Thomas J. Devitt, listed as missing in 
action, is a private in the 306th Infantry. 
He is 29 years of age, was born in Ireland, 
where his parents still live, and had been 
in this country about 10 years. Previous 
to being drafted last February he was em- 
ployed by Williams & Anderson. He re- 
<eived preliminary training at Camp Devens, 
Ayer, Mass., and on March 16 was trans- 
ferred to Camp Upton, N. Y., and a few 
weeks later sailed overseas. According to 
word received from Washington by his 





brother, with whom he lived in this city, — 


Private Devitt has not been accounted for 
since Aug. 27. 

Mrs. Mary Aspray, of 34 Elbow St., this 
city, has received a telegram from the War 
Department stating that her son, William 


Aspray, a private of Company A, 165th In- 
fantry, was severely founded July 29. He 
was formerly employed at the Elmwood 
plant of the Gorham Mfg. Co. 

John J. O’Rourke, 23 years old, son of 
Mrs. Catherine O’Rourke, 114 State St., this 
city, died at Camp Meade, Md., last Tues- 
day from pneumonia following an attack of 
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Spanish influenza. He was a member of 
Company I. 7lst Infantry. Before enter- 
ing the service he was employed by the S. 
& B. Lederer Co. 








The death of Dennis E. Holland, of Den- 
nis E. Holand & Son, Bapeer, Mich., was 
reported recently. 








Clocks, Watches, Jewelry and Gems Imperted Into Canada. 





Toronto, Can., Oct. 6, 1918—The monthly report of the trade of Canada for July gives 
the value of imports for home consumption in the jewelry and allied trades as follows: 


Four Months 







































































Month of July Ending July 
on 
1917. 1918, 1917. 1918. 
Clocks, clock and watch keys, clock move- Dollars, Dollars. Dollars. Dollars. 
ments end Clock CASES... .cccccccccccces United Kingdom.... 101 ects Fr 774 owes 
United States ..... 44,426 oaitiek SOGBOU: .*  cvdadlee 
TE: Snen ante denna dees vier 127 
Other countries..... 1,770 - 5,633 
BORED ccccccecs Ge 42,704 211,793 268,071 
ns re Pe ee United Kingdom.... 1,564 5,539 
United States 553 ye Tile Op 
EE ns endkwend uae a... weaned 190 
Switzerland ....... 4,861 22,825 
Other countries .... ...... 2 
’ Dee witesewn 7,168 4,273 31,277 13,692 
Watch cases and parts thereof, finished or - comuteniening  - dapidinangualin 
WES och ce ntdeciswesdidsdoadeedees United Kingdom... Sat  Wwieuse< 996 
United States ..... 7,156 29,666 
Switzerland ....... 2,449 15,944 
Other countries..... ...... eens eee 
Watch actions and movements and parts Totals ........ 10,125 16,629 46,606 55,122 
thereof, finished or unfinished, including _ —- coponbaiuantai 
winding bars and sleeves........eeeeeees United Kingdom.... 5,325 13,400 
United States ..... 41,310 239,452 
WEG vc cssowes anes 269 269 
Switzerland ....... 37,704 164,535 
Other countries .... ...... ovdeed 
TEE ieébhessan 84,608 128,322 417,656 476,946 
Spe, Gh Oi Discos cinndsiecbevedd cegunees United Kingdom.... 8,963 15,570 
United States ..... 59,663 — ery 
POD scticcacvccne 695 2,681 
Switzerland ....... 112 807 
Other countries..... 377 1,493 
Totals ......... 69,810 43,456 265,208 298,130 
Electro-plated ware and gilt ware, n.o. p...United Kingdom.... 2,261 13,955 
United States ..... 8,113 Sk feo ee 
Other countries .... 381 1,394 
SOU oe veccnese SEAR 8,141 47,333 59;437 
Gold, silver and Dutch or schlag metal leaf.. United Kingdom. .. 1,539 3,887 
United States ..... 1,929 5,931 
Other countries..... 122 226 
CO ee 1,718 10,044 9,197 
Sterling or other silverware, n. 0. p....... United Kingdom,... 6,362 22,036 
United States ..... ee eS Saeone 19,058 
Other countries.... 41 81 
Se int oéke as 11,302 6,789 41,175 27,550 
Other manufactures of gold and _ silver, — 
Ms Qe MK caevenscncescedbecdsss shot man United Kingdom.... Sae >. Seana’ 463 : 
United States ..... 597 4,752 
‘Other countries 12 33 
WO dn 6b eben 731 2,043 5,248 12,069 
Diamonds, uncut ......... tee obsnswens United Kingdom.... 28,295 297,263 
eer “NEE. .o ob d ceeee. > Weiadat tee 
Precious stones and imitations thereof, not —_ —— ~amenieihinc 
mounted or set, and pearls and imitations TOES: sccoecsse 55,209 297,263 287,635 
thereof, pierced, split, strung or not, but — — —_—- 
nt: 068. OF GOS cinn.o'0 ce S6eae éesdcens United Kingdom.... 3,726 17,069 
United States ..... 3,813 15,989 
Ps Gils a acwrade 2,181 9.638. seeuae 
Other countries .... 1,057 r | Ree 
SOUS: ss 66tsscun SE 12,133 60,208 63,804 
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October 9, 1918. THE 


JEWELERS TO MEET 


President Hufnagel of the Empire State As- 
sociation Calls Important Gathering of 
Westchester County Jewelers To- 

‘morrow Night at White Plains 





Edward H. Hufnagel, president of the 
New York State Retail Jewelers’ Associa- 
tion, has called a meeting of all jewelers 
of Westchester County at the White Plains 
Club, White Plains, Thursday evening, Oct. 
10, at 7:30 o’clock. A dinner will be 


served. 

The object of the meeting is to discuss 
the new revenue tax, the new platinum 
ruling and the request made by the Council 
of National Defense for the adoption’ of 
restrictions during the holiday season. 
These subjects are of vital importance to all 
jewelers at the present time, and it is 
hoped that every jeweler of the county 
will be present. Many have already sent 
in their acknowledgments to Mr. Hufnagel, 
and undoubtedly the attendance will be 
large. 

The meeting will be addressed by Presi- 
dent: Hufnagel, State Secretary Alfred O. 
Bald, Past President Charles T. Evans and 
Emil W. Kohn, president of the Retail 
Jewelers’ Association of Greater New York 
and vicinity. 

Secretary Bald has sent out letters to 
members of the State Association relative 
to the new rulings on platinum. The letter 
follows: | 

Mount VERNON, October 4, 1918. 

Fellow Members: 

Kindly take note that the sale, possession 
and use of platinum, iridium and palladium 
in any form is now subject to provisions of 
the Explosives Act enacted by Congress. 
The Bureau of Mines was authorized to 
limit the sale, possession and use of these 
metals under specified rules and regula- 
tions. Therefore: 

(1) If you buy or sell articles containing 
platinum you must secure license No. 
11 from the license agent in your town, 
whose name can be learned by con- 
sulting your local fire department, or 
the Jewelers’ War Service Committee, 
35 Maiden Lane, New York City, or 
the Platinum Section of the War In- 
dustries Board, Washington, D. C. 

(2) The manufacture, alteration or repair 
of articles of jewelry requiring the use 
or addition of platinum is not per- 
mitted under the regulations. For 
instance, you cannot enlarge:a ring, or 
replace claws, or lengthen a chain, etc., 
where it may require the addition of 
platinum. 

(3) When scrap platinum, through altera- 
tion or otherwise, comes into the pos- 
session of the licensed jeweler who 
has not been commandeered, he must 
sell it to a government agent when he 
has acquired an ounce or more. If he 
has been commandeered he must show 
such scrap in his next monthly report 
to the Platinum Section of the War 
Industries Board. 

(4) When making application for license 
you must give an estimated inventory 
of the platinum content of completely 
manufactured jewelry, and also the 
platinum content in partly manufac- 


tion program, patronize them. 


JEWELERS’ 


tured jewelry, filing, scrap, etc.; which 
you have in stock. 

(5) You must keep an accurate record of 
the purchases and sales of articles 
containing platinum, showing the 
weights of the platinum, and _ the 

names and addresses of the parties 
from whom bought or to whom sold. 
These records must be open for in- 
spection by any duly authorized 
representative of the Bureau of Mines. 

(6) Remember, if you buy, sell, possess or 
use platinum in any form without a 
license, you are subject to the penal- 


fies, which are: a fine of not more. 


than $5,000, or imprisonment for ‘not 
more than one year, or both such fine 
and imprisonment. 

Please study the above carefully, then 
act accordingly. Would advise you to read 
article on this subject as found in the 
JEWELERS’ CIRCULAR, issue of October 2nd, 
pages 87-93. 

So much for the platinum situation. 
Your attention is now called to the en- 
closed resolutions published on page 77 of 
this issue, which are of great importance 
to all jewelers. Please read them carefully. 
Discuss them with your fellow jewelers 
also at your next local meefing. Your 
officers especially urge that all members of 
our association adhere to the various con- 
ditions as outlined, in spirit as well as the 
letter of the law. 

The enclosed price list is used as a basis 
for the minimum prices charged for re- 
pairs by most jewelers throughout the 
country. In many instances jewelers even 
get better prices than these but we suggest 
that you do not charge less. 

Remember our advertisers in the conven- 
They make 
it possible for us to hold our annual con- 
ventions. A handsome trophy will be 
awarded the member patronizing the great- 
est number of advertisers in our last con- 
vention program. If you have mislaid 
yours write me and I will gladly send you 
another. 

Yours for the Fourth Liberty Loan, 
ALFRED QO. BALD, 
- Secretary. 








William E..Clow, Chicago Watchmaker, 
Goes into Bankruptcy to Clean Up Old 
Debts of His Failure in January, 

1917 


Cuicaco, Oct. 5.—Wiiliam E. Clow, 31 
N. State St., has filed a voluntary petition 
in bankruptcy, as a step necessary to secure 
his discharge by the court. The action has 
no connection with the present business 
status of Mr. Clow, but harks back to two 
years ago, when he gave a deed of trust, 
the creditors receiving 8 per cent. Credi- 
tors with claims over $100 incliide the 
Western Watch Case Mfg. Co., $174; In- 
ternational Silver Co., $411; W. N. Brooks, 
$264; F. & F. Felger Co., $196; L. Barnett 
& Co., $152; L. Manheimer & Bro., $274; 
Joseph L. Herzog & Co., $264; Reed & 
Barton, $445; Low, Taussig, Karpeles Co., 
$161; Bassett Jewelry Co., $332; Henry 
Oppenheimer & Co., $1,565; Charles G. 
Spence, $457; Ignatz Nebenzahl & Co., 
$530; Meyerowitz & Cohn, $1,597; George 
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Sprague, $1,500; Hutchinson & Huesti¢;’ 


$224; Stern & Stern, $136; Erickson-Hin- 
terbeitner Co., $110; Grimm & Judea, $243; 
Shiman Bros. & Co., $115; C. H. Knights- 
Thearle Co., $1,253; Ravenswood National 
Bank, $2,769; M. Wolfe, $2,351. 








IN BANKRUPTCY 


Isidore Hornsteen, Chicago, Manufacturing 
Jeweler, Goes to the Wall After 


Doing Business at a Loss 





Cuicaco, Oct. 4.—Isadore Hornsteen, a 
manufacturing jeweler at 159 N. State St., 
is in financial difficulties, having filed a peti- 


tion in bankruptcy in the United States. . 


District Court. The schedule filed with the 
petition shows his liabilities to amount to 


$9,130. while there are no assets of any 


value. 


Mr. Hornsteen who was formerly a | 


member of the firm of Rapport & Horn- 
steen, succeeded Rapport in 1916 and since 


continued business under his own name. | 


He has been established in State St. since 
March 1/7. 
special order work for retail jewelers and 
he had a small staff of workmen. He has 
been hard pressed for. along time and 
creditors have been sting him. It is said 
that he did business to a large extent with 
eastern retailers and that his methods are 
now the subject of much criticism by his 
creditors though there is no charge that 
he did anything in itself illegal, 

Mr. Hornsteen’s method *of doing busi- 
ness was to take finished goods over to 
New York and sell them, making a liberal 
discount below the regular market price,. 
and very often, taking notes in payment. 
Then he would return to Chicago and buy. 
diamonds, presenting the notes in pay- 
ment. The diamond houses were ready 
enough to take the notes, for they were 
frem well-known and _ reliable eastern 
jewelers. It is said he cut the price of the 
diamonds a few dollars on the karat, and 
sold them for cash, or, if they didn’t move 
rapidly enough in that manner, he pawned 
them for what he could get. In other 
words he was doing businéss, but in a way 
that eventually showed a loss and not a 
profit. 

Perhaps Mr. Hornsteen would be going 
yet, but he unfortunately got into trouble 
with Uncle Sam. He came a few years 
ago from Russia, and had never taken out 
naturalization papers. Local agents of the 
Department of Justice were interested. 
They trailed Mr. Hornsteen ‘along ‘the 
path, which he traveled. Finally, Charles 
F. Clyne, chief of the Department of Jus- 
tice for this district, called Mr. Hornsteen 
before him. The young man was informed 
that Uncle Sam knew all about him, and 
that he didn’t seem to be breaking his 
neck to help this country win the war. He 
was asked whether he wished to return to 
Russia or join the army. He showed no 
inclination to do either. 

Then the Masonic Temple management 
refused to wait longer than three months 
for back rent, and got out a distress. 
warrant, rushing into the shop and seizing 
all fixtures and stock. 

This necessitated the bankruptcy petition.. 


His business was principally’ 
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FREUDENHEIM BROS. @ LEVY 


Importers of 


DIAMONDS 


170 Broadway, 
Established 1883 Cor. Maiden Lane, New York 
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and ( Ty H. NORDLINGER’S SONS 
Always For whatever you need in 


PRECIOUS AND 
_ IMITATION STONES 


| New York, 15 Maiden Lane. Paris, 32 Rue Beaurepaire. Providence, 63 Washington St. 
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Buy 
Liberty Bonds 


Deny Yourself 


Buy 
Liberty Bonds 


Buy to Your Utmost 














Give up one or two comforts that cost money and invest the money 


G ‘hte & 0, in Bonds. "THINK what few comforts the fighting men have. 
as 


Yr 65 NASSAU STREET New York, N. Y. 
NUFACTURERS 
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JOHN SWIGART STOCK SOLD 
Ben Roth, Chicago, Bids in Merchandise at 
$130,600 
To.evo, O., Oct. 5.—The first meeting of 
creditors in the bankruptcy | proceedings 
brought against the John Swigart, Co., of 
this city, was held Oct. 3rd betore Reteree 
Belford. W. E. Brannon was elected trus- 
tee by the creditors, superseding W. F. 
Broer, who has been acting as bankruptcy 
receiver, but who decided not to be a candi- 
date for trustee owing to the fact that his 
duties would interfere with his own busi- 
ness. Mr. Broer is president of the 
Merrill & Broer Co., wholesale jewelers of 
this city, and he only took up the receiver- 
ship at the earnest wish of the creditors. 
At this creditors’ meeting the receiver 
who has previously advertised for sealed 
bids on the stock and fixtures, opened the 
various bids submitted, but as those bids 
were not satisfactory, an auction sale was 
held on the spot. The sale was attended 
by buyers, including a number from Chi- 
cago, New York and Buffalo. Some of 
the former stockholders in the defunct 
company also submitted bids, but were 

unsuccessful. 

The Referee finally knocked the stock 
and fixtures down on a bulk bid of $130,600 
to Ben Roth, of Chicago. A slight mis- 
understanding arose among the buyers at 
the sale, due to the fact that the receiver 
had previously obtained an order from the 
court for a private sale of the optical 
department and fixtures, and who had sold 
same for $21,500 prior to the general sale. 
The buyers from Chicago and New York 
were angry because of this procedure, 
claiming that the jewelry department would 
have been worth more if it had been sold 
in connection with the optical business. 
One of the bidders made a proposition to 
pay $5,000 in excess of the optical bid pro- 
vided itt would be put back on the market, 
but the referee stated that this could not 
be done, as the sale had been confirmed 
by the court. 

The receiver stated that the total realiza- 
tion on the bankruptcy sale, including the 
optical department, amounted to $152,100. 
This is considered a fair price, in view of 
the bankruptcy proceedings, although a bid 
of $175,000 was received in July for the 
same property while Attorney F. M. 
Hickok, of Chicago, was acting as com- 
mon-law trustee. Mr. Roth, who has just 
purchased the stock at the bankruptcy pro- 
ceedings, as described, was also the bidder 
in July who offered the $175,000, but when 
it was learned that Attorney Hickok in- 
tended to sell for that amount Mr. Swigart 
and some ef the stockholders in the com- 
pany started legal proceedings to prevent 
the sale and Mr. Roth received a return 
of his money. 

The creditors were well satisfied at the 
extensive advertising which the sale re- 
ceived and the large number of bidders 
brought out. However, some of them 
Stated that the shrinkage in values, as 
shown in this case, is a strong argument 
against the employment of bankruptcy pro- 
ceedings except as a last resort. It was 
rumored late in the week that immediately 
after Mr. Roth purchased the stock he 


sold it to a firm of Brooklyn auctioneers 
at a fancy profit. The Brooklyn parties, 
it is understood, will set about packing up 
the stock at once, and will dispese of it 
in the east at auction sales. 

The schedule of liabilities which were 
filed by the bankrupt company places the 
obligations to be taken care of at about 
$325,000. The trustee elected this week 
will immediately undertake the collection 
of the accounts receivable and a substan- 
tial dividend is expected, although it is 
believed that the same will not reach the 
60 per cent which was arranged by the 
common-law trustee last July. A first 
dividend, it is said, will be paid in about 
30 days. The bankruptcy sale winds up 
all that is left of the John Swigart Co., 
which was regarded for years as one of 
the most substantial and prosperous whole- 
sale jewelery firms in this section of the 
country. The stockholders have lost their 
entire investment, and John Swigart, presi- 
dent of the company, has probably lost his 
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$1,989; Mr. Sandadjan, $400; Mr. Nerses- 
han, $1,613; Krand Djevaherdjan, $663; 
Mr. Silbermann, $200; Mr. Autokoski, 
$224; Mr. Bernhard, $102; Mr. Grasfiani, 
$432; Mr. Ste’ des Metaux, $397; Mr. Sis- 
man (Neubles), $200. The above list of 
creditors are those who sold and delivered 
merchandise to the bankrupt during 1914. 

The attorney for the petitioner was 
Horace David. Mr. Solomonoff was ad- 
judged a bankrupt Oct. 1, by Honorable 
Charles M. Hough, United States Federal 
Court Judge, and was ordered to appear 
before Referee John J. Townsend on Oct. 
5, 1918. 








Special Agent Rosenthal and Others Con- 
nected with the Trade on a Trip 
in South America 
The accompanying photograph has been 
forwarded to the Department of Commerce, 
Washington, D. C., by Special Agent S. W. 
osenthal, who is investigating the jewelry 
market in South America. Mr. Rosenthal 





SPECIAL AGENT ROSENTHAL AND FRIENDS ON THE “ROOF OF SOUTH AMERICA.” 


own private fortune in the wreck. His 
personal creditors have invoked bankruptcy 
proceedings against him and his case is 
now pending here before the same referee 
who is handling the affairs of the com- 
pany. 








Solomon Solomonoff, New York, Files 
Schedules in Bankruptcy 

Solomon Solomonoff, a jeweler doing 
business at 24 Lenox Ave., New York, filed 
a voluntary petition in bankruptcy on Mon- 
day, Sept. 30, in the United States District 
Court. His liabilities amount to $14,545 and 
his assets are listed at $834, which con- 
sisted of bills due the petitioner amounting 
to $609 and home and house furnishings, 
exempt by law, $225. 

Among the unsecured creditors are the 
following in Paris, France: Mr. Turban, 
$210; Mr. Esmfrian, $721; Mr. Silberstien, 
$596; Mr. Cresos, $105; Mr. Kahn, $565; 
Mr. Lehmann, $237; Mr. Spiracoff, $177; 
Mr. Karakache, $536; Mr. Preiskel, $324; 
Mr. Kamel, $344; Mr. Grunberg, $1,312; 
Mr. Vve Paget, $177; David & Grosgogeat, 


writes that it was taken at an elevation of 
12,800 feet in the Andes, and that through 
an interesting coincidence there were four 
jewelry and silverware men on hand for 
front row positions in the photograph. 
They are: (1) Mr. Bensabat, of the F. H. 
Noble Co.; (2) Mr. Kohn, of the Stark 
Export Co.; (3) S. W. Rosenthal, special 
agent of the Bureau of Foreign and Do- 
mestic Commerce, and (4) Mr. Marino, 
manager of the Silverware department of 
Gath y Chaves (Ltd.). 

David Gluck, 65 Nassau St., New York, 
also received a copy of the same photo- 
graph from Mr. Rosenthal in a letter writ- 
ten from the Plaza Hotel, Buenos Aires, 
on Aug. 20. The photograph shows the 
place where Mr. Rosenthal, mm company 
with Mr. Kohn, crossed the Andes from 
Chile into Argentine on the Trans Andine 
Railroad. Mr. Rosenthal writes to Mr. 
Gluck that he enjoyed the trip very much. 








As the result of a recent tornado Adge 
Jacobsen, Tyler, Minn., suffered a loss of 
about $4,500. He carried no insurance. 
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The Vase for the Lily 


It isn’t “gilding the lily” when the Wheeler craftsmen create 
beautiful settings for the diamond. 


But it is giving the lily a vase that will emphasize the beauty 
of both. 


Wheeler Diamond Jewelry has won an enviable reputation 
for surpassing beauty—so much so that there may be a ten- 
dency to regard it as high-priced. Thisis wrong. You pay | 
as much for ordinary diamond jewelry as you do for Wheeler | 
pieces. 





Hayden W. Wheeler & Co., Inc. 


Manuf acturers—Importers 


2 Maiden Lane (iy) New York 


Factory, Brooklyn 






































Pleasure Luxury Comfort Joy 


MUST BE PUT ASIDE 


This Great Solemn Historical Moment 


ONE THOUGHT 


VICTORY 


To Free and Give the Oppressed People Their Own Nationality 


For the Triumph of Democracy 
The Safety of the World 


Do your share 


BUY AND INDUCE TO BUY 


FOURTH LIBERTY BONDS 
BORRELLI & VITELLI 


401 Broadway New York 
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Liberty Loan Drive in Jewelry Trade Shows Progress 





New York Committee Has Collected About $3,500,000 of Its Quota of $5,000,000—Good Work Done in Provi- 
dence, Newark, Baltimore, Indianapolis and Other Centers 
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The New York district held ninth place 
among the districts in the Liberty Loan 
race Tuesday, but there were indications 
of early improvement. At noon the first 
reports were to be received of the “raids 
conducted by Stock Exchange members 
among the wealthy. St. Louis is credited 
with the highest percentage for sub- 
scriptions. Up to yesterday a total of 
$1,323,716,950 was reported as the total 
subscriptions thus far for the Fourth 
Liberty Loan. | 

At the luncheon at the Bankers’ Club, 
120 Broadway, New York, yesterday, the 
jewelry trade committee reported sub- 
scriptions of over $3,300,000 up to Tues- 
day. At this luncheon, the team captains 
and lieutenants were both present, about 
100 being, in ' attendance. 

The meeting of the New York Com- 
mittee Friday last, which took place dur- 
ing luncheon at the Bankers’ Club, was 
brief but satisfactory because subscrip- 
tions announced at this meeting brought 
the total up to practically two million 
and a half dollars. In addition to the 
first reports by the captains that were 
published in the last issue, Jerome Adler 
made a preliminary report for his team 
for $58,700, and Joseph D. Little, $54,550. 

Mr. Adler’s second report was $163,400 
and that of Mr. Little $84,700. The other 
captains reported as follows: Joseph 
Barfield, $76,500; Albert Kahn, $115,350; 
Arthur Lorsch, $104,500; Jacob Mehr- 
lust, $28,500; R. G. Monroe, $505,200; 
John W. Sherwood, $106,300; Leopold 
Stern, $334,100; Leo Wormser, $24,300. 
Secret@ry Lorsch reported for Joseph 
Schwenzer, $56,200, and for the office 
$18,300. 


The team captains’ reports at the lunch- 
eon yesterday were read by Secretary 
Lorsch, and they were caled upon to submit 
their last reports. The reports follow: 
Jerome Adler, $69,250; J. Warren Alford, 
$67,050; M. Dreicer, $10,000; Albert 
Kahn, $217,700; J. D. Little (retailers), 
$31,850; Arthur Lorsch, $106,350; J. 
Mehrlust, $157,500; R. G. Monroe, $25,- 
450; Office, $24,000. Jos. Schweizer, $56,- 
200; Leopold Stern, $42,800; John W. Sher- 
wood, $30,000; Leo Wormser, $42,250. The 
total was over $885,000. 


St. John Wood sent a report of em- 
ployes’ subscriptions totaling $6,000. 

The jewelry trade Liberty Loan 
workers were seated at tables of eight. 
After coffee had been served the reports 
of the captains were received as reported 
above. 

Chairman Goldsmith cautioned the 
workers not to be too optimistic about 
results and urged them to “dig in” harder 
than ever. 

J. H. Tregor, secretary of the National 
Credit Men’s Association, was then in- 





troduced and delivered a stirring, patri- 
otic address. He was followed by M. D. 
Rothschild, introduced by Chairman 
Goldsmith as a man who guided the 
jewelry industry over the rough places 
at Washington. Mr. Rothschild warned 
his hearers that Germany’s present peace 
move was not intended for peace, but was a 
political trick which she: hoped would 
interfere with the present Liberty Loan 
drive. 





Providence Jewelers Helping to Make Loan 
a Success 


PROVIDENCE, R. 1., Oct. 5.—Although the 
Fourth Liberty Loan campaign in Provi- 
dence is not being conducted by committees 
representing the various industries as was 
the case in the previous campaigns, the 
manufacturing jewelers and the kindred 
branches of that industry are taking as 
much interest in the successful outcome as 
in the others. The splendid organization 
that the representatives of the jewelry in- 
dustry perfected is bearing fruit even under 
the present system and the returns from 
the various shops it is expected will be 
large. 


The educational work for the loan, 
through the medium of public meetings 
with addresses, is now in full swing, and 
a number of the manufacturing jewelry es- 
tablishments are included among the plants 
that have been visited, or are to be visited 
within the next few days. On Thursday 
the shop to shop canvass was inaugurated, 
meetings being held at the Ostby & Barton 
Co.; B. A. Ballou & Co., Inc., and Lyons 
Mfg. Co.; Friday—Wildprett & Saacke; 
James C. Doran & Sons; W. J. Feeley Co., 
and Stevens & Co., Inc. 


On Sunday next a monster parade is to 
be staged in this city as a combined ob- 
servance of Columbus Day, and the Victory 
demonstration organized by the Liberty 
Loan Committee of Rhode Island to stimu- 
late interest in the Fourth Liberty Loan 
drive. It is expected that fully 50,000 per- 
sons will participate in the parade, one di- 
vision being devoted to the jewelry indus- 
try, of which Byron C. Pierce, of George 
E. Darling & Co., has been appointed chief 
marshal, and has reported to headquarters 
that he will have at least 6,000 men in line. 

Mr. Pierce has invited the following 
manufacturing jewelers to serve as mem- 
bers of his personal staff: Howard C. 
Baker, of Bishop Bros. & Baker; Fred- 
erick A. Ballou, of B. A. Ballou & Co., Inc.; 
Woodward Booth, manager of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association; George H. Ca- 
hoone, president and treasurer of George 
H. Cahoone Co.; Howard L. Carpenter, 
secretary and treasurer of The Albert 
Walker Co.; William P. Chapin, Jr., sec- 


retary of Chapin & Hollister Co.; Fred- 
erick D. Carr, secretary of the Ostby & 
Barton Co.; Harry Cutler, of the Cutler 
Jewelry Co.; Edgard M. Docherty, secre- 
tary-treasurer of the William C. Greene . 
Co.; Walter B. Frost, of The Manufactur- 
ing Jeweler; John Godvin, of The Key- 
stone; George H. Holmes, treasurer of 
George H. Holmes Co.; John M. Howard, 
manager of G. Klein & Son; Ellis W. Mac- 
Allister, of Irons & Russell Co.; Frank L. 
Odell, manager Providence office National 
Jewelers’ Board of Trade; William P. 
Otis, of Harvey & Otis; Alfred K. Potter, 
of E. A. Potter Co.; R. Foster Reynolds, 
president and secretary of Cory & Reynolds 
Co.; Morgan W. Rogers, of Parks Bros. & 
Rogers, Inc.; Jacob Solinger, of J. Solin- 
ger & Co.; Henry G. Thresher, secretary- 
treasurer of Waite-Thresher Co.; Howard 
D. Wilcox, of D. Wilcox & Co.; Morton 
F, Winsor, of Baker & Winsor, and Henry 
Wolcott, president and treasurer of Wol- 
cott Mfg. Co. 

A meeting of the above named represen- 
tatives of the industry was held Wednes- 
day afternoon at the rooms of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association and thoroughly dis- 
cussed plans for the parade. It was 
unanimously agreed that the industry 
shoulde be paraded as one division without 
being arranged by shops or factories and 
that there should be no markers, banners, 
transparencies or other markers to desig- 
nate the individual shops. The division 
will be formed in two sections—one for 
the males and the other for the female 
workers—and will have at least three bands' 
of music. It is also planned that each 
marcher will carry a small American flag, 
but aside from this there will be no effort 
put forth to introduce anything of a spec- 
tacular nature. 

The Swedish Workingmen’s Association, 
of which Axel M. Ahlstrom with the Gor- 
ham Mfg. Co. is president, has voted to 
take part in the Victory parade heading a 
Swedish section. Among the members of 


the general committee in charge of the ar- 


rangements are K. Andrew W. Raymond, 
with the Brown & Sharpe Mfg. Co., chair- 
man; August Lundsteadt, Oscar Erickson, 
and Gustavus Anderson. 

The Jews of this city will march in the 
Victory parade as a separate unit, fully 
10,000 being expected, which will establish 
a precedent, as.they have never appeared 
in a parade here before. This decision was 
reached at a meeting of representative Jews 
on Thursday, held for-the purpose of con- 
sidering the invitation from the Liberty 
Loan Parade Committee. Every Jewish 


organization in the city has been invited to 
take part and Col. Harry Cutler, of the 
Cutler Jewelry Co., has been appointed 
Among 


chief marshal of this division. 
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Carl P. Kionka 


Importer of 


Reconstructed Rubies 
White, Blue, Pink 


and Golden Sapphires 
Rar RRR Rem 


Just received an importation of over 
7,000 carats of reconstructed stones, 
which, with our stock on _ hand, 
gives us one of the largest stocks 
in America. 
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(INC.) 


IMPORTERS AND LAPIDARIES 
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What Are You Doing 
to Help Win the War » 


Do Your Duty—Buy Bonds Till Germany Follows Bulgaria 


This Space Contributed to Central Liberty Loan Committee by 


A. JAFFE & SON, 35 Maiden Lane, New York 
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interesting the Jews 


se instrumental in 
those % Harry Cutler, Archi- 


in the movement were 


bald Silverman, of Silverman Bros., and . 


Walter I. Sundlun. 


Outside of Providence a number of rep- 
resentatives of the Providence jewelry in- 
dustry are among the active Liberty Loan 
workers in their home communities. — In 
the town of Warwick, Harry M. Mays is a 
member of the team for the Old Warwick 
District ; Sylvester K. M. Robertson is cap- 
tain of the Lakewood District team, and 
John A. Straight for the Cowesett Dis- 


trict. 





Baltimore Jewelers Subscribing Heavily for 
Fourth Liberty Loan Bonds 

BattrmoreE, Md., Oct. 4.—On the first day 
of the opening of the Fourth Liberty Loan 
campaign Samuel Kirk & Son Co., jewelers 
and silversmiths, made a 100 per cent show- 
ing for the officers and employees of the 
frm by subscribing to $15,400 of the loan. 
Baltimore jewelers in general readily began 
their subscriptions. Among those subscrib- 
ing were Henry Castelberg, $10,000; S.& N. 
Katz, $7,000; Joseph Castelberg, $8,000; the 
James R. Armiger Co., $5,000; the Mealy 
Mfg. Co., $5,000; Leon Levi, $2,000; Arnold 
Rosenfeld, $1,000; S. Janowitz & Sons, 
$1,000; M. Koenigsberg, $1,000; J. S. Mac- 
Donald Co., $1,000. 

A number of jewelers, after making the 
initial subscriptions to the Fourth Loan, 
are taking thousands of dollars in additional 
bonds. The Samuel Kirk & Son Co. is 
flying a 100 per cent flag, indicating that 
every officer and employe of the firm has 
subscribed to the loan. 

From present indications there is not a 
jewelry house of the city but which will 
subscribe to its utmost before the loan is 
closed. Many expressions of commenda- 
tion were heard from Baltimore jewelers 
and those outside the trade in regards to 
the Liberty Loan issue of THE JEWELERS’ 
Circucar of Oct. 2. Throughout the paper 
a dynamic appeal was made for the pur- 
chase of bonds, an appeal that has had its 
effect and has been of great value to the 
Liberty Loan Committees in cities through- 
out the country. 


Detroit Jewelers Increasing Subscriptions in 
Fourth Liberty Loan 


Detroit, Mich, Oct. 5.—Detroit 
jewelers are taking a prominent part in 
aiding in the raising of Detroit’s quota of 
$73,000,000 for the Fourth Liberty Loan. 
Practically all the jewelry firms are sub- 
scribing twice their quota made in the Third 
Loan. Up to Saturday night Detroit had 
raised $42,000,000, the Henry Ford inter- 
ests taking $10,000,000 of that amount. 

Morris Friedberg is taking $15,000, and 
expects that with individual subscrip- 
tions by employes will make the amount 
subscribed by that store close to $25,- 
000. This is double the amount taken in 
the last loan. 

Traub Bros. & Co. are taking $10,000, 
while their father, Christian M. Traub, 
subscribes for $10,000. Hayn’s Bazaar 
has taken $10,000. The Adolph Engass 
Jewelry Co., and Hugh Connolly & Son 
are also large subscribers. 

Every Detroit retail jewelry firm using 


THE JEWELERS’ 


newspaper advertising space is aiding in 
giving the loan all publicity possible. 





Newark Jewelers Purchase Liberty Loan 
Bonds 

Newark, N. J., Oct. 5.—Newark retail 
and manufacturing jewelers expect to 
raise their full share of the fourth Liberty 
Loan. Reports as yet are somewhat in- 
complete. 

Some scattering subscriptions during the 
first few days of the new campaign fol- 
low: Meyer & Gross, $5,000; the Newark 
Watch Case Material Co., $3,000; W. C. 
Edge Jewelry Co., $4,100; Allsopp-Bliss 
Co., $1,500. William F. Hoffmann, president 
of the Newark Board of Trade, and head 
of the American Oil and Supply Co., from 
his bed in the Newark Memorial Hospital, 
sent a subscription for $25,000 toward the 
loan. Philip Krinke subscribed $2,000. 
Employes American Oil & Supply Co., 
$5,500; employes J. Wirst & Sons, $9,200. 

The assayers and refiners division re- 
ported subscriptions amounting to $8,400, 
without specifying the individual subscrip- 
tions. 





Indianapolis Jewelers Working in Fourth 
Liberty Loan Drive 

INDIANAPOLIS, Ind., Oct. 4.—Indianapolis 
jewelers devoted most of their time during 
the last week in working with an organiza- 
tion which is conducting the Fourth Lib- 
erty Loan campaign in this city. 

A smaller quantity of jewelry is’ being 
shown in the window displays than usual 
because of the Liberty Loan advertising 
which the jewelers are displaying so 
generously. The campaign is being con- 
ducted by an organization known as the 
Marion County Legion, and many of the 
prominent jewelers, as well as their em- 
ployes of the city, have been assigned 
places in this organization to canvas the 
districts for Liberty Loan subscriptions. 

The city quota was half subscribed dur- 
ing the first five days of the campaign. 





Evansville Jewelers Join in Helping 
Liberty Loan Campaign 

EvaNsvILLeE, Ind., Oct. 5.—The leading 
jewelers of the city, both wholesale and 
retail, devoted a great deal of their time to 
the Fourth Liberty Loan campaign that 
started on Saturday, Sept. 28, with a huge 
patriotic parade at night. On the following 
day there was another parade with 18,000 
registered men in the line of march. It is 
said to have been the largest parade ever 
given in the city. The quota for the city 
of Evansville and Vanderburg county was 
$6,338,000 and more than two-thirds of this 
amount was raised on the first three days 
of the drive, that started on Monday, Sept. 
30. It was expected that the city would 
go over the top by to-day and not later 
than Monday, Oct. 7. I. Gans & Co.,, 
wholesale ewelers of 24 Upper First St., 
subscribed for $30,000 in bonds on the first 
day of the drive. Bitterman Bros., Ess- 
linger & Salm, the J. M. Boner Jewelry 
Co., the Charles F. Artes Co., Inc.; Krucke- 
meyer & Cohn, John Rholander, J. L. Thu- 
man and many other retail jewelers of the. 
city not only participated in the big drive 
and gave lofts of their time, but were liberal 
purchasers of bonds. Sirice the United 
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States entered the war against the imperial 
German government in April of last year 
the jewelers of Evansville and other south- 
ern Indiana towns have taken a leading 
part in all the patriotic campaigns that have 
been pulled off. They have bought Liberty 
bonds, Thrift Stamps, donated to the War 


Chest fund, Red Cross and other patriotic 


moves, and have proved that they are pos- 
sessed of a one hundred per cent. patriotism. 
Many of the jewelers have patriotic dis- 
plays in their stores and windows and they 
have certainly been a big factor in the 
Fourth Liberty Loan campaign. 





Some of the Larger Subscriptions from the 

New York Jewelry Trade 

Tiffany & Co., $300,000. 

Arnstein Bros. & Co., $100,000. 

Stern Bros. & Co., $100,000. 

Albert Lorsch, $50,000. 

Ansonia Clock Co., $50,000. 

Oppenheimer Bros. & Veith, $50,000. 

Jacobson Bros., $40,000. 

Joseph Fahys & Co., $30,000. 

Hipp, Didisheim & Bro., $30,000. 

Ephraim E. Karelsen, $30,000. 

Albert Lorsch & Co., $30,000. 

Schenck & Van Haelen, $30,000. 

Marcus & Co., $30,000. 

Great Eastern Casualty Co., $30,000. 

August Goldsmith, $30,000. 


Subscriptions of $25,000 and Over 
Chas. Adler’s Sons, Henry Kaufmann, 
Irving H. Eckstein, M. L. Goldstone, L. E. 
Waterman Co., Sussfeld Lorsch & Co., L. 
Heller & Son, Julius Wodiska, Eichberg & 
Co., Reichman Bros., S. L. Van Wezel, 
Leon Hirsch. 


Subscriptions of $20,000 
United Diamond Works, Henry Kryn, N. 
J. Weil, Monroe Paris & Co., Employes of 
S. L. Van Wezel, Wm. S. Hedges & Co., 
Adolph Pressel & Co. 
Henry H. Jacobson, $16,000. 


Subscriptions of $15,000 

Adolph Schwob, Chas. Keller & Co., Un- 
dermeyer Robbins & Co., Wormser & May- 
ers, Henry Bodenheimer & Co., Freuden- 
heim Bros. & Levy, A. Wittnauer & Co., 
Jewelers’ Circular Publishing Co. 

Employes of Wittnauer & Co., $12,500. 

Ferdinand Ries, $12,000. 

Subscriptions of $10,000 

A. Roseman, Enos Richardson & Co., 
Frederick Keim, Max Bernstein, Zach A. 
Oppenheimer, C. G. Alford & Co., R. R. 
Fogel & Co., Lugerman & Morrison, G. 
Brenauer & Son, Jaskow Bros., Oppenheim 
& Strauss, Jos. L. Herzog, American Watch 
Case Co, M. H. Mann & Co., Wm. I. 
Rosenfeld, International Oxygen Co., Zim- 
mern Rees & Co., Marchand Bros., Frank 
T. May Co., Ed. Van Dam, Jones Koch, 
T. Kirkpatrick. & Co., Solidarity Watch 
Co., I. Ollendorf Co. B. & L. Veit, Jos. 
Polak, Jung & Klitz. 








Lester Dutcher, Norfolk, Neb., has sold 
his jewelry store to J. P. Miller of .Madi- 
son, Neb., intends to enter some branch of 
the military service for the duration of the 
war. His wife, who has assisted him in 
the store, has accepted a position as sales- 
lady in the Albert Edholm jewelry store 
at Omaha, Neb. 
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THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear studs, ds, scarf-ping, 


for all sizes of scarf- 
pin wire, Guaranteed. 


OPAL 
NECKLACES Shs rE cae 


Can be applied to any 
work oe pin tongues 
are used 


Open. Closed. “= a 


Descriptive Circular on Application, 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


Cc. IRVING WASHBURN, 108 Fulton Street, N.Y, 








BUY FROM THE CUTTERS 








RF Faia 

POLISHING 
DIAMONDS 
EMERALDS 
SAPPHIRES 


RUBIES 
American Gem & Pearl Company tiieteetendmamil 


6 West 48th Street, NEW YORK Espositer, Varni Co., Inc. 


LONDON PARIS 45-49 John St. NEW YORK 
26 Helbern Viaduct 39, Rue de Chateaudun , 























If You Want Bt Work:"| 
K. NAT. ABRAHAMS 


106 Fulton Street, New York City 


Can satisfy you. Prompt. service and 
skilled workmanship. Tel. John 5552. 























ATTENTION MANUFACTURERS f 


A few good reasons why you will find it te your advan- , | meee & - ri 
tage to investigate our special order department, i Onyx Ring Stones Furnished any 


— of superior design and workmanship | | Black Onyx, Coral and Mourning Jewelry. 
standards. 


Secondly—Because of our promptness and reliability to | | ONYX BEADS — CAMEOS 


carry out your ideas. Meme. Orders Fllet—Ropairing dene oe 
Finally—Because our prices are moderate and provide » Jet and 


an ample margin for YOUR profit. 
iin meh nk anon aie eeeiies Geek quell The DOUBRAVA C0..61 Maiden real Y. 
jewelry and twisted ropes; clasps for necklaces. 
FRANK C. OSMERS ) 
oo Sno on, ee Pa ARREAUD & GRISER 
Telephone Vanderbilt 2324 45 John St., New York 


LAPIDARIES £FEciovs 


WORKSHOP NOTES (zits EMS in Unique Cuttings 


For Jewelers and Watchmakers ‘Our Popular Price Cut Glass! 
BOO Pages .ccccccccccccccccccccscccccccccccccccccs cscs ceseserssesseccssseesseseseses $2.50 ‘Catalogue Is Now Ready for Mailing 
The Jewelers’ Circular Publishing Co., 11 John Street, New York Sent Only on Request 
i GEORGE G. GARRETT, —— 





























Espositer, Varni Co. rage negate snengans Cutting and Polishing | 


45 pion Street L A a] DA Ri me ©, Rubies, Sapphires and 


New York Fine Rough Gem Material Bought for Cash. See A. Espositer Emeralds Especially 
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KILLED IN THE SERVICE 





Raymond Hagamann, Son of B. J. Hagamann, 
Gives His Life for His Country 

Cuicaco, Oct. 5.—An official message has 
been received by B. J. Hagamann, president 
of the Illinois Retail Jewelers Association, 
who is engaged in the jewelry business at 
5454 Wentworth Ave., announcing the death 
of his son Raymond Hagamann, aged 19, 
which occurred in France on Aug. 28. 

In the early days of the war the young 
men enlisted in the old 7th Regiment of 














RAYMOND HAGAMANN, KILLED IN FRANCE, 


Chicago, and arrived in France early last 
Spring. The message gave only the infor- 
mation that his death was caused by the 
accidental discharge of a machine gun. 








DEATH OF ALFRED S. PITT 


Member of New York Diamond House 
Passes Away 

Alfred Scott Pitt, who for the past 20 
years was engaged in the jewelry business 
as a member of the firm of Marsellus, Pitt 
& Co., 170 Broadway, New York, died at 
his home, the Suburban Club, Stamford, 
Conn., on Tuesday, Oct. 1, a victim of 
grippe, which later developed into pneu- 
monia. 

Mr. Pitt was born in Stamford Feb. 28, 
1867, and after finishing school he entered 
the above firm, of which he was a member 
until the time of his death. 

Mr. Pitt was widely known as a sports- 
man, spending the greater part of the 
Winter tarpon fishing in Florida and mak- 
ing frequent visits to the north and north- 
west salmon fishing and hunting. He was 
a member of the executive committee of 
the State Golf Association. Among the 
clubs of which he was a member were the 
Suburban, the Weeburn, the Woodway 
Country, the Stamford Yacht, the Republi- 
can Club of New York and the Engineers’ 
Club of New York. 

Mr. Pitt was a bachelor and is survived 
by three brothers, Herbert W., Charles B., 
and Malcolm R. 
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Funeral services were held at the home 
of his brother at Glenbrook Road, Stam- 
ford, and were directed by a rector from 
the Episcopal church, and interment was at 
Woodland Cemetery. 








AFTER “FAKE” DEALERS 





Detroit Authorities Rounding Up Evidence 
Against Dishonest Jewelers and 
Auctioneers 


Detroit, Mich., Oct. 5.—The biggest kind 
of a sensation in local jewelry trade cir- 
cles is promised the coming week, when 
the special police court grand jury is ex- 
pected to hand down indictments against a 
Detroit retail jewelry firm for selling im- 
itation diamonds for the price of real 
diamonds, and against a dozen “fake 
auctioneer” stores, on the charge of flim- 
flamming the public through fraudulent auc- 
tion sales in the down town district. 

Wayne County Prosecutor Charles H. 
Jasnowski, and his assistants have been 
making an exhaustive investigation into 
the workings of both the fake diamond 
sales, and the activities of the “fake auc- 
tioneers,” with the special result that their 
evidence is said to be very complete. The 
report of the grand jury is expected to be 
handed down some time during this week. 

Assisting in the work of prosecuting the 
store which has been advertising and sell- 
ing imitation diamonds as real gems, is H. 
C. Dart, of the Adcraft Club working in 
conjunction with the Detroit Board of 
Commerce. The evidence against this firm 
is based on an alleged violation of the 
Honest Advertising law—a statute recently 
enacted by the Michigan State legislature. 
This law makes it a felony to make false 
representations in one’s advertising copy, 
relative to the quality and price of one’s 
goods. 

Police Justice William M. Heston, has 
been holding daily sessions as a grand 
jury, hearing the testimony, in the “fake” 
diamond case, probing the alleged viola- 
tions of the Michigan “honest advertising 
law.” The grand jury has made investiga- 
tion of several cases of alleged misleading 
and deceptive forms of advertising, includ- 
ing several different branches of trade. 

The case dealing with the advertising of 
manufactured imitation diamonds, has been 
given considerable attention by Judge Hes- 
ton. Prosecutor Jasnowski stated that the 
advertisements were so worded, as to con- 
vey the impression that real diamonds are 
offered at startlingly low prices. Asa matter 
of fact, he added, investigation had shown 
that the substitute or imitation diamonds, 
were manufactured for 48 cents apiece, 
and were sold at wholesale, set in 14-karat 
gold mountings, at $6.50, while the retail 
purchaser, was charged $35 for one of the 
rings. 

The retail jewelers of Detroit for several 
years have been attempting to get rid of 
the “fake auctioneers” who have infested 
the city during all that time. In each case 
prosecution was hard as the mayor issued 
permits to the offenders to continue doing 
business. Now that Mayor Marx’s term is 
near an end, the authorities are piling up 
evidence with a view to making a clean 
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sweep of all this class of dealers, which 
have brought discredit to the jewelry trade. 








JEWELRY THIEF CAUGHT 


Kansas City Detectives Arrest Notorious 
Criminal and Recover $4,750 Worth 
of Loot 

Kansas City, Mo., Oct. 3—A small gold 
chain dangling from the pocket of a 
flashily dressed young man standing near 
10th and Main Sts. on the afternoon of 
Sept. 28, attracted the attention of De- 
tectives James Dyer and Edward Smith. 
The chain so aroused the curiosity of 
Dyer that he walked closer and gave it 
a light tug and was surprised to find in 
his hand the tangled mass of a gold watch 
and two valuable lavallieres, each set with 
diamonds. As the detective pulled at the 
chain the young man started to run, and 
as he did so was caught by Detective 
Smith, who had walked toward the corner 
in anticipation of such a move. A closer 
search revealed more than $2,000 worth 
of jewelry concealed in pockets and about 
the person of the young man. 

At police headquarters he was recognized 
as Edward Erickson, alias “Edward Wal- 
ker,” alias “Edward Gray,” alias ‘‘Diamond 
Joe” Urnst, who, the police say, is one of 
the cleverest diamond thieves and burglars 
in this part of the country. After being 
questioned for more than an hour Walker 
admitted, the detectives say, that the jew- 
elry was part of the loot stolen by him 
several nights before from the Rohwedder 
& Freyman Jewelry Co., St. Joseph, Mo. 
Police reports show that nearly $10,000 
worth of jewelry was stolen from the store. 
Walker told the police that he gained 
entrance to ‘the store by cutting the glass 
from a rear door. Several hundred dol- 
lars’ worth of the stolen property was later 
recovered in a room rented by Walker in 
a hotel. 

At the time of his arrest Walker was 
carrying a small bundle containing one of 
the most complete sets of burglar tools 
ever taken by the police here. Several 
“Jimmies,” two revolvers, a patent glass 
cutter and 40 skeleton keys were part of 
the equipment. 

Walker, who is about 33 years old, ad- 
mitted, the police say, that he has served 
two terms in prison for burglary. He told 
the police that he had concealed jewelry 
in the awning outside his window at a 
hotel. Detectives went there and found 
$2,400 worth of diamonds and other gems. 
In his grip at the Union station they found 
$1,000 worth of jewelry, bringing the total 
amount of jewelry recovered up to $4,750. 








Clocks, Watches and Platinum May Be Im- 
ported into Canada Without a License 


Toronto, Can., Oct. 4. 1918.—A ruling of 
the Canadian War Trade Board permits 
the admission into Canada for entry at 
Customs without the production of license 
until otherwise ordered of a number of re- 
stricted imports when brought in from the 
United States. ’ 

The list includes clocks, watches and 
parts thereof, glass and glassware, optical 
glass and platinum. 
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Concerning 
Queen Anne 


OW do you know that this 
old highboy is a splendid 
example of the Queen 
Anne style in furniture? By its 
graceful cabriole legs, finely fash- 
ioned “bonnet” top and quaint fan 
carvings—that’s how you know. 
In every period of design there 
are certain distinctive characteris- 
tic forms and details of ornament 
which identify its period. In mod- 
ern adaptations of the period styles 
Oueen Anne Highboy in house furnishings, whether it be 

furniture or tableware, it is very 
necessary that the distinctive characteristics of its period are 
maintained. 

Your customers who are interested in the Queen Anne style 
for their dining-room furnishings will be especially interested in 
our COLONY pattern in Sterling Silver Tableware. Here is 
a pattern that is not simply in sympathy with the Queen 
Anne style, but a pattern that is an authentic adaptation, and 
having the unmistakable characteristics of the Queen Anne 
style, as is instantly evident by its “bonnet” top, fan motif and 
entire appearance. 

' The public is becoming more and more appreciative of 
period styles and also becoming more critical as to the 
correctness of period patterns in Tableware, and you 
will take particular pride and confidence in offering your 
trade R. L. & B. Co. period designs which excel in the 
portrayal of period art in tableware. 


Rogers, Lunt & Bowlen Co. 


Silversmiths 


GREENFIELD, MASS. 


New York Chicago San Francisco 
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“The Silver That Sells” The Colony 
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Regulations for Dealers’ Xmas Trade 





Retailers Told That They Must Not Open Early or Close Late During Holi- 
day Rush Nor Employ Any Extra Help—Meeting at Chamber of 
Commerce of United States Promulgates Rules of 
Council of National Defense 

















Wasuincton, D. C.—A meeting of the 
Chamber of Commerce of the United 
States was held in this city Tuesday, 
Wednesday and Thursday, at which a 
number of jewelers were present either as 
representing jewelry or local organizations 
in the retail trade. To them was explained 


weekly average of the year. They were 
requested not to have goods shipped to 
them after Dec. 10 and not have shipments 
made themselves after that date unless ab- 
solutely necessary. 

In this connection it is of interest to call 
attention to the resolutions adopted by the 











Resolutions Passed by Executive Committee of A. N. R. J. A. 


‘Whereas, the members of the American National Retail Jewelers’ Associa- 
tion sincerely and earnestly desire to co-operate fully and freely with the 
Government of the United States in its war program; and, 


Whereas, the members of this Association have ‘viewed with much gratifi- 
cation the recent modification of the position originally taken by the Council 
of National Defense in the matter of Christmas giving; now, therefore, be it 


Resolved, That the Executive Committee of the American National Retail 
Jewelers’ Association do hereby pledge themselves, and likewise respectfully 
urge upon every member of this Association, the many evidences of whose 
patriotism already assures their heartiest co-operation, to conform to the 
requirements of the Council of National Defense with the utmost loyalty and 
support, and, to that end, do specifically urge upon each and every member 
of the association that we unitedly adhere to following conditions, to wit: 


(1) That we undertake not to increase our working force by reason of the 
holiday business, over and above the average force employed at other 
seasons of the year: 


(2) That we undertake not to increase the normal working hours of our em- 
ployees during the Christmas season; 


(3) That we undertake to foster and encourage in every consistent manner 
the spirit of early Christmas shopping and notify our respective com- 
munities that loyalty to our Government and its requirements demand 
that the Christmas shopping period be spread over the months of Oc- 
tober, November and December; 


(4) That we undertake to eneourage the purchase of timely gifts, the useful- 
ness and permanent character of which are so marked a feature of our 
mdustry, and to discourage the practice of free engraving of our mer- 
chandise; 


(5) That we further undertake to restrict our deliveries of merchandise to 
the minimum degree, and, to that end, encourage the carrying of their 
own packages by our customers wherever possible, and, furthermore, 
to exert every endeavor to avoid a congestion of the transportation 
facilities of the country in the month of December. And be it further 


Resolved, That copies of this resolution be forwarded to the Council of 
National Defense and to all of our respective trade journals, in order that the 
widest publicity may be given thereto. 
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the fact that the Council of National De- Executive Committee of the American Na- 
fense had asked retailers to save man _ tional Retail Jewelers’ Association at a re- 
Power by agreeing to open their business cent conference which are printed herewith. 
at 9.30 a. M. and close not later than 5.30 
P. M., including all of December. The concern formerly known as the Mer- 

It was also stated that retailers were re- rimac Jewelry Co., Boston, Mass., is now 
quested to employ only the number of help conducting business under the style of E. 
during December that would be up to the’ Bodner. 











CIRCULAR-WEEKLY 77 


A PNEUMONIA VICTIM 





Morton S. Van Moppes Dies in United States 
Naval Hospital at Newport, R. I, 
While in the Service of His 
Country 

Morton S. Van Moppes, son of S. A. 
Van Moppes, diamond cutter, 106 Fulton 
St., New York, died last Friday, a victim 
of pneumonia, at the U. S. Naval Hospi- 
tal, Newport, R. I. He had been ill but 
one week. 

He was born on Sept. 5, 1898, in New- 


: us, NAVs. 
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THE LATE MORTON 5S. VAN MOPPES. 


ark, N. J., and when still an infant moved 
to Brooklyn. He graduated from the 
public schools and later from Boy’s High 
School of Brooklyn. Up to the time of 
his enlistment he had been a student of 
New York University Evening School of 
Commerce. After graduating from high 
school he was employed by the Syndicate 
Trading Co. for about one year, after 
which he went into the accounting depart- 
ment of Robert H. Ingersoll & Bro., New 
York. He was a member of the Phi Beta 
Delta Fraternity of New York University, 
the Young Men’s Hebrew Association, 
and several other associations. 

Funeral services were held at his home, 
174 Prospect Park W., Brooklyn, on Tues- 
day, Oct. 2. A detachment of sailors from 
the Brooklyn Navy Yard escorted the body 
to Washington Cemetery, Brooklyn, where 
he was buried with full military honors. 

Besides his parents, he is survived by two 
sisters, two grandfathers, one of whom is 
in Amsterdam, Holland, the other M. L. 
Van Moppes, one of the pioneers of the 
diamond industry, and an uncle, Louis M. 
Van Moppes, head of the firm of L. M. Van 
Moppes, Newark, N. J. 








Rufus C. Eldridge, a veteran jeweler of 
Milford, Mass., and the oldest Milford bu- 
siness man has passed his 83rd birthday 
but is to be found every day at his Main 
St. store as usual. He has been in bis 
present location in the Hayward block for 
59 years. He is a prominent resident and 
member of the Universalist church. 
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“Over Here’”’ 


“Over Here,” before he ( # 

starts for “Over There,” is } 
the time to give him some 
token of great love and 





infiniterespect. Giftsofjewelry 
forthe soldier are not lost by 
the way. A ring, for instance, 
can be on his finger even when 
he’s going “‘over the top.” 

Itischaracteristic of W.W.W. 
Rin zs that they are SERVICE- 
ABLE. Whether worn to war 
or work, the gems do stay set 
—they are GUARANTEED to 
doso. That is why this store 
recommends them. They are 
manufactured and sold in the 
right spirit—the spirit that is 
the foundation of everything 
we have in st 








Dealer Imprint 
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The above cut is No. 22. It is one of the series of thirty-three. 





l These are not ordinary, stereotyped advertisements. They are 

beautifully illustrated, splendidly written. Any jeweler, no matter 
how exclusive,—any jeweler, no matter who he is or where he is 
located, can use to advantage such cuts as we are offering. 








If you haven’t a copy of our Text Book of Jewelry Advertising, why 
not ask for same today? It is FREE;—so are the Cuts. It is part 


of the marvelous W. W. W. SERVICE. 





White, Wile & Warner 


Makers of nationally advertised rings in which the stones do stay 


BUFFALO, N. Y. 
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Not Ready for Platinum Regulations 





Government Agents Lack Information About New Rules and Few Appli- 
cation Blanks Available Until This Week—All Must Take Out Licenses 











The platinum regulations of the Bureau 
of Mines under the so-called Explosives 
Act were promulgated Oct. 1, as published 
in THE JEWELERS’ CIRCULAR last week but 
these regulations not only found the jewel- 
ers and other handlers of platinum (includ- 
ing dental manufacturers, dentists, chemists, 
etc.), unprepared to comply with them but 
also found the explosives agents of the 
Bureau of Mines throughout the United 
States absolutely unprepared also. 

These explosives agents are the ones who 
distribute the application blanks for the li- 
censes, swear the applicant and forward the 
applications to Washington; but when an- 
nouncement was made that the law was in 
effect practically none of the 17,000 explo- 
sives agents throughout the United States 
knew anything about the statute and prac- 
tically none of them had any application 
blanks. 

It was the big centers of platinum manu- 
facturing like New York, Brooklyn, and 
Newark which suffered most for all the ex- 
plosives agents were inundated with requests 
for application blanks and questions about 
the law and none of them could answer. 
The Newark agent, however, received five 
blanks by Thursday and the New York and 
Brooklyn agents received about 20 on Fri- 
day despite the fact that all had applications 
for from five to 10 times that amount. The 
Jewelers’ War Service Committee also re- 
ceived a large number of application blanks 
and was able to supply the New York offices 
in Room 1101 of the Municipal building 
with the necessary blanks during Monday. 

Throughout the week hundreds and even 
thousands of questions continued to pour in 
at the office of THE JEWELERS’ CIRCULAR, 
the Jewelers’ War Service Committee and 
other bodies who were supposed to know 
something about the platinum law. 

It was very hard to make jewelers under- 
stand that under the present regulations 
they could not buy, sell, barter or exchange 
any article that contained platinum, iridium 
or palladium without a license, nor could 
they understand that they had to apply for 
such license immediately. 

There was an addition to the confusion 
by the fact that the bulletin of the Cham- 
ber of Commerce of the United States and 
some Government agents circulated the re- 
port that the licenses only apply to unmanu- 
factured and not to manufactured platinum 
articles whereas a matter of fact a license 
has to be secured by the holder, user or 
dealer in any article that contains in whole 
or in part any of the three platinum metals 
mentioned. 

Some manufacturers commandeered un- 
der the old platinum commandeering orders 
had an idea that the 25 per cent. released 
to them was not affected but they soon 
learned that this was not so. 

_ It was hard to make many jewelers real- 
ize that no article could be manufactured 
repaired or altered in any way if it was 
made of platinum. Even rings cannot be 


“sized,” at least “sized” larger by the addi- 
tion of platinum though some retail 
jewelers announced that they would size up 
rings by adding white gold. 

Up to the time of going to press it was 
not known whether any license had been 
issued by the War Industries Board which 
is acting as agent for the Bureau of Mines 
in the distribution of licenses. Hundreds 
of applications have already been received 
at Washington and it is believed that the 
licenses will be forthcoming right away. 

Application blanks can now be obtained 
from the Jewelers’ War Service Commit- 
tee, 35 Maiden Lane, New York. 





Jewelers Who Sell Platinum Jewelry Must 
Obtain Licenses 

WasHIncTton, D. C., Oct. 5—B. M. 
Baruch, chairman of the War Industries 
Board, today authorized the following state- 
ment: , 

“In elaboration of the recent announce- 
ment of the regulations governing plati- 
num and its kindred metals it should be 
understood that all jéwelers handling 
goods made of platinum are required to 
take out a license before such articles can 
be dealt in. 

“As has been said there is no restric- 
tion upon the sale of platinum jewelry 
made before its manufacture was forbid- 
den and now in the shops. But the jewelers 
must have a license before they can do 
business. 





Kansas City Official Receives Platinum 
Regulations 

Kansas City, Mo., Oct. 4—W. L. Lamp- 
kin, fuel administrator, has been notified that 
the conservation of platinum, iridium and 
palladium has been placed upon _ the 
jurisdiction of the explosives section of 
the fuel administration. The action was 
taken by a committee appointed by the 
secretary of the interior. 

Mr. Lampkin has received a letter from 
Hennen Jennings, chairman of the plati- 
num regulations committee of the War In- 
dustries Board, stating that no more plati- 
num is to be used in the manufacture or 
repair of jewelry for the duration of the 
war. The letter also prohibits the use of 
the allied metals in all except essential 
industries. The letter states that it is not 
the object of the order to prohibit the 
sale of articles of jewelry already manufac- 
tured from these metals. 

Mr. Lampkin states that there are be- 
tween 450 and 500 licensed platinum agents 
in the State of Missouri. Those who wish 
to buy or sell platinum, iridium or palla- 
dium must first make application to the 
licensed agent in their territory, who will 
in turn forward the application to the 
platinum section of the War Industries 
Board at Washington, where the applica- 
tion for the transaction will either be 
granted or denied. Mr. Lampkin is the 
agent for Kansas City. 
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Points to Remember 





Platinum is now controlled under 
the so-called Explosives Act of 
Oct. 6, 1917, as amended July 1, 
1918, 


No platinum jewelry may now 
be manufactured. 


No platinum jewelry, old or new, 
may be received by retail jewelers 
from customers, either as a pur- 


chase, on account, or in exchange. 


Jewelry containing platinum 
may not be completed, altered, or 
repaired, where an addition of 
platinum, iridium or palladium is 
required to do this. 


No platinum jewelry made after 
the issuance of this regulation may 
be sold under any condition. 


No platinum jewelry may be 
sold except under a license issued 
through the Platinum Section of 
the War Industries Board, which 
is acting for the Bureau of Mines. 


No broken jewelry scrap, or 
metallic platinum may be sold by 
an individual or dealer to anyone 
without a license, except to an au- 
thorized agent of the United States 
or a licensee authorized to pur- 
chase the same. 


In filing an application for 
license to sell platinum jeweiry a 


jeweler must submit an inventory — 


of the articles made of platinum 
metals which he has on hand, and 
the application must be sworn to 
before a license agent of the 
Bureau of Mines. 


Records must be kept of all 
sales, purchases and transfers of 
platinum or articles containing 
platinum, with the names and ad- 
dresses of the purchasers, sellers 
or transferees, and the quantities 
involved in the transaction. 


No license to sell platinum 
jewelry can be granted to enemy 
aliens and the Director of the 
Bureau of Mines may refuse li- 
censes to those he has reason to 
believe are disloyal or hostile to 
the United States. 


A violation of the rules and regu- 
lations as to platinum is a misde- 
meanor, and.may be punished by a 
fine of not more than $5,000 or im- 
prisonment of not more than one 
year or by both. 
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Get the Signal! Buy Liberty 


J. F. Sturdy’s Sons Co. 


Makers of the U. S. Watch Strap 
Khaki for the Army—Blue for the Navy 

































































| Helping to Fight the Spread of Spanish Influenza 








New York Jewelers Observe Orders Issued by Board of Health to Open 
and Close Places of Business at Certain Hours—Manufacturing 
Jewelers Obtain Special Ruling 

















The continuous spread of Spanish influ- 
enza during the past two weeks has forced 
the Board of Health of New York to take 
action and accordingly Health Commis- 
sioner Copeland, in proclamation issued last 
Saturday, set down the following rules 
regulating the opening and closing hours 
for stores, offices, manufacturing plants, 
wholesale and retail establishments, the- 
atres, etc. . 

(a) All stores, except retail food and 
drug stores shall open at 8 A. M. and close 


at 4 P. M. _— 

(b) All wholesale and jobbing establish- 
ments shall open at 8.15 a. m. and close at 
415 Pp. M. 

(c) All offices shall open at 8.30 and 
close at 4.30 P. M. 

(d) All textile manufacturing establish- 
ments shall open at 9.30 a. M. and close at 
5.30 P. M. 

(f) All establishments formerly opening 
before 8 A. M. and closing later than 6 P. M. 
shall not be disturbed. 

The particular purpose of this exception 
is to prevent any interference with muni- 
tion factories or war industries. 

A further revision has been announced 
by Dr. Copeland of the schedule of opening 
and closing hours ordered by the Board of 
Health. The reframed clause affects of- 
fices which are to open at 8.30 A. mM. and 
close at 4.30 P. mu. 

“Where these offices are maintained in 
connection with and in the same buildings 
with any of the trades, businesses or occu- 
pations otherwise regulated by the opening 
and closing order,” the amended clause 
states, “and where such offices are so lo- 
cated, the hour of @pening and closing shall 
conform with those prescribed for such 
trades, businesses or occupations. It is 
provided also that any office may close at 
3.30 p. M. or earlier. It is understood, how- 
ever, that the opening hour is in no wise 
affected by the last provision.” 

“It is not safe to say that we have 
reached the peak in the epidemic in this 
city,” said Dr. Copeland Monday night, “but 
we are greatly encouraged that the disease 
has been checked to the extent that it has. 
We must not gain the idea that vigilance 
may be relaxed. This is the most serious 
point in the epidemic, because there may 
be a temptation on the part of some to 
think that care need no longer be taken.” 

The reason for this action is to prevent 
as far as possible, congestion on the vari- 
ous subways and elevated lines which in 
rush hours, is an ideal place to contract 
the disease. As a further preventative, the 
Health Department has ordered the en- 
forcement of the ordinance against expec- 
torating on side walks, and in buildings or 
shops. Many violators of this ordinance 


were arrested during the last few days and 
fined from $1 to $5 each. The jewelry job- 
bers and manufacturers through the Mai- 
den Lane district will adhere to the rules 





set down for them in the proclamation and 
will open at 8:15 a. mM. and close at 4:15 
P. M. 

Through the Manufacturing Jewelers’ 
Association of New York there was ob- 
tained a special ruling from Health Com- 
missioner Copeland defining the hours of 
work in our industry in Greater New York 
as follows: 


“All establishments in this line shall 
open at 7:45 a. M., and close at 5:30 
P. M. Should employes work overtime, 
they must not be dismissed before six 
o'clock, p. M., or later.” 


The ruling was obtained Saturday fol- 
lowing a conference between the Corsmis- 
sioner and Jay J. Levison, the business 
representative of the Manufacturing Jewel- 
ers’ Association who has been appointed 
by President Ernst immediately upon the 
publication of the notification by the Health 
Department. The Manufacturing Jewelers’ 
Association has explained the hours to 
their membership in a formal notice which 
went out Saturday and reads as follows: 


New York, October 4, 1918. 

To the Members of the Manufacturing Jewelers’ 
Association of Greater New York. 

Gentlemen :— 

Enclosed you will find a copy of the ruling 
given the Manufacturing Jewelers’ Association by 
Dr. Royal S. Copeland, Commissioner of Health 
of New York, 

This ruling was given to the Manufacturing 
Jewelers’ Association following a conference be- 
tween the Commissioner of Health and Mr. Jay J. 
Levison, your Business Representative. 

These hours are intended only to assist the 
Board of Health in stamping out the present epi- 
demic of influenza, by lightening the traffic to and 
from the factories, and is not intended to apply to 
Saturday early closing, or to overtime, and must 
not be construed as either shortening or lengthen- 
ing the regular working hours per week. 

After the Board of Health has lifted the em- 
bargo on the present working hours, you should 
again revert to your regulcr hours. 

You will be kept advised by this office of any 
further development in the situation. 

Very truly yours, 
MANUFACTURING JEWELERS’ ASSOCIA- 
TION OF GREATER NEW YORK. 
Mitton L. Ernst, 

President. 


P. S.—The copy of the ruling of the Commis- 
sioner of Health is sent you for the purpose of 
posting same on your factory bulletin board. 


It will be noted from the above that the 
hours as picked out are purely for the pur- 
pose of lessening the congestion in the 
transit lines; that they are merely for the 
duration of the epidemic and have abso- 
lutely no relation to the question of the 
regular working hours of the employes. 

In speaking of this matter President 
Ernst said Monday that he felt that the 
special ruling of the Commissioner would 
work out satisfactorily for the manufac- 
turing jewelry trade. 

In answer to another question he said 
that he understood that it applies to all 
branches of our industry in all sections of 
the city. He called particular attention to 
the fact that these working -hours are 


? 
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purely temporary and when danger from 
the epidemic is passed and the Commis- 
sioner lifts the embargo factories are to 
revert to their usual working hours. 

It was stated at the offices of 
the National Jewelers Board of Trade that 
the downtown jobbers would carry on their 
business from 8:30 a. M. to 4:30 Pp. m. The 
8 a. M. to 4 P.M. order will be followed by 
the downtown retailers. The uptown re- 
tailers, principally those on Fifth Ave., find 
difficulty in complying with this order. It 
is thought by Fifth Ave. jewelers that a 
zone system should be arranged, and per- 
haps an appeal may be made to bring this 
about. 

Tiffany & Co. announces its hours as 
from 8:30 a. M. to 4 Pp. M.; the Gorham Co. 
will be open from 8:30 to 4:30 o’clock, and 
Theodore A. Kohn & Son will conduct 
business during the hours between 9 a. M. 
and 4 Pp. M. 

The department stores are permitted to 
be open from 9:45 a. mM. until 6:15 Pp. M., 
the hours of business thus being prolonged. 

Although the local jewelers would pre- 
fer to conduct business later in the day 
rather than to open at an early hour and 
close at an early hour, they all express their 
willingness to co-operate with the Board 
of Health in recognizing the new order. 








REDMAN TO BE TRIED 





Man Charged with Being Check Swindler 
Now Awaiting Trial in Boston Jail 


Benjamin Redman, alias “Turetsky,” 
alias “Silverman,” alias “Levin,” and other 
aliases, for whom Pinkerton’s National De- 
tective Agency had been searching for many 
months and who was finally arrested in 
Portland, Ore., recently, is now awaiting 
trial in a Boston, Mass., jail. He is 
charged with swindling jewelers throughout 
the country with bogus checks. 

Last July the District Attorney asked the 
Pinkerton Detective Agency to try to locate 
Redman, and after a search, which covered 
a great part of the west, he was located 
and arrested in Portland, Ore., on Sept. 4, 
1918, where he was positively identified by 
eight jewelers. He had been operating in 
Portland under the name of “B. Kaplan.” 

Redman was extradited from Portland 
to San Francisco, and then to Boston. 
When the authorities get through with him 
in Boston he will be turned over to the 
New York authorities, where he is still 
wanted for swindling which he is alleged to 
have committed last November. 

At that time Redman had been associated 
in business with a man named “Fox,” alias 
“Morris Goldwein,” and occupied offices in 
37 Maiden Lane, New York. After gain- 
ing the confidence of jewelers in New York 
and Brooklyn, they began passing worth- 
less checks, and, following an investigation, 
“Fox” was captured in Philadelphia and 
sent to New York, where he pleaded guilty 
and was sentenced to serve one year in the 
New York Penitentiary. 








The business formerly conducted under 
the style of Mrs. Lillian M. Case, Jackson, 
Mich., will hereafter be known as G. G. 
Case. 
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Buy More 
Liberty Bonds 


UMUC 


Buy to your utmost and hasten 


our assured victory. 


The more Bonds you buy, the 
fewer Boys will die. 


HINUUULASALLUTUVULUULLUU ALEUTIAN 


OUR BOYS GIVE 
YOU MUST LEND 








THIS SPACE CONTRIBUTED TO WINNING THE WAR BY OTTO YOUNG & CO. 
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Benj. A. Bell, Beaufort, N. C., was a 
‘tor in Philadelphia last week. 

D. Kalonder, 715 Sansom St. has returned 
his bench after a serious illness. 

w. W. Mather, with H. O. Hurlburt & 


vis 
to 


Sons, has returned from a western trip. 
John Ernst, formerly with S. J. Lyons, 


‘; now in business for himself at 36 S. 


St. 
er} J. S. Cooper, of R. M. Cooper & Son, 


713 Sansom St., has returned to his office 
after an illness lasting several weeks. 

George Faist, of Worthington & Ray- 
mond, New York, was a visitor in Phila- 
delphia last week on his way to the west. 

Aisenstein & Gordon, 712 Sansom St, 
have enlarged their store by taking the 
rear of 714 Sansom St. and cutting an 
archway between the two buildings. 

Gus A. Ruehling, 3357 N. Front St., was 
one of the prominent members of the Ken- 
sington Business Men’s Association who 
paraded in the Liberty Loan Pageant. 








Connecticut Notes. 





Birdsey Sniffin, who was granted a 
three months’ leave of absence by G. W. 
Fairchild & Sons, jewelers, 997 Main St., 
Bridgeport, so that he could go to Lan- 
caster, Pa., to act as instructor in the 
use of optical instruments and tools to 
men employed on airplanes, has returned 
to his duties in Bridgeport. 

William F. Chamberlain, who resigned 
his position as superintendent of the 
movement department of the New 
Haven Clock Co.’s shop, New Haven, a 
short time ago, was presented with a fine 
gold watch chain and charm, the gift of 
the employes in his section of the fac- 
tory. Mr. Chamberlain had been em- 
ployed at the clock shop for over a 
quarter of a century. 

Mr. and Mrs. Eugene J. Kennedy, 775 
Woolsey St., New Haven, have received 
a telegram from the Adjutant General’s 
ofice at Washington that their son had 
been seriously wounded in France. Ken- 
nedy is a member of Battery B, 13th 
Field Artillery, in which he enlisted 
April 8, 1917. This is the same company 
of which William H. Taft’s son, Robert, 
is a member. Kennedy is 21 years of 
age, and was born in New Haven. Be- 
fore his enlistment he was employed at 
the New Haven Clock Co. 








Canada Notes. 


Johnson & Hubbs of Edmonton, Alta., 
are giving up business. 

F, G. Wainman, jeweler of Ottawa, has 
removed to Shawville, Que. 

_ The assets of Landry & Amard, wholesale 
Jewelers of Quebec, were advertised to be 
sold on Sept. 24. 

Private Charles V. Robinson, who before 
his enlistment was employed as a silver- 
smith by P. W. Ellis & Co., Toronto, is re- 
“ogg wounded in action for the second 

€. 


J. E. Ray, Canadian Trade Commissioner 
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at Manchester, England, reports that it is 
learned from an importer of optical glasses 
that consignments have been imported from 
Canada recently and that the quality has 
given every’ satisfaction. Larger supplies 
could be absorbed, but importation is re- 
stricted. Apparently this is a Canadian in- 
dustry that has accompanied the unusual 
conditions of war-time trade, at any rate 
so far as exports to the United Kingdom 
are concerned, and it is hoped that every 
endeavor will be made to create new and 
to extend present trade connections after 
peace has been declared. 











E. Sallan, has received word that his son 
Valentine Hauser, Jr., is now at Monroe, 
Va., having been ordered by the U. S. 
army corps, from the Pacific to Atlantic 
coast artillery. 

Among eastern wholesale representatives 
visiting Detroit jewelers this week, were 
Ernest Rose, of Wigle & Rose, Newark, 
N. J., and Walter Noon, of Clarke & Noon, 
also of Newark. 

John Fitzgerald, formerly with Loftis 
Bros., & Co., 29 State St., has written to 
Manager Edward A. Harper, of that firm, 
that he has been seriously ill in Camp Sher- 
man, Alabama, with Spanish influenza, but 
that he is recovering. 

Louis Rosenthal, a member of the firm 
of Morris Friedberg, 208-210 Griswold St., 
has just returned from a motor trip to 
New York with a party of friends. He 
was just too late to bid goodbye to his 
brother Ensign Bernard Rosanthal, who 
has been assigned to the charge of a 110- 
foot torpedo boat destroyer. 

Orville Smith, who entered the employ 
of Sol E. Sallan, four years ago when but 
14 years of age, has been promoted from 
the repair department to be assistant man- 
ager of the watch department at 18 years 
of age. He has made an excellent record 
as a salesman and clerk despite his years. 
William Genicke, manager of the watch 
department, has recovered from a serious 
four weeks illness from Spanish influenza. 

John Kay, exclusive diamond and gem 
dealer in the Book building, says he did a 
bigger business by far during September 
this year than he did during the same 
month last year. He says the campaign of 
the government to urge the public to do 
their Christmas shopping at this time, is 
showing wonderful results and is in a 
measure responsible for the high volume 
of business during the late Summer 
months. 

Judge Charles T. Wilkins of the Re- 
corder’s court, has ordered that the $1,500 
bail of Abraham Rood, the clerk in the 
store of Louis Boschwitz, charged with re- 
ceiving stolen jewelry, and who has dis- 
appeared, be forfeited to the State. L. 
Brinkman was the man who went on 
Rood’s bail, and as he has been making a 
determined but fruitless search to appre- 
hend Rood, he has been given a slight ex- 
tention on the time in which he will have 
to make good on his bail bond security. 
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Brinkman had several thousand circulars 
printed and _ distributed to the trade 
throughout the country, in an effort to 
locate Rood, who has so far eluded arrest. 











E. Waldmeier, Gulfport, Miss., was in 
New Orleans recently. 

Charles Markers of the Newell Mfg. Co. 
was in New Orleans recently. 

Albert Bourgeois, Jackson, Miss., has 
been a visitor here for a few days. 

H. L. Williamson, formerly with H. H. 
Hawley Co. of Dallas, Tex., is now on the 
staff of White Bros. Co. in Canal St. 

J. F. Willis has been temporarily con- 
nected with the Coleman E. Adler estab- 
lishment, but will return in a few days to 
Austin, Tex. 

L. Pailet, 521 Canal St., has started work 
on the enlargement of his store to include 
the next door. His place will occupy Nos. 
521 and 523. 

B. E. Smith, formerly of Covington, La., 
but now in the Government service, was 
in New Orleans recently on a furlough 
from Galveston, Tex. 

L. B. Derring, formerly with the Bay 
Jewelry Store, Bay St. Louis, is now sta- 
tioned at Jackson Barracks, New Orleans, 
serving in the Army. 

George E. Taylor has received a card 
from his former traveling salesman, W. D. 
Cleary, advising of his arrival in France 
with the 39th Division. 

C. Edward Zemp and F. E. Boue, both 
of whom recently had offices in the Macheca 
building, have formed a partnership and 
will locate in Baton Rouge, La. 

Will H. Crosby, for about 26 years in 
the employ of A. B. Griswold & Co., has 
left the jewelry trade and is now with the 
wholesale grocery firm of H. T. Cottam 
& Co. 

Milton C. Adler has entered the Govern- 
ment service and is now at Camp Martin, 
New Orleans. Mr. Adler is the son of 
Coleman E. Adler and recently took a 
special military course at Harvard. 

Printed circulars containing the prices 
agreed upon by the watchmakers of New 
Orleans for trade work have been sent out 
to all the trade. The prices show a con- 
siderable advance over former trade prices. 

As part of the Liberty Loan campaign a 
sign stands in front of the establishment 
of A. B. Griswold & Co., calling attention 
to the death in France of Albert L. Kron- 
nenburg, a former employe of the estab- 
lishment, and reminding the public that, 
as he sacrificed his life, they should lend 
their dollars. 

Canal street merchants have furnished 
space for a sign which is said to be the 
largest in the world. It bears these letters, 
“Buy Liberty Bonds,” spread along the 
front of three squares of Canal St. Each 
letter is about 35 feet high and they are 
made of Beaver Board. The sign passes 
several stores where jewelry is carried in 
stock. It begins at the Maison Blanche 
and ends at the Marks Isaacs Co., both 
of which have large jewelry departments. 
It is also in front of the D. H. Holmes Co. 
concern. 
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Attention of the Trade: 


So large a proportion of our production 
capacity is now employed on Government work 
that we are obliged to ask indulgence of our 
customers in filling orders and we recommend 
to them that they send immediately their orders 
for all goods that they may require for the 
coming Holiday business, with a view of having 
them promptly filled. 


And to insure this result we are prepared 
to furnish lists of all goods on hand that can be 
shipped immediately upon receipt of orders. 


This is important to the dealer who wishes 
to insure the delivery of any orders that he may 
send to us. | 


TRADE MARK 


STERLING 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 


Fifth Avenue at 36th Street New York 


Branches : 
NEW YORK—15, 17, 19 Maiden Lane SAN FRANCISCO—140 Geary Street 
CHICAGO—10 South Wabash Avenue LONDON—Ely Place 


Works : Providence, New York, Birmingham 
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OR the benefit of 


A Word , 
of those jewelers 
that have not read or 
Warning 


heeded the previous 
articles and editorials that have appeared 
in THE JEWELERS’ CIRCULAR on the subject, 
we again call attention to the fact that the 
retail dealers of the United States are not 
supposed to permit the Christmas business 
to result in any increase in their help or in 
their hours of doing business. The dealer 
is supposed to get along with his normal 
force and he is not supposed to work this 
normal force beyond regular hours. 

To take care of his Christmas trade the 
dealer must, therefore, start the customers 
purchasing very much earlier than usual. 
He must announce these conditions in his 


advertising and make clear to his patrons . 


that they must begin the buying of Christ- 
mas gifts at once as he may not be able 
to serve them at the last minute. 

It was because the promise that the above 
conditions would be carried out, that the 
Council of National Defense called off its 
propaganda against Christmas gifts which 
was to be conducted by a house to house 
canvass seeking pledges from the consumer 
to purchase Christmas cards instead of 
Christmas gifts. The members of the Coun- 
cil were assured that these gifts were 
already fabricated and in great part dis- 
tributed to the dealers, and that no extra 
loss of man power would ensue by their 
sale; also that no extra help would be 
used to dispose of them, and no extra 
work be put upon the clerks already em- 
ployed, if the Christmas trade was per- 
mitted to proceed without interference. 

It is reasonable to suppose that the Coun- 
cil of National Defense expects this agree- 
ment to be carried out both in letter and 
spirit. The jewelers are the last ones who 
can afford to be accused of failing to live 
up to the agreement. 





ETTERS still 
continue to come 

in from retail jewelers 
asking about the re- 
ports circulated in many quarters a short 
lume ago to the effect that the War Indus- 
tries Board was about to compel dealers of 
all kinds to mark their stock with cost 
prices as well as the retail prices. These 
dealers have evidently not been made 
aware, of the denial of such a report that 
was officially made through B. M. Baruch, 
chairman of the War Industries Board, and 
which was published in the JEWELERS’ Cir- 
CULAR of Oct. 2. The circulation of this 
rumor had grown so great that an official 
denial had become necessary, and Mr. Ba- 
ruch makes it clear that no action had been 
contemplated or will be taken by the board 
affecting the interests of any industry with- 
out consultation with the representatives of 
that industry. The Board has treated mat- 
ters of raw materials, of manufactured 
products, and of wholesale distribution, and 
an effort is being made to adjust a fair 
scale of retail prices, based upon the cost 
of production, in co-operation with the 
various industries, which are attacking the 
problem under the guidance of the Board. 
That this work should have heen misin- 
terpreted and that it should have given rise 


Dealers Not 
Asked to Reveal 
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If Your Copy is Late 


BECAUSE of the unprecedented 
transportation conditions, all 
periodicals will frequently be de- 
livered late. If your copy of THE 
JEWELERS’ CIRCULAR does not 
reach you in time, please do not 
write complaining of the delay, 
as it is beyond our power to pre- 
vent it. If your copy does not 
arrive on time it is because it has 
been delayed in transit. 
Until transportation conditions 
are improved these delays and 
irregularities are unavoidable. 























to the rumor that the retail jeweler must 
make public his cost as well as his selling 
price may have been due to the fact that 
at least in one State of the Southwest, such 
action was attempted by local authorities 
and produced a storm of protests from 
merchants. Jewelers may rest assured 
however that as far as any national regula- 
tion goes, they are perfectly safe in keeping 
their costs to themselves and that unless 
some local regulation should require it, 
there is no reason to make any disclosures 
to their customers of anything but their 
selling prices. 





Don’t Delay in HETHER due 


Filing Applications either to the 
for Licenses congestion in the 
, mails, mistake of 


clerks, or an error in the preparations for 
sending out official instructions, there was 
a noticeable and annoying delay in the re- 
ceipt by the license agents of both the in- 
structions and the applications for licenses 
under the new platinum regulations that 
were promulgated Oct. 1. These regula- 
tions, which were published in full in the 
last issue of THE JEWELERS’ CrRCULAR, to- 
gether with an interpretation of the same 
by the War Industries Board and the 
Jewelers’ War Service Committee, abso- 
lutely stop the manufacture, alteration, or 
repair of platinum jewelry and _ require 
those who sell the platinum jewelry pre- 
viously made, to obtain a license so to do. 
To get this license the jeweler must file a 
stated application and have it acknow- 
edged by one of. the explosives agents of 
the Bureau of Mines, who will forward the 
application to the War Industries Board. 
When the regulations were promulgated 
Oct. 1, practically none of the explosives 
agents of the Bureau of Mines (of which 
there are about 17,000 scattered throughout 
the country) knew anything about their 
new duties; practically none had any ap- 
plication blanks and none were in a posi- 
tion to acknowledge and forward the ap- 
plications of jewelers who wished to get 
a license immediately. In New York, a 
great center of the platinum industry, noth- 
ing was received by the explosives agencies, 
either in the way of application blanks or 
instructions, up to Friday afternoon, while 
in Brooklyn the agent was not put on no- 
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gems set in the most up-to-date fashion. 
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rings in lace effect; will be glad to send a 
selection at any time. 
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tice until Friday morning, and in Newark 
until Thursday morning. 

That the delay caused confusion and an- 
noyance to a large number of manufac. 
turers and retailers who have platinym 
jewelry for sale, goes without Saying 
Technically, as soon as a retail jeweler was 
put on notice he had no right to self plati- 
num jewelry until he had either received 
or at least applied for his license; but while 
rules and regulations formulated in ag. 
cordance with congressional action cannot 
be set aside, it was believed by those in 
charge of the War Industries Board that 
the difficulties of the jeweler would be 
solved by prompt application for license 
and it was this prompt application that ‘ann 
interfered with by the delay in sending out 
blanks and instructions to the explosives 
agents. The agent could not act without 
instructions, and the application for license 
could not be sent without the action of the 
agent. 

There is no doubt that in the adminis- 
tering of this act by the War Industries 
Board the officials in charge, who are broad- 
minded business men, will try and bear in 
mind all the circumstances and will be as 
liberal as possible in their interpretation 
of the act so long as due diligence has been 
shown on the part of the applicant for a 
license. For this reason it is vitally neces- 
sary for the jeweler who wants to sell 
jewelry made in whole or in part of plati- 
num to file his application for a license at 
once (if he has not already done so), have 
it acknowledged and sent to Washington. 
If he does not do so and continues to sell 
platinum jewelry with the idea that he can 
obtain his license at his leisure, he may 
find himself called strictly to account un- 
der the law which provides a_ heavy 
penalty for those who violate the regula- 
tions. Ignorance of the law is no excuse. 
It is up to the jeweler to know that he can- 
not sell platinum without a license. If he 
is not ready to apply for his license, he 
should stop his sales until he is, for while 
the delays on the part of the Government 
officials must be endured by the jeweler, 
the delays on the part of the jeweler will 
not be tolerated by the Government. 





STATEMENT OF THE OWNERSHIP, MAN- 
AGEMENT, CIRCULATION, ETC., RE- 
QUIRED BY THE ACT OF CONGRESS 
OF AUGUST 24, 1912. 


OF Tue JEweE ers’ CircuLar, with which are con- 
solidated The Horological Review, The Jewelers 
Weekly and Jewelers’ Review, published weekly 
at New York, N. Y., for Oct. 1, 1918. 


State or New York t a 
County or New York § ~~’ 

Before me, a Notary Public, in and for the 
State and county aforesaid, personally appeared 
V. S. Mulford, who, having been iy | sworn 
according to law, deposes and says that he is the 
Vice-President of The Jewelers’ Circular Publishing 
Co., publishers of Tme JEWELERS’ CircuLar, with 
which are consolidated The Horological Review, 
The Jewelers’ Weekly and Jewelers’ Review, and 
that the following is, to the best of his knowledge 
and belief, a true statement of the ownership, 
management (and if a daily paper, the circulation), 
etc., of the aforesaid publication for the date shown 
in the above caption, required by the Act 0 
August 24, 1912, embodied in section 443, Postal 
Laws and Regulations, printed on the reverse of 
this form, to wit: 

1. That the names and addresses of the pub 
lisher, editor, managing editor, and business man- 
agers are: 

Publisher, The Jewelers’ Circular Publishing Co., 
11 John St., New York. 

Editor, T. Edgar Willison, 11 John St., New York. 

Managing Editor, None. 
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Jesse Adler, of Adler & Heine, 14 John 
St., has enlisted in the United States 
Navy. 

S. Gottesman, representative of Louis C. 
Moss, 9 Maiden Lane, left Saturday on an 
extended western trip. 

A. Edward Fisher, 71 Nassau St., has 
engaged W. C. H. Brown as a traveling 
salesman and he will call on the trade in 
the south. 

Annie V. Wallace, who was for some 
time bookkeeper and accountant for the 
S. Cottle Co., was married on Wednes- 
day, Oct. 2, to William B. Teese. 

Edwin A. Kelly, brother of William 
Kelly, jewelry buyer for the Charles Wil- 
liams Stores of Brooklyn, in recent casualty 
lists was reported to have died of wounds. 

A meeting of the Bronx Retail Jewelers 
Association was held last evening at 
Ebling’s Casino, St. Ann’s Ave. and 156th 
St, at which time topics of trade interest 
were discussed. 

Henry Greenstein, formerly with the 
Leon Hirsch Watch Co., 37 Maiden Lane, 
has embarked in the jobbing business with 
complete lines of stock and expects to 
open his headquarters soon. 

The offices of the Wadsworth Watch 
Case Co., 15 Maiden Lane, are being exten- 
sively altered, and when changes are com- 
pleted the concern will have more spacious 
quarters than it formerly enjoyed. 

George Bron has withdrawn from the 
Columbia Watch & Clock Co., Inc., 142 
Columbus Ave., of which he was former 
secretary and treasurer, and has now no 
connection with the corporation. Official 
notices to this effect were sent out by the 
concern last week. 

The Dickar Corp. is the name of a con- 
cern which has taken out papers of incor- 
poration at Albany, N. Y., to engage in the 
jewelry business in this city. The capital 
is $10,000 and the incorporators are I. 
Richard Ratner, 50 W. 54th St., Francis 
B. Guarnier, 1221 Gilbert Pl., and Orlando 
D. Irwin, 121 W. 78th St., all of this city. 

Walter Ollendorff, of the I. Ollendorff 
Co., 15 Maiden Lane, has been made a 
corporal in the Aviation Service at Little 
Silver, N. J. Raymond Brisk, former 
western representative of the company, has 
enlisted in the Marine Corps. With the 
return of I. D. Cohen from his western 
territory, H. Rosenbaum will this week 
call on the southern trade. 

Samuel and Lazare Kaplan, trading as a 
Kaplan & Co., have filed an answer in the 
Supreme Court to an action by Robert 
Davidoff to recover a balance alleged to 
be due for services and commissions as the 
agent of the defendants in Cuba and in 
Canada. The defendants say that the plain- 
tiff should have made Arnold Bambas a 
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defendant because he is a member of the 
firm. They admit that Davidoff represented 
them but deny that they owe him $3,000 or 
any other sum. 

At a luncheon given recently at the Ro- 
tary Club at the McAlpin Hotel, this city, 
Walter Camp, president of the New Haven 
Clock Co., and commissioner of athletics 
for the navy, gave a demonstration of set- 
ling up exercises now used in that branch 
of the service with remarkable results in 
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Twice 


Buy Your Bonds 
at Once and 
Buy All You Can 











the development of muscular men. Mr. 
Camp also delivered an address. 

Silas W. McCollum, Jr., a former mem- 
ber of the local watch trade, died of pneu- 
monia Tuesday, Oct. 1, at Camp Meade, 
Md. He joined the Second Provisional 
Regiment at Camp Jackson, Columbia, S. 
C., and had just been transferred to Camp 
Meade, from which place he was to enter 
a training school for officers. Deceased 
had formerly been sales manager and later 
receiver of the Bannatyne Watch Co., and 
at the time he entered the army was em- 
ployed by the Sprague Electric Co.. 

The semi-annual meeting of the New 
York Watchmakers’ Society was held on 
Tuesday evening, Oct. 1, at the assembly 
rooms, 193 Third Ave. President Reindel 
called the meeting to order at 8:30 o'clock 
and after the minutes of the preceding 
meeting and the correspondence were read 
the election committee rendered their re- 
port. The officers elected were Ejipper 
Reinhardt, vice-president ; John A: Schmidt, 
financial secretary; Daniel Mauser, li- 
brarian, and Freiderich Michel, trustee. 
Rochus Solomon, Frederich Hub and Carl 
Ruttman were chosen as directors. The 
election of officers was the marked feature 
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of this meeting and consequently there 
was a large attendance. 

Some interesting photographs in the 
window of the retail jewelry store of 
William Barthman, 1 Maiden Lane, show 
portraits of three generations of the Barth- 
man family in their uniforms as they served 
in three wars of the United States. The 
first is a picture of the late Capt. F. William 
sarthman, founder of the firm, in his uni- 
form as he appeared after the battle of 
Antietam, in the Civil War;. the next, 
Colonel (now General) Henry C. Barth- 
man in his uniform as he appeared on 
his return from the Porto Rico campaign 
after the Spanish War, and the third, Lieut. 
William Barthman, grandson of the 
founder, who is now serving with the 
American Army in France. 

The W. S. S. Metal Market of the Na- 
tional War Savings Committee opened its 
shop again at 545 Fifth Ave., this city, 
Oct. 7. The committee in charge is Mrs. 
Joseph Griswold Dean, as chairman, and 
Mrs. Charles L. Tiffany, vice-chairman, in- 
cluding Mrs. Frank Vanderlip, Mrs. Ogden 
Mills Reid, Mrs. E. P. Morgan and Mrs. 
Thomas Lamont. The market closed Aug. 
1, at which time it was doing a business of 
about $10,000 a week in War Savings 
Stamps. Mrs. Dean, the chairman, stated 
she is receiving splendid co-operation from 
the jewelers of the city in the work. This 
committee will have an opening for six or 
eight expert appraisers of jewelry whose 
work will be necessary in purchasing the 
old gold, silver and platinum which is ex- 
changed for War Savings Stamps, and 
would like to hear from jewelers who wish 
to do some real war work in this way. 


After having been paroled in the cus- 
tody of his lawyer since Monday, Sept. 30, 
Mathan Kahan, a former employe of the 
Omega Watch Co., 21 Maiden Lane, was 
discharged in the First Magistrate’s Court 
last Thursday. William Friedlander, a 
watchmaker in the employ of the Leon 
Hirsch, 37 Maiden Lane, caused the arrest 
and testified that on the morning of Sept. 
30 he was accosted by Kahan and a num- 
ber of other strikers, who made threaten- 
ing remarks to him and, having had a 
similar experience before, he whistled for 
a policeman and handed over Kahan to 
Officer Dunn of the First Precinct. Joseph 
Falk, a clerk in the employ of Leon 
Hirsch, testified that he saw the occur- 
rence as Friedlander had described it. 
Judge Healey stated that although strikes 
are within the law they should be conduct- 
ed in an orderly manner, and after repri- 
manding the defendant, Kahan, dismissed 
the case. 





(New York Notes continued on page 89.) 
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Celona Audino, jewelry manufacturer, 
has leased an office at 7 W. 45th St. _ 

Alphonso Tulmello, watch repairers, 
have established a place at 65 Nassau. St. 

A. T. Spier, with Ben Spier, 65 Nassau 
St, has returned from a successful south- 
ern trip. 

Walter Ware, Waverly, N. Y., paid a visit 
to the Dieges & Clust offices last week while 
on a business trip to the city. 

Benj. Schleifer, 1030 Amsterdam Ave., 
has gone out of business and has been 
succeeded by Abraham Gerr. 

S. Simmons, watchmaker, 65 Nassau St., 
has been suffering from an attack of the 
Spanish influenza for the past week. 

Sydney Russell, formerly with the L. J. 
Anshen Co. and also with the A. Wallach 
Co. is now in the employ of the Govern- 
ment. 

D. P. Paul, president of Paul-Gale-Green- 
wood Co., Norfolk, Va., was in town last 
week and reported that business in Norfolk 
is excellent. 

Herman Blitzer, importer of watch 
glasses, with business in Yokohoma, Japan, 
and Brooklyn, N. Y., has opened a New 
York office at 65 Nassau St. 

Ostuni & Scherone have formed a part- 
nership as watchmakers and have opened 
offices at 65 Nassau St., where they will do 
general watch repairing for the trade. 

The firm of Mercurio & Occhipinti, 96 
Maiden Lane, has dissolved. The _ busi- 
ness will be continued by Frank Mer- 
curio under the firm name of Mercurio & 
Co., at the same address. 

Robt. Oberndorf, with Henry Freund & 
Bro., 65 Nassau St., has been sick for the 
past week, but has recovered sufficiently to 
make an up-State trip next week. Louis 
Freund left for-California Saturday, and 
Henry Freund left for the middle west 
yesterday. 

Ernest E. Muller, a jeweler and op- 
tometrist at Malone, N. Y., is in this city 
on his Fall buying trip. He is making his 
headquarters at the Broadway Central 
Hotel and expects to be in town about 10 
days. Mr. Muller was among the visitors 
at the offices of THE JEWELERS’ CIRCULAR 
on Monday. 

The employes of the offices and work- 
shops of Schenck & Van Haelen have 
bought bonds to the amount of $6,800 in 
the present Liberty Loan drive in the 
jewelry trade. The amounts follow: C. 
Vermeulen, $4,000; F. Repingon, $200; F. 
Merz, $100; H. Scholl, $100; A. J. Lang, 
$100; H. May, $100; J. Quets, $100; E. 
Rigele, $100; P. De Wieuw, $200; J. Merz, 
$50; T. Quets, $100; A. Deshusses, $200; 
E. Jongelinghs, $100; M. Poons, $100; M. 
Bergeret, $50: C. Dingee, $100; H. Branch, 
$100; G. Vermeulen, $1,000. The members 
of the firm of Schenck & Van Haelen 
bought bonds of $3,000, making a grand 
total of $36,800. 








‘Edward Rein has opened a jewelry 
Store at Ironwood, Wis. 
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FINED AND IMPRISONED 


John Henry Arritt, Who Posed as a Jeweler 
and Stole Salesman’s Stock, Pleads 
Guilty and Is Sentenced 


John Henry Arritt, alias Everett F. 
Arritt, alias “J. S. Franklin,’ who on the 
night of Aug. 5 robbed Daniel F. Picker- 
ing, a salesman in the employ of C. G. 
Alfred & Co., 11 John St., New York, of 
jewelry valued at $3,000 in Granville, 
N. Y., and was later captured at Coving- 
ton, Va., has pleaded guilty to a charge 
of grand larceny and has been sentenced 
to serve one day in jail and to pay a fine 
of $1,000. He was indicted on Sept. 10, 
1918, at Washington County, N. Y. He 
pleaded not guilty, but on Oct. 2, with- 
drew his plea and pleaded guilty to the 
charge of grand larceny before County 
Judge Erskin Rogers. 

Arritt’s attorney, Clarence Parker, 
made a plea for him on the grounds that 
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he would pay cash for the opening bill. 
Daniel F. Pickering was sent up with 
two large jewelry bags and he and Ar- 
ritt did business all day of Aug. 5. 

When closing time came, Arritt per- 
suaded Mr. Pickering to leave the two 
bags in the store. They parted, Mr. 
Pickering going to his hotel. During the 
night, Arritt returned and made off with 
the two bags of jewelry. He was traced 
from one place to another by Pinkerton’s 
detectives, and finally located and ar- 
rested in Covington, Va., on Aug. 26, 


1918. 








WANTS CLOCKS KEPT AHEAD 


Senator Calder Offers Bill to Continue the 
Daylight Saving Schedule After 
October 27 ; 
WASHINGTON, Oct. 7.—Indefinite con- 
tinuation of the “Daylight Saving” time 
schedule is proposed in a bill introduced 

















JOHN HENRY ARRITT, WHO HAS BEEN SENTENCED FOR ROBBING JEWELRY TRAVELER. 


he (Arritt) was an old man and very ill, 
and had never before been convicted. 
Arritt agreed to turn over the stolen 
property which was done. Judge Rogers 
in sentencing Arritt to one day in jail 
and in fining him $1,000 provided that for 
every dollar unpaid he must serve a day. 
Arritt is confident of raising the money. 

Pinkerton’s Detective Agency asks 
that all jewelers and particularly those 
out west, examine the accompanying 
photograph and if they recognize it as 
that of a man with whom they have had 
any previous business dealings or trans- 
actions, to notify the agency at 92 
Liberty St., New York. 

Last July, Fay McFadden, a jeweler at 
Granville, N. Y., advertised in various 
trade papers that he wished to dispose of 
his jewelry store and fixtures. Arritt 
telegraphed from Pittsburgh, Pa., for 
further particulars and later agreed to 
buy the store, paying $100 down and 
contracting to pay $1,900 later. He then 
secured the names of several jewelry 
firms and sent a letter to C. G. Alford & 
Co., 11 John St., requesting that they 
send a salesman to Granville, as he 
wished to purchase jewelry, adding that 


today by Senator Calder of New York 
with the indorsement of Chairman 
Baruch of the War Industries Board, 
who believes daylight saving should con- 
tinue as a coal conservation measure. 
Under the present law all time. pieces 
will be turned back on hour on Oct. 27. 

Investigations by the board in 20 of 
the largest cities show that in all but 
Pittsburgh large quantities of coal were 
saved by the law and it is estimated that 
in those cities alone 100,000 tons would 
be saved this Winter. 








Market Prices for Silver Bars 
The following are the quotations of sil- 
ver bars in London and New York as re- 
ported last week: 


Oficial Price, 

New York 
Date. London. .999 Basis, 
__ EY ee eer 491 101% 
EE SES aa is 4914 . 101% 
Ad sacaudeadt ede idds 49% 101% 
I 6 he aie eed oa weeny 101% 
DRGEE |b 44a s enn seeaw ee 49% 101% 
ee 491 101% 








A. A. Kindem, Balaton, Minn., has sold 
out to Johnson & Lund. 
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90 THE JEWELERS’ 


LETTER TO THE EDITOR 


Now—and Then 


BurFa.o, N. Y., Oct. 5, 1918. 
Editor JEWELERS’ CIRCULAR: 


The jewelry business, like almost every 
other industrial enterprise in this country— 
and for that matter throughout the civil- 
ized world, is operating under conditions 
that are so changed from what they were 
two years ago that one naturally asks the 
question, What may reasonably be expected 
to happen after the war is over? 

For lack of space we will not attempt to 
analyze the various lines which make up 
the stock of the average retail jeweler, each 
of which has been subject to violent fluctua- 
tions, but rather will endeavor to determine 
from present general conditions what may 
be in store for our trade as a whole. 

Because of economic pressure on all the 
nations engaged in this great conflict, and 
particularly on the European countries, it 
seems hardly likely that the war will con- 
tinue for more than another 12 months. 
Obviously then the cessation of hostilities 
will either take place before the coming 
retailers’ holiday season, or it will not oc- 
cur until that season has passed. In our 
President’s reply to Austria he states that 
a conference will only be recognized by the 
United States when prepared to consider 
such a treaty as originally announced. It 
is unlikely that weather conditions during 
the mid-winter would permit the army of 
America and our allies to force a peace 
conference on such terms during that sea- 
son, therefore if hostilities do not cease 
within the next few weeks, we can hardly 
look for their cessation for some months to 
come, or practically until such time as we 
are preparing for the 1919 holiday business. 

On the other hand, if the peace confer- 
ence takes place during the next few weeks 
and the burden, under which all our people 
have been laboring, be lifted, is it not then 
reasonable to expect a great demand for 
all classes of salable merchandise? 

There will have been no opportunity for 
overloaded markets, and on that account 
we should see the greatest turnover that 
is likely to take place in any season during 
our lifetime. Retailers and jobbers should 
be the first to benefit, and next year the 
manufacturer will increase his output to 
meet the new demand. Over-speculation 
will probably follow this period, and the 
usual effect may then be expected. 

Because of the great need of funds for 
internal improvements and reconstruction 
abroad the so-called “war taxes” in this 
country will be very gradually reduced if 
bankers have expressed themselves cor- 
rectly. 

If the war should continue until next 
Summer many jewelry stores and factories 
will close because of lack of help and sup- 
plies. The reorganization of commercial 
life which the return of the soldier boys 
will naturally bring would tend to check 
the boom times which seem likely if the 
hostilities should cease a year earlier. 

“Well,” you naturally ask, “am I only a 
part of the effect, or have I opportunities 
and obligations at the present time which 
may develop into a part of the cause?” 

The most important national issue which 
this country has faced since the Civil War 


is the fourth Liberty Loan. On it depends 
the success of our armies in Europe, the 
transportation of food and reinforcements 
across the Atlantic, and the financial assist- 
ance required by our allies. The support 
that this campaign receives from you and 
me is the standard by which our nation will 
be judged abroad by friend and foe. The 
day when the success of this great loan 
campaign is announced will mark an epoch 
in America’s fight for democracy. 

A mighty blow is about to be struck, and 
as a result let us hope and believe the 
Kaiser will be counted out. 

Yours truly, 
EuGENE TANKE. 


ae} a oe 
EE 
sel 
b - (-t : 
-— ws 
+P >. 


C. J. Brotherly, retail jeweler at 411 
Springfield Ave., reports that there has 
been a great demand for watch and clock 
repairs for several months. Such is the 
demand that work will not be taken often 
if quick delivery -is wanted. There has 
also been a big demand for new watches. 

Monday noon the Newark Advertising 
Men’s Club and the Down Town Club held 
a joint luncheon at the Down Town Club 
to hear Lieut. C. R. D. Schagel, of the 
Canadian Army, tell of his experiences in 
France. He was wounded in one of the 
battles in which the Canadian Troops took 
part. 

At the fall convention of the Manufact- 
urers’ Council which opens today at the 
Robert Treat Hotel here, changes in the 
constitution will be considered. The pro- 
posed changes, it is thought, would stimu- 
late the interest of local manufacturers in 
their local problems, as well as provide 
for greatly increased membership. 

Mr. and Mrs. Achille Bippart, formerly 
of S. 10th St., who spent the Summer at 
North Asbury Park, have returned to 
Newark and are stopping at the Robert 
Treat Hotel. Their son, Charles Herbert 
Bippart, who is connected with the United 
States Air Service, has been spending a 
furlough with them. He is stationed at 
San Antonio, Texas. 

Newark manufacturers of platinum jewel- 
ry have received the new order that here- 
after the use of platinum in the manu- 
facture of jewelry or for other so called 
non-essential purposes is prohibited. While 
this will cut manufacturers off somewhat 
from business they would otherwise have 
had, the volume of such business is 
not large because of the fact that under 
previous orders they were practicelly unable 
to get any new stock. The new regula- 
tions, as understood here, do not affect 
the sale or possession of jewelry already 
manufactured if licenses are obtained. 

One hundred and seventy-eight manu- 
facturing jewelers are listed in the new 
Newark directory, recently distributed. 
There are 140 retail jewelers listed, 10 
dealers in jewelers’ supplies, 11 jewelers’ 
tools and machinery manufacturers, one 
jewelry polisher, one jewelry etcher, 21 
assayers, refiners and smelters, one dealer 
in assayers, chemicals, one gold beater, two 
gold leaf manufacturers, one gold and 
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silver caster, one gold and silver found, 
three gold and silver platers, 23 site. 
smiths, one dealer in silversmiths’ jmpje. 
ments, eight watchcase manufacturers, 14 
cutlery manufacturers and four cut gla 
manufacturers. 








Statement of Ownership 


(Continued from page 8&6.) 








Business Manager, H, A. Robertson, 11 Johm 
New York. ” 
2. That the owners are: (Give names and 
addresses of individual owners, or, if a corpora. 
7, vite be name and ag | oomes and ad 
of stockholders owning or holding 1 per 
more of the total amount of seek.) a 
The Jewelers’ Circular Publishing Co., 11 John S¢. 


New York. 
V. S, Mulford, 11 John St., New York, 
L. J. Mulford, 11 John St., New York. 
M. D. Mulford, Montclair, N. J. 
Kenneth Day, East Orange, N. J. 
J. Lester Parsons, 95 William St., New York. 

3. That the known bondholders, mortgagees, ang 
other security holders owning or holding 1 per 
cent or more of total amount of bonds, mortgages 
or other securities are: (If there are none, s 
state.) 

None. 

4. That the two paragraphs next above, giving 
the names of the owners, stockholders, and security 
holders, if any, contain not only the list of stock. 
holders and security holders as they appear upon 
the books of the company but also, in cases where 
the stockholder or security holder appears upon the 
books of the company as trustee or in any other 
fiduciary relation, the name of the person or cor. 
poration for whom such trustee is acting, is given; 
also that the said two ~~~ contain state. 
ments embracing affiant’s ful knowledge and be- 
lief as to the circumstances and conditions under 
which stockholders and security holders who do not 
appear upon the books of the company as trustees, 
hold stock and securities in a capacity other than 
that of a bona fide owner; and this affiant has no 
reason to believe that any other person, association, 
or corporation has any interest direct or indirect in 
the said stock, bonds, or other securities than as s9 
stated by him. 

_ 5. That the average number of copies of each 
issue of this publication sold or distributed, through 
the mails or otherwise, to paid subscribers during 
the six months preceding the date shown above 
is (This information is re- 
quired from daily publications only.) 


THE JEWELERS’ CiRCULAR PuBLISHMING Co., 
_V. S. Mulford, V. Prest. 
Sworn to and subscribed before me this 26th day 
of September, 1918. 
[SEAL] | Alice G, Brady, 
Commissioner of Deeds, N. Y. City. 
; ; Residing in County of Queens. 
N. Y. Co. Clks. No. 389—N. Y. Reg. No. 18139. 
_ Bronx Co, Clks. No. 60—Bronx Reg. No. 9057. 
Kings Co. Clks. No. 235A—Kings Reg. No. 9112. 
Queens Co. Register No. 3562. 
Term Expires November 27, 1919. ° 








Trade Gossip. 


A Victory pillow is one of the latest 
novelties put out by Sussfeld, Lorsch & Co,, 
90 Maiden Lane, New York. It is a fold- 
ing military air cushion with a checker 
board on one side and roomy pockets on 
the other, and when fully inflated can be 
used as a life preserver, a pillow or lap 
board for checkers or chess. 

* * * 


The Empire Mfg. Co. of Providence, R. 
I., has made up a quantity of service rings 
and service pins in gold and gold plate 
that are ready for delivery upon receipt 
of orders from the trade. Believing that 
the scarcity of help would somewhat inter- 
fere with its output, the concern concef- 
trated its force upon war jewelry entirely, 
with the result that it has accumulated 4 
stock of goods of this nature that will 
enable it to fill orders promptly. 


V. K. Poland, Ensign, Kans., has moved 
to Albuquerque, N. Mex. 
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os. DeRoy, and some of the members 
of his family, who spent the entire Sum- 
mer at Shelter Island, N. Y., is again back 
at his desk at the office of Jos. DeRoy & 


Sons. . 
As far as known here the Liberty Bonds 


ging well among jewelers, many of 
“4 td showing 100 per cent of the 
employes having subscribed. There is no 
organized effort in the jewelry trade but 
that this city will go “over the top” in its 
quota is not doubted. 

J. H. Johnston has succeeded Harry H. 
Heeren as buyer of jewelry for Heeren 
Bros. & Co., Mr. Heeren having given up 
his position with the firm to go to farming 
‘n Florida, where he is now located. Mr. 
Johnston has been with the Heeren es- 
tablishment for many years. 

George M. Baily, mayor of Uniontown 
and one of the best known jewelers in 
western Pennsylvania, who sometime ago 
was stricken with paralysis, resigned his 
position last Wednesday, the town council 
filling a vacancy. Mr. Bailey had twice 
served his community as chief executive 
but his illness prevented him from dis- 
charging the duties of his office. 

Jewelers were very much surprised last 
week when they were appraised of the 
fact that they must take out a government 
license to sell platinum. However, every- 
one proceeded to get in touch with the 
proper persons and to conform to all the 
provisions of the ruling made. The prop- 
osition was regarded as necessary and no 
comment was made. The ruling affects 
the entire trade of this city. 

Strict observance of the fuel administra- 
tion regarding the use of lights for signs 
or in show windows, for the display of 
stock is being requested and those who are 
in doubt as to their status or have been 
notified that they are violating the rule, 
should take up their complaints with the 
fuel heads. This has been done in several 
instances during the last week. Whatever 
infractions of the rules have occurred is 
said to be due more to a misunderstanding 
than any intention. 

Closing of all public meeting places, such 
as theatres, nickelodeons, etc., to prevent 
the spread of influenza is expected to have 
its effect on business. The epidemic has 
not made itself apparent in this section to 
any great extent, but it is expected that 
sooner or later it will. People are being 
urged to stay at home as much as possible. 
This will keep some shoppers at home but 
the purpose of putting the order into effect 
here as regards public gatherings is to take 
steps to prevent the toilers of this district. 

Mrs. Simon Seegman, wife of Dr. Simon 
Seegman and daughter of the late Barnett 
Davis, a well known diamond merchant of 
this city, died here last week. She was re- 
garded as one of the most beloved women 
of her day and generation in this city. She 
was a member of various musical organiza- 
tions, Her husband, mother, a sister and 

eight brothers survive. Deceased was the 
first president of the Montefiore Aid Socie- 
ty, assistant secretary of the Hebrew Hos- 


THE JEWELERW’ 


pital Aid Society and a member of the 
Board of directors of the Montefiore Hos- 
pital. 

While there have been rumors regarding 
modifications in the rules regulating the 
use of electric current between 7:30 and 
10 A. M., no stores being permitted to open 
until the last named hour, it is not likely 
that any change will be made in the near 
future. In some lines of trade complaint 
is made that the rule is not being con- 
formed to, as far as opening at 10 a. M., 
is concerned, but the jewelers as far as 
known are complying with the ruling and 
keeping their doors closed to the public 
until 10 o’clock. It is said here that the 
fuel administrators will make further 
modifications, just as soon as they can see 
their way clear to do so. 

The funeral of Samuel Moore Sipe, a 
son of Sam F. Sipe, president of the Jewel- 
ers 24-Karat Club of this city, who was 
interested in his father’s business, was 
held Tuesday afternoon of last week from 
his late residence 5508 Jackson St. The 
sermon was preached by the Rev. Mr. 
Lewis, pastor of the First Methodist 
Protestant Church of which the deceased 
was a member and who had known the 
young man since he was two years old. He 
spoke in glowing terms of his manly quali- 
ties, for he was a young man loved by all 
who knew him. The floral tributes were 
many and beautiful, with roses predominat- 
ing. The 24-Karat Club, of which the de- 
ceased was a member, sent a handsome 
emblem, as did the Indiana State Society 
and a host of friends. Many telegrams 
and letters of sympathy were received by 
Mr. Sipe and his wife as well as the widow 
and little son for the loss. A large number 
of jewelers attended the funeral, among 
those from out of town being David Kaiser 
of New York, who had arrived in Pitts- 
burgh the morning of the funeral on busi- 
ness. The interment was private but a 
large number of persons went to the ceme- 
tery. 





Lancaster, Pa. 





Benj. Lichtenstein paid a business visit 
to Philadelphia last week. 

Harold Newcomer, of the staff of John 
C. Bair, has been laid up with the Spanish 
influenza. 

Joseph C. Hahn, with the H. S. Meiskey 
Co., has been through central Pennsylvania 
on a visit to their trade. 

A. K. May and wife, York, and John 
Scholl and wife, Palmyra, Pa., were among 
the visitors to the County Fair last week. 

S. Kurtz Zook, the N. Queen St. jeweler, 
is taking a very active part in the Liberty 
Loan campaign in Lancaster, city and 
county. 

Charles Schaeffner, of Lancaster, a stu- 
dent of the Ezra F. Bowman Technical 
School, who was recently operated on for 
appendicitis, is on the road to recovery. 

A number of the soldier-students of the 
United States Army Branch of the Ezra 
F. Bowman Technical School are ill at a 


local hospital, and it is reported that their 


disease is the Spanish influenza. 

A beautiful sword, presented by the Lan- 
caster Automobile Club to Charles A. B. 
Zook, now in the United States Navy, in 
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appreciation of his services to the club and 
in behalf of free highways, was on exhibi- 
tion last week in a show window of Louis 
Weber & Son’s store. George R. Weber, 
of this firm, spent part of last week in New 
York on business. 

Frank C. Beckwith, secretary of the 
Hamilton Watch Co., was last week elected 
a director of the Lancaster Chamber of 
Commerce. Mr. Beckwith also figured in 
another matter last week, as a member of 
the Lancaster Law and Order Society, 
which raided a number of booths at the 
County Fair, which were charged with 
conducting gambling games. 

The Hamilton Watch Co.’s offices and 
employes are working for a 100 per cent 
subscription for Liberty Bonds. An organi- 
zation was recently formed and Edward J. 
Guilford, a department foreman, was chosen 
chairman. Addresses were made by Charles 
L. Miller, Esq., son of President Charles F. 
Miller, and Dr. George W. Richards, of the 
faculty of Lancaster Reformed Theological 
Seminary. 

All last week was County Fair Week for 
Lancaster except Monday, but the Lancaster 
jewelers say they benefited very little from 
it, in spite of the great crowds that came 
to Lancaster. Not a single jeweler from 
any place had an exhibit at the fair, though 
there were a number of places where cheap 
jewelry was sold. While not expecting 
much business, previous fairs having taught 
them what to expect, a few of the jewelers 
made special window displays during the 
week. 








Harrisburg, Pa. 





A speaker of international reputation will 
be secured for the annual meeting of the 
Chamber of Commerce on a date yet to be 
selected. 


Four new directors to fill vacancies were 
elected at a recent meeting of the Board 
of Directors of the State Chamber of 
Commerce in Philadelphia. 


Mrs. C. Ross Boas, wife of the jeweler, 
and his daughter, Mrs. R. A. Boll, have 
been quite ill since their return last week 
from Quantico, Va., with the body of Mr. 
Boll. 

Jeweler and Mrs. F. Commings of this 
city attended the races at Reading Fair last 
week. They were the guests of A. B. 
Commings, brother of the jeweler, and a 
noted horseman. 

George C. Hoover, a former watch repair 
man in West Fairview, near here, has been 
appointed chief of the police force of the 
Central Iron & Steel Co., this city. He 
has risen from the ranks and is popular in 
this section. 

City Council has appointed a_ special 
committee to confer with the County Com- 
missioners regarding the placing of a me- 
morial tablet in the city to contain the 
name, address and rank of service of the 
more than 5,000 local boys in their country’s 
service. 

Influenza interfered somewhat with plans 
for the Fourth Liberty Loan drive in this 
city this week, notably the noon-day 
luncheons of workers, but the drive bids 
fair to go “over the top” as usual. Among 
the team workers were Jewelers Herman 
Tausig and P. H. Caplan, 
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As the government 
has taken over our 
entire production of 
3/0 size movements 
we will be unable to 
supply any more of 
these movements to 
the trade until further 
notice. 


Illinois Watch Company 
Springfield 
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Chicago 





Chicago Notes. 





M. M. Vorbaitis, jeweler at 4830 W. 14th 
S;,, has moved his stock and [fixtures to 
4902 W. 14th St. 

fred Hoyt, of the Hoyt Jewelry Co., 
jobbers in St. Louis, spent several days in 
Chicago last week. . 

HH. Ratcliff, of Ratcliff & Co., Madi- 
son, Wis., was a visitor to the Chicago 
market last week. . 

Henry Freur, western representative for 
Despres, Bridges & Noel, has returned from 
a trip to the far west. 

Clarence J. Roehr, of the Bassett Jewelry 
Co, left last week to spend a few weeks 
at the factory in Providence. 

H. E. Jones, manager in Chicago for the 
Wadsworth Watch Case Co., is spending 
a few days at the factory in Dayton, Ky. 

Carl F. Haber, representing the Towle 
Mfg. Co. and Colonial Silver Co., has re- 
turned from a successful trip to towns in 
Missouri. 

Roy Ross, representing the C. H. Knights- 
Thearle Co. in Iowa, was called to Chicago 
last week on account of the serious illness 
of Mrs. Ross. 


A. W. Wallace, representing R. Wallace 
& Sons Mfg. Co., has returned from a 
successful trip through Kansas, Nebraska 
and Oklahoma. 

Wm. G. Hamburg, of Wright, Kay & 
Co., Detroit, was in Chicago a few days 
last week. He came over with a party of 
friends in an auto. 

A. W. Huggins of the A. I. Hall & Son 
Co, San Francisco, Cal., visited the trade 
here last week en route home after an 
eastern business trip. 

Victor C. Saxon, who has conducted a 
repair shop for some time at 650 Milwau- 
kee Ave., has moved to a new location at 
646 Milwaukee Ave. 

Milton Sandfelder, representing the 
D. F. Briggs & Co., has been quite ill at 
the Michael Reese Hospital, but is now 
reported doing well. 

Fred C. Backus, secretary of the Na- 
tional Jewelers Board of Trade came here 
ftom New York Monday on business con- 
nected with the Board. 

“Jim” Grassick, who formerly traveled 
out of the Chicago office for the Alvin Co. 
in Missouri and Kansas, is now in the 
gi service and located at Camp May, 

a. 

‘Billy’ Lamb, representing Geo. H. 
Fuller & Son Co., left last Wednesday for 
_ 4 two-weeks’ trip to Georgia and Alabama. 
Otto’ C. Hanish, of the same company, 


302 Heyworth Bldg., 29 E. Madison St., 
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started east for his final trip before enter- 
ing the service. 

Cassim S. Husin, 4204 Cottage Grove 
Ave., has been informed by the govern- 
ment that he has 90 days in which to dis- 
pose of stock and wind up his affairs to go 
into the army. 

Mark A. Cohen, who has traveled in 
the extreme west for the past seven years, 
left this week to cover his old territory 
in Ohio, Indiana and Illinois for Rettig, 
Hess & Madsen. 

Stephen Bridges, of Depres, Bridges & 
Noel, returned last week after a short 
rest feeling so well that he celebrated 
by subscribing for $50,000 of Fourth 
Liberty Loan Bonds. 

In the American Watch & Jewelry Co., 
5.S. Wabash Ave., Samuel Rothberg has 
succeeded Joseph H. Golden as proprietor. 
Mr. Golden is understood to have disposed 
of his interest in the company. 

J. L. Art & Co., auctioneers, are now 
conducting sales for F. M. Hoffman at 
Port Huron, Mich.; and for David Kesler, 
of Bay City, Mich., who is closing out on 
account of being called to the service. 


Harry Miller, Chicago representative 
for Hutchison & Huestus, returned from 
a trip to the factory last week and en- 
tered at once upon his duties as a mem- 
ber of the sub-committee of the jewelry 
trade Liberty Loan salesmen. 

I. L. Lake, general sales manager for 
Waltham Watch Co., accompanied by 
Harry L. Brown, treasurer of the concern, 
visited the Chicago office last week. Mr. 
Lake and Jas. J. O’Grady, of the Chicago 
office, left Sunday night for a trip to Cali- 
fornia. 


George Denner, watchmaker for Emil 
Noel, 1702 Heyworth building, has pur- 
chased the stock of jewelry at 4040 
Armatige Ave., and will conduct the 
business there under his own name. C. 
L. Rogers has taken over the watchmak- 
ing business for Mr. Noel. 

Frank Whiting was recently called to the 
factory on account of the illness of his 
brother. He expected to go to work the 
morning he arrived in Plainville, if feeling 
well enough after the trip. Mr. Whiting 
does not expect to return to the Chicago 
office until after the first of the year. 

Mrs. Marie Gerken, wife of Edward F. 
Gerken, manager for M. S. Fleishman & 
Co., in the Heyworth building, died on 
Sunday, Sept. 28, after a long illness. One 
child, Edward, Jr., aged 10 months, and 
the husband survive. The funeral was held 
from her residence, 2056 Orchard St., Wed- 
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nesday and burial was in Rose Hill Ceme- 
tery. 

J. C. Petersen, credit man for the Chicago 
office of the International Silver Co., was 
married to Miss Charlotte Fessenden Sat- 
urday evening, Oct. 5. The ceremony was 
at the Western Ave. Methodist Church at 
8 o'clock, immediately after which Mr. 
Petersen and his bride left for a _ short 
trip through Michigan. 

The Swartchild War Savings Club, re- 
cently organized by employes of Swart- 
child & Co., will give an informal dance at 
the Chicago Beach Hotel on the evening of 
Oct. 26. The proceeds of the party are 
for the benefit of the Chicago Daily News 
Soldier and Sailor Tobacco Fund. Spe- 
cial cars will carry the soldier and sailor 
guests from the Northwestern Station to 
the hotel, and much publicity is being given 
the affair by the Daily News. Members of 
the committee in charge expect to realize 
more than $500 for the tobacco fund. Of- 
ficers of the War Savings Club are Sam 
Swartchild, president; Miss Teresa Peiffer, 
secretary; Miss M. Immekus, treasurer. 
Mesdames Wm. G. Swartchild, J. G. Swart- 
child and Ed. G. Swartchild will assist the 
club as patronesses at the dance. 

A number of retail jewelers have been 
in Chicago during the past week. Among 
those noted were: Pete Sabaline, of the 
Sabaline Jewelry Co., Duluth, Minn.; F. H. 
Reid and wife, Perry, Ia.; Alex. Levine, 
Calumet, Mich.; Mr. Thorpe, Sioux City, 
la.; Harry Hennis, Racine, Wis.; A. E. 
Mickelberg, Two Rivers, Mich.; C. E. Lin- 
quist, Rockford, Ill.; John Strain, Carroll- 
ton, Ill.; Frank P. Nimms, Carlonville, II1.; 
J. E. Evans, Plattsville, Wis.: Geo. Flan- 
ders, of G. Flanders & Sons, Elkhart, Ind.; 
C. Lewis Baker, Whiting, Ind.; Chas. W. 
Fenn, Prophetstown, Ill.; S. M. How, La 
Porte, Ind.; F. N. Harris, Wittenberg; 
Wis.; C. H. Berggren, De Kalb, Ill.; H. E. 
Stout, Springfield, Ill.; Theo. Rosengren, 
Seymour, Ia.; W. E. Smith, Hartford, 
Wis.; F. S. Lydick, Newman, Iil.; F. E. 
Fearl, Hutchinson, Kan.; F. H. Krebs, 
Waukegan, IIl.; F. S. Crebs, Frankford, 
Ind.; S. O. Adams, Polo, Ill.; A. B. Robin- 
son, Erie, Ill.; C. R. Smith, Huntington, 
Ind.; Mr. Golden, of the Golden Jewelrv 
Co., Tulsa, Okla.; H. R. Krampf, Piper 
City, Ill.; Frank Cleveland, Prophetstown, 
Ill.; A. Y. Boswell, Tulsa, Okla.; Herman 
Oberreich, of Oberreich & Arnold, La 
Porte, Ind. 

Pete Rinkin, silverware buyer of the 
Boston Store, entertained about 30 of his 





(Continued on page 97.) 
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The Government of the United States has put Christmas, like everything 
else, in line to help us win the war. 







In fact, in the councils of the wise, this was unanimously voted as the only 
way to arrange it so that the Christmas of 1918 will not seriously interfere 
with government work, transportation, and the present employment of men 
and women in war industries. 


Robt. C. Abt Company 


31 N. State St. 


Art Watch Case Co. 


Watch Case Repairers. 29 E. Madison St. 


Diamonds. 


BecKer-HecKman Co. 


29 E. Madison St. 
Manufacture and Repair Watch Cases, Watches 
Changed to Convertible and Military. 


Block-Weinfeld Co. 


405 Heyworth Bldg. 
Watches, Diamonds and Jewelry. 


Bouchard-Longden-Geier 


Co. 29 E. Madison St. 
Jewelry, Watches, Music Master Phonograph. 


Chicago Lapidary Co. 


1204 Heyworth Bidg. 
Diamond Cutting-Lapidary Work, Precious and 
Semi-precious Stones. 


Thos. J. Dee @ Co. 


5 S. Wabash Ave. 
Gold and Silver and Platinum Refiners. Bul- 
lion Bought and Seld. 


Despres, Bridges 2 Noel 


Watches and Jewelry. 5 N. Wabash Ave. 
Diamond Importers. 


H. A. Eicher 
302 Heyworth Bidg. 


Fine Hand-Wrought Sterling Silverware. 





J. W. Forsinger 
Watches and Jewelry. 31 N. State St. 
Helbein, Schwarzstein 


209 S. State St. 
Importers of Diamonds and Helbros Watches. 


International Silver Co. 
Silversmiths. 5 N. Wabash Ave. 


F. C. Jorgeson @ Co. 


159 N. Ann St. 
Jewelry Store Fixtures and Show Cases of 
All Kinds. 


H. C. HionKa @ Co. 


27 E. Monroe St. 
Importers of Diamonds. 
Diamend Business in the West. 


C. H. Knights-Thearle Co. 


31 N. State St. 
Diamonds, Watches, Jewelry, Tools and Mate- 


rial. 


C. 2 E. Marshall Co. 


5 S. Wabash Ave. 
and Supplies, Optical 


Jewelers’ Material 


Goods. 


F. E. Morse @ Co. 


Diamonds and Mountings. 


Nelson 2 Tuttle Co. 


31 N. State St. 


Diamond Merchants. 


Wholesale Jewelers. 


Pe. 
Ce. 


Largest Memorandum 


32 So. Wabash Ave. 


F. H. Noble 2 Co. 


9th and Wallace Sts. 
uality 
etd 
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Norris, Alister-Ball Co. 
28 Washington St. 


Watches, Diamonds, Jewelry, Silverware, 
‘ics, Materials. - 


Henry Paulson 2 Co. 


World’s Best 
in Watch Materials and 


37 S. icago, Il. ® 


ewelers’ Supplies. 
abash Ave., 





Rettig, Hess @ Madsen 


Wholesale Watches. 7 W. Madison St. 


E. D. Rogers Co. 


' 37 So. Wabash Ave. 
White Ivory Goods, Plain and Hand Decorated. 


L. H. Schafer @ Co. 


Jewelry, Diamonds, Watches. 31 N. State &. 


Slade, Tenney 2 Weadle” 


27 E. Monra 
Watches, Jewelry, Diamonds. 


Slater 2 Thompson 


Diamonds Exclusively. 5 So. Wabash Ave. 


Sproehnile @ Co. 


Wholesale Watches. 29 E. Madison St. 
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Chicago Notes. 
(Continued from page 93.) 








ooo 
yer the week-end at Lake Beulah, 
eet party fished, rested and other- 
wise found amusement. 
William Medow, jeweler at 1310 W. 12th 
St. moved on Friday last to 1313 W. 12th. 
Horace Shadel, jeweler at 4707 Indiana 
Ave., has moved his store to 133 E. 47th 


> Villiam H. Meyer, 4500 Lincoln Ave., 
has moved to a new location at 4330 Lin- 
coln Ave. 

Max Kaufman, of the Globe Outlet Co., 
Waukegan, Ill., was in the city on a buying 
trip last week. 

John Kerin, jeweler at 1031 E. 55th St., 
has sold out to Paul E. Van Valkenburgh, 
who will continue the business. The bulk 
of Mr. Kerin’s business was watch repair- 
ing. ; 

The funeral of George Thorne, one of 
the founders of Montgomery, Ward Co., 
was held last week, and was well attended 
by old-time business men of the city. 
Among those present were several repre- 
sentative jewelers who had known the de- 
ceased, in some instances, when they were 
young salesmen seeking business from the 
infantile mail order firm, 

The Mutual Watch Repair Co., has been 
organized by the employes of C. D. Pea- 
cock Inc., 141 S. State St. The company 
will take over all the watch repairing work 
of the Peacock concern. A number of 
those who are interested in the company 
have been doing watch repairing for Pea- 
ock’s for years, but the difference now is 
‘hat they will be doing it on their own 
hook, with a chance to go broke or make 
some real money. 

Frank M. Hickok, the attorney who spe- 
cializes in the work of the jewelry trade 
of this city, will open an office in New York 
City on or about Jan. 1 for the con- 
venience of eastern houses which are using 
his’ collection and personal adjustment ser- 
v... Mr. Hickok has made a national 
re, itation as a specialist on jewelry trade 
collections. The New York office will be 
operated in conjunction with the present 
Chicago office. Formal announcement of 
the opening of the New York office will be 
made in due course. 












o> tl 
Lieutenant Herbert Huck, 24 years old, 
the son of Henry Huck, a jeweler of 
Wadesville, Ind., was killed instantly last 
week when an airplane fell at the flying 
field near Fort Worth, Texas. Lieutenant 
Huck was attached to a school of air gun- 
n . , The body is being brought to Wades- 
vilic for burial. Lieutenant Huck received 
his training at Camp Gordon, Ga., and 
was later sent to Kelly Field to receive in- 
struction in air service. Henry Huck, the 
Jeweler’s other son, is serving in the Navy. 
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wen. Charles Lauer, Sr., 80 years old, a retired 


jeweler of this city, died Sunday evening, 
Sept. 29, at his home, 1620 Ashland Ave. 
r. Lauer was born in Bavaria, and came 


to this country in 1850. He has been a 
resident of Indianapolis since 1854. Mr. 
Lauer is survived by one son, Charles W. 
Lauer, head of the wholesale jewelry firm 
of Charles W. Lauer. Mr. Lauer was 
known to the jewelry trade throughout the 
entire State. He was prominently identi- 
fied with Masonic orders. Funeral ser- 
vices were conducted last Wednesday af- 
ternoon. 





Minneapolis and St. Paul. 





Elmer Haglund, watchmaker for 11 
years for Max A. Kohen, Minneapolis, has 
arrived safely in France. 

V. R. Liljeberg, of Liljeberg Bros., Min- 
neapolis, is still confined to his bed. This 
is the third week of his illness. 

G. G. Miller, watchmaker for A. E. 
Paegel, has returned from a week’s vaca- 
tion spent at Moose Lake. Mr. Paegel is 
busy in the Liberty Loan drive. 

Mrs. Max A. Kohen, who successfully 
underwent an operation at the Ejitel hos- 
pital Sept. 23, is convalescing and her con- 
dition is all that could be asked. 

The son of Mr. Schuetler, watchmaker 
for R. G. Winter Jewelry Co., was serious- 
ly injured by a street car on Sunday last. 
Mr. Schuetler has not been at his bench 
since the accident occurred. 

The following jewelers were noted in the 
city during the last week: Mr. Sidmore, 
proprietor Gilmore Drug Co., Gilmore 
City Ia.; A. H. Paxton, Storm Lake, Ia.; 
J. H. Romdenne, Elk River; John Schwa- 
len, Hamil. 

A. C. MacNaught, of White & Mac- 
Naught, Minneapolis jewelers, while spend- 
ing a very uncomfortable and somewhat 
unfavorable week following his recent op- 
eration for appendicitis, began to make a 
decided improvement on Sunday last, which 
improvement still continues. 

Geo. D. Miller, former employe of S. H. 
Clausin & Co., is in Minneapolis on a 30- 
day sick leave and will be obliged to report 
at the Red Cross Base Hospital, Rahway, 
N. J., at the end of that time. He was 
hurt in an accident, injuring his legs so 
that he is using crutches. He was on his 
way to the front at the time of the acci- 
dent and was to have been detached that 
day from his company. While he wears 
an overseas cap he positively refuses to pose 
as a hero, stoutly asserting that he had 
done nothing so far. The Clausin company 
has received an overseas card from Ernest 
Nordstrom, another former employe. 








San Diego, Cal. 

Robert F. Downs, for four years an 
employe of J. Jessop & Sons, is now serv- 
ing as radio electrician in the United States 
Navy. 

D. Hymes, a jeweler at 1051 4th St., was 
visited recently by a man in the uniform of 
a sailor in the merchant marine service, 
who selected a $50 watch. In payment he was 
given a check on a Seattle bank. Becom- 
ing suspicious after the man had left with 
his purchase, the jeweler wired to the bank 
and found the check was not good. The 
sailor was later apprehended and held for 
trial. 
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TRADE CONDITIONS 

In view of the enormous losses by the retail 
jewelry trade of Milwaukee and Wisconsin of ex- 
pert jewelers and watchmakers under the first 
draft, there is considerable apprehension over the 
probable effects of the second selection of men up 
to 45 years of age. Jewelers are making a strong 
effort to protect their already sharply reduced 
forces by seeking deferred classification for skilled 
workmen, this having been determined upon as 
practically the only means by which the industry 
will be saved from being crippled. Many of the 
experts still retained are married men with fami- 
lies, and thus probably will not be inducted into 
military service, but the Government’s urgent need 
for men skilled in this trade and profession may 
cause a large movement into industries that are 
considered in the top classes of war essentiality. 
The situation is the most serious that has con- 
fronted the jewelry and watchmaking trade in all 
time, 





George Dewey, Platteville, Wis., has be- 
come associated with F. C. Hyde & Co., 
Appleton, Wis., as expert jeweler and 
watchmaker. 

A. Imig & Sons, 628 N. 8th St., Sheboy- 
gan, Wis., retail jewelers, have been award- 
ed a contract to furnish nine clocks for the 
addition now being made to the Longfel- 
low public school which is located in that 
city. 

F. M. McCullough, who has been con- 
nected with leading retail jewelry stores 
as expect jeweler and watchmaker at 
Marshfield, Wis., has accepted a similar 
position with Louis Reichel, Grand Rapids, 
Wis. Mr. McCullough is moving his fami- 
ly from Marshfield to Grand Rapids. 

Word received at Berlin, Wis., from the 
battle front in France, tells of splendid 
work that is being done by Capt. Robert S. 
Doering, commanding a Wisconsin unit in 
the 32d Division which has recently covered 
itself with glory by its effective work at 
Chateau Thierry and St. Mihiel. Capt. 
Doering was manager of the Berlin store 
of the Doering Jewelry Co., operating re- 
tail'establishments at Waterloo, Berlin and 
Waupun, Wis., until called for service a 
year ago in June. He is a son of E. F. 
Doering, head of the company, Capt. Doer- 
ing has been withdrawn from the front 
line in order to attend an emergency school 
of intensified training, from which it is 
likely he will be graduated to take a higher 
commission. 

Considerable surprise was caused in the 
Milwaukee jewelry trade during the past 
week when the Savings System Jewelry 
Co., an installment house located on the 
second floor of the Caswell block, Grand 
Ave., and W. Water St., announced the 
opening of a complete women’s wear de- 
partment, which will carry a full line of 
coats, suits, dresses and other ladies’ wear- 
ing apparel in connection with its line of 
diamonds, silverware and other jewelry. 
The business is under the general manage- 
ment of Joseph Saltzstein. The concern in 
the future will be known as the Saving 
System Jewelry Co., jewelry and women’s 
wear. So far as can be learned this is the 
first instance in Milwaukee or Wisconsin 
that a jewelry house has invaded the 
ladies’ apparel field, and the experiment is 
being watched with great interest in this 
city. 
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H. H. Gerhardt, 3327 Olive St., is a 
member of the Liberty Loan Committee 
for his neighborhood. 

Carl Paulson, for the past five years 
window dresser of the P. W. Drosten 
Jewelry Co., has resigned to take a sim- 
ilar position with a wholesale drygoods 
house. 

H. H. Hendricks, of the Merrick- 
Achle-Hutchinson Jewelry Co., is one of 
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the Four-Minute Men of the Liberty 
Loan Campaign. He was formerly a 
lawyer. 


The following out-of-town jewelers 
were in St. Louis during the past week: 
E. L. Barnard, Alton, Ill.; E. J. Temple- 
ton, Pana, Iil.; A. H. Hoppe, Apalachi- 
cola Fla.; J. A. Finger, Arkadelphia, 
Ark. 

In St. Clair County, IIl., across the 
river from St. Louis, there are, according 
to the reports of assessors, watches and 
clocks valued at $22,856,394, diamonds 
valued at $16,871, and gold and silver- 
ware valued at $3,823. 

F. W. Drosten, president of the W. 
Drosten Jewelry Co., and president of 
the Retail Jewelers’ Association, has 
gone to Washington to attend a confer- 
ence at which an organization is to be 
formed to act for the retailers of the 
country in co-opération with the War 
Industries Board in adjusting business 
to the regulations which the Govern- 
ment finds it necessary to impose. Other 
St. Louisians at the conference are Mel- 
ville Wilkinson, president of the 
Scruggs, Vandervoort & Barney Co.; 
Sigmund Baer, of Stix, Baer & Fuller; 
Fred Solomon, of the Famous & Barr 
Co., and Dan C. Nugent, of B. Nugent 
& Bro. 

E. F. Maritz, president of the Maritz 
Jewelry Mfg. Co., has reported to the 
police the loss of his automobile and the 
lock and chain which were intended to 
prevent such a loss. The reason that 
they did riot prevent the loss was that 
they were left in the car instead of be- 
ing used where they would do the most 
good. For a long time the Maritz car 
yv.2s always locked when it was left 
standing in front of the establishment at 
&th and Locust Sts., but latterly mem- 
bers of the family grew careless and it 
was left standing the other day with the 
lock and chain under the seat. Although 
it was right under the windows of the 
Maritz establishment, which is on the 
second floor, it was driven off. 








. Pacifie Coast Notes. 





The trade has been grieved to hear of 
the death of Max Baranov, a member of 
the Camp Kearney trade. 

S. A. Miller of Pittsburg, Cal., has com- 
pleted recent expansions by the installa- 
tion of new cases and display windows at 
his store. 

L. L. Rogers, Blythe Junction, Cal., has 
disposed of his stock and closed up business 
prior to enlistment in Government teleg- 
raphy work. Mr. Rogers expects to be 
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called into the service at once, and is ready 
to leave for the front when war orders 
arrive. 

Extensive improvements and rearrange- 
ments which will make the George B. 
Whitman jewelry store, Pomona, Cal., one 
of the largest to be found outside of the 
large cities, is now in progress. 

Earl Marks, who has been assoctated 
with the firm of Mayer & Weinshenk of 
San Francisco for a number of years, ex- 
pects to open a new retail store in Mo- 
desto, Cal., soon. The new store is to be 
known under the firm name of Osthus & 
Marks. Mr. Marks, who has many friends 
in San Francisco, has the best wishes of 
the trade in the new undertaking. 








Evan: ville, Ind. 





TRADE CONDITIONS. 

Trade with both the wholesale and retail jewelry 
merchants of Evansville and southern Indiana 
towns has been exceedingly good during the past 
few weeks. The weather has been ideal for sev- 
eral days past, and southern Indiana is now hav- 
ing her Indian Summer, and the good weather 
that has prevailed has enabled many shoppers 
from the tri-State territory to come to Evansville 
and make purchases. The local stores have as- 
sorted Fall stocks to choose from. Collections are 
reported good. Taken as a whole this has been 
a better year, the retail men say, than was last 
year, and they are looking for business to remain 
good the balance of the year. The manufacturing 
plants are being operated steadily here and gen- 
eral trade oonditions are reported excellent. 


Many of the retail jewelers of the city 
marched in the big Liberty Loan parades 
here Saturday and Sunday, Sept. 28 and 29. 

News has been received that John 
Roberts, formerly connected with a retail 
jewelry store at Vincennes, Ind., has arrived 
safely overseas. 

J. Harry Poole, former owner of a large 
pearl button factory at Rockport, Ind., who 
is now a justice of the peace for Ohio town- 
ship, Spencer county, Ind., was a business 
visitor in Evansville a few days ago. 

E. A. Rhodes, retail jeweler at Chrisney, 
Ind., who was in Evansville a few days ago 
on business, reported that his Fall trade 
had been very good and he said he expected 
business to rémain steady the balance of 
the year. 

After the Liberty Loan campaign 1n 
Evansville and Vanderburg county has 
come to a close it is expected the political 
campaign will open. Ben Kruckemeyer, of 
Kruckemeyer & Cohn, retail jewelers, 407 
Main St., who is the nominee for county 
councilman on the Republican ticket, says 
he will not conduct a speech-making cam- 
paign, but will expect his friends to remem- 
ber him on election day. 

It is not expected the mussel-shell diggers 
will be able to work much longer along the 
lower Ohio, Wabash, White and Little 
Wabash Rivers. The camps have not been 
large during the present season, because 
of the fact that so many men have been 
called away by the drafts. The wages have 
been the highest ever known. It is not be- 
lieved there will be much work in the 
mussel camps next year, providing the war 
is still on. But after the war the shell 
industry and the pearl button industry are 
expected to be developed on a scale never 
before known. Many of the owners of 
button factories are in favor of asking 
Congress to levy a high tariff on pearl 
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buttons. They point out that Austria and 
other countries have been sending thei 
pearl buttons here in competition with res 
home product and that because of this the 
home industry has suffered to a certain 
extent. They say that if properly protected 
the pearl button industry in the United 
States would become one of the greatest 
in the country and that it would afford 
employment to many more thousand men, 











C. E. Miller, St. Ansgar, Ia., 
out his jewelry stock. 

The 12 stars on the Edwards-Ludwig- 
Fuller Jewelry Co’s. service flag represent 
that number of volunteers, not one waiting 
to be drafted. 

E, L. Donaldson, diamond man at Eqd- 
wards-Ludwig-Fuller Jewelry Co. and 
Mrs. Donaldson are in Colorado Springs 
for two weeks. 

Wagoner M. Gordon Linsley, a member 
of Battery E, 128th field artillery, is now 
overseas. He was formerly in the employ 
of the Meyer Jewelry Co. 

H. E. Humphreys, Granfield, Okla., has 
gone to the shipyards at San Francisco to 
do his part in helping to win the war. In 
his absence his wife will take care of the 
jewelry store. 

Joe Major, formerly city salesman for 
the Edwards-Ludwig-Fuller Jewelry Co., is 
now on the firing line in France and has 
been for the past six weeks. He is 2nd 
Lieutenant in the 130th Field Artillery and 
in command of 222 men. 

The amount of business being done this 
season has necessitated an enlargement of 
the jewelry department of the Edwards- 
Ludwig-Fuller Jewelry Co. Six new order 
desks have been installed and 20 per cent 
more help has been employed. According 
to Noble R. Fuller, secretary and treasurer 
of the company, August and September 
were equal in business to December of 
other years. 

Among the recent visitors in the city 
were: George L. Marquis, Pond Creek, 
Okla.; B. C. Clark, Purcell, Okla.; H. 
Wells, Mountain Grove; Mr. and Mrs, A. 
Y. Boswell, Tulsa, Okla.; Oliver Armel, 
Holton, Kansas.; Mr. and Mrs. Carl 
Ricker, Emporia, Kans.; L. Blitz, Tucum- 
cari, N. Mex.; M. Woods, Newton, Kans.; 
H. W. Faragher, -Sabetha, Kans.; E. R. 
Reyer, Westmoreland, Kans.; A. A. Mani- 
fold, Beloit, Kans.; B. G. Gustafson, 
Lawrence, Kans.; E. H. Newhouse, Red 
Cloud, Nebr.; John C. Loch, Lane, Kans. 

Although the local jewelers are not tak- 
ing part in the coming Fourth Liberty Loan 
campaign as an organization, they are 
among the most active workers in the cam- 
paign and will all subscribe generously for 
bonds. Nearly all of the wholesale estab- 
lishments are represented on the soliciting 
teams and many of the retail dealers, are 
also devoting at least part of the week t0 
the work. Colonel Theodore Roosevelt at- 
dressed a mass meeting in convention h 
last Thursday afternoon, in the interest 0 
the Fourth Liberty Loan campaign. 
record-breaking crowd heard him. 
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H. Ekstrom, Astoria, Ore., was in San 
Francisco this week on a business trip, 
buying for the holiday trade. 

R. P. Kearns, wholesale jeweler of this 
city, is expected to return to his office after 
making a business trip through the southern 
part of the State. — 

J. R. Dupen, retailer of Chico, Cal., made 
the trip to San Francisco during the week 
placing orders with many houses here for 
stock to be delivered for the holiday trade. 

F. C. Plate and H. W. Slandt, repre- 
senting the International Silver Co., are at 
present en route to the factory headquarters 
in the east, taking official business matters 
with them. 

L. F. Smith, Pacific Coast representative 
of S. J. Hammond & Co., at 150 Post 
Street, has returned to the local branch 
after an extended trip through the north- 
west and southern territories. 

Geo. E. Feagans, of Feagans & Co.,, 
Los Angeles, Cal., accompanied by his wife, 
spent the past week visiting friends in this 
city. Incidentally Mr. Feagans called on 
many of his friends here among the trade. 

H. H. Wiendieck, Red Bluff, Cal., was in 
this city a few days ago on a purchasing 
trip, but had to cut it short as he was 
called home, soon after his arrival, to aid 
in the campaign for Liberty Bond sales in 
Red Bluff. 

A. J. Francis, manager of the Morgan 
& Allen Co., 150 Post St., is expected to 
return to the San Francisco office within 
the coming week. Mr. Francis has been 
to New York, and several other of the 
large eastern cities, visiting his jewelry 
factories. 

The trade was grieved to hear the other 
day of the death of H. Graff, a dealer of 
Fresno, Cal. Mr. Graff met with an auto- 
mobile accident near Bakersfield a short 
time ago, and was taken to the Fairmont 
Hospital, San Francisco, where he failed 
to rally from injuries received. 

Jewelers who visited this city on busi- 
ness trips during the week included the 
following: N. Neilson, Fresno, Cal.; F. J. 
Stumm, Benecia, Cal.; George E. Bangle, 
Vallejo, Cal.; F. W. Willett, Watsonville, 
Cal.; L. C. Kolberg, Healdsburg, Cal.; C. P. 
Jacobs, Vallejo, Cal.; David Glickman, 
Santa Rosa, Cal., and James Brown, Napa, 
Cal. 

Ralph Lewis, representing the Arthur 
Silverfelt Co., New York, arrived in 
San Francisco a few days ago, and is call- 
ing on the trade in this city. Mr. Lewis, 
who has been making a trip to the Pacific 
Coast during the Fall of the year for the 
past five years, says that trade conditions 
here are better than they have been for a 
number of years. 

Leon Carrau, of Carrau & Green, 112 
Kearney St., says that the people are be- 
coming more and more bitter against Pro- 
Germaniam. As an example he cites the 
fact that the other day a lady entered the 
store and looked at some mesh begs. Upon 

being told that they were made of German 
silver, she turned on her heel, and left the 
store in a rush. Leon Carrau suggests that 
the trade in the future should call German 
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silver Liberty silver, or some other appro- 
priate name. 

Lester H. Bernett, Tacoma, Wash., paid 
San Francisco a brief visit a few days ago 
during a few hours’ stopover en route to 
Washington, D. C, Mr. Bernett has been 
officially called to the capital by the Govern- 
ment in interest of the War Savings Stamp 
sale. Incidentally, Mr. Bernett is given 
credit for putting over several million 
dollars worth of Thrift Stamps sales in his 
home town. 

J. B. Whitney, formerly Pacific Coast 
representative of silverware and clock com- 
panies, and later connected with the Inter- 
national Silver Co. as chief of the travel- 
ing sales force, passed away in this city 
last week. Mr. Whitney, who was an active 
worker in the trade for a number of years, 
made a host of friends throughout the 
country during his travels, and will be 
greatly missed by all. 

E. V. Saunders, Pacific Coast manager 
of the International Silver Co., is taking 
a very active part in the Fourth Liberty 
Loan campaign which has just been opened. 
Mr. Saunders, who captains one division, 
has been meeting daily with his lieutenants, 
in an effort to put his division well over 
the top. The trade as a whole will, of 
course, contribute its share to the Gov- 
ernment, as has been its habit in the past. 

Several meetings of the Pacific Coast 
wholesale jewelers and silversmith have 
been held during the past two weeks in 
San Francisco. The purpose of the meet- 
ings has been to consider the constantly 
changing business conditions and decide 
how they can best be met. For once in 
the history of the trade, merchants of Los 
Angeles and San Francisco acted as a unit 
in the handling of all of the important 
matters, 

Isadore Wolfe, formerly Pacific Coast 
traveling salesman for the firm of R. & L. 
Myers, 717 Market St., who was officially 
reported as “missing” somewhere in France, 
July 18, has been heard from. Word has 
been received in this city at the local store 
to the effect that Mr. Wolfe became sepa- 
rated from a scouting party between the 
lines, and after spending five days and 
nights in a shell hole, was rescued by a 
searching party. 

A. G. Bernard, acting manager of A. I. 
Hall & Son, has received a telegram from 
A. M. Huggins, president of the company, 
now in New York, to purchase Liberty 
Borids for employees who have been in 
the service of the company for the past 10 
years. As a token of appreciation for loyal 
services rendered Frank Haley and Lance 
H. Smith are each to receive a $200 Liberty 
Bond for twenty years of active service, 
while Messrs. Carmichael, Mott, Mead, 
Brown, Stemberg and Bernard will each 
receive a $100 Liberty Bond for a period 
of ten years.of service. 








Early one morning recently B. W. 
Akers, 427 S. Gay St., Knoxville, Tenn., 
had his show window broken with a brick 
and about $150 worth of articles taken, in- 
cluding two men’s watches, five bracelet 
watches, three cameo brooches, eight cameo 
rings and one dozen misses’ gold rings with 
imitation ruby, garnet and amethyst :et- 
tings. 
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Henry Abrams, San Francisco whole- 
saler, has been spending some time here. 


Geo. E. Feagans, president of Feagans & 
Co., has returned from a visit of a week 
in San Francisco. 

C. <A. Parish, recently of Billings, 
Mont., has taken a position as watch- 
maker with J. P. Tait, 329 W. 7th St. 

August Schorsch, watchmaker with Wm. 
M. Kinney, 615 S. Broadway, has been 
seriously ill with appendicitis, but is now 
improving. 

A German helmet picked up in No Man’s 
Land by a Los Angeles officer has been 
attracting much attention in the window of 
Brock & Co. 

A. C. Taylor, 548 S. Broadway, who has 
been ill for some time, is slowly recovering 
and is now able to visit his store a portion 
of the time every day. 

E. H. Heck has returned from San 
Francisco and has gone to Camp Kearny, 
near San Diego, to visit Ralph W. Emer- 
son, formerly associated with him in busi- 
ness. 

Chas. H. Clark, 704 S. Broadway, who 
has not’ yet fully recovered from his ser- 
ious illness, has gone to Arrowhead Hot 
Springs, near San Bernardino, for a short 
rest. 

L. L. Gilman has been having his store 
at Bisbee, Ariz., remodeled and a new 
front put in, and he now has a place of 
business that compares favorably with Los 
Angeles stores. 

H. W. Slaudt, local representative of the 
‘Inteinational Silver Co., has left Albuquer- 
que, N. M., for New York. He reports 
having found business conditions excellent 
in Arizona, New Mexico and Texas, where 
he has just been. 

A. J. Clabes, head watchmaker for Mont- 
gomery Bros., has the sincere sympathy of 
many friends in the affliction he is suffer- 
ing through the loss of his wife, who pass- 
ed away on Sept. 26 after a protracted ill- 
ness. The deceased leaves, besides her 
husband, three grown daughters. 

Mrs. Sarah Myers, formerly head sales- 
woman for Mrs. E. C. Fleming, and Miss 
Adele Hendrickson, also formerly on Mrs. 
Fleming’s sales force, are assisting Mr. 
Price, representative of the local Board of 
Trade, in closing out the stock recently 
assigned to the Board by Mrs. Fleming. 

O. S. Balzer, manager of the jewelry 
department of A. Hamburger & Sons, has 
entered the officers’ training school at Hol- 
lywood, a suburb of this city, and is drill- 
ing twice a week and taking a French les- 
son once a week. Mr. Balzer has already 
begun preparing for the holiday campaign 
by advertising and displaying goods. 

Lonnie G. Feagans, son of Geo. E. Feag- 
ans and himself associated with Feagans & 
Co., since the establishment of that firm, 
has entered the. military service in the 
heavy artillery and is now stationed at 
Fort Mac Arthur, San Pedro, where he is 
in the officers’ training camp. His friends 
speak highly of his patriotism in enlisting 
and in not seeking a deferred classifica- 
tion. 
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How Waltham is endeavoring to 
relieve a stringent situation 





The present enormous demand for 





Waltham Watches—much greater vor 
. : . fim} 

than at any other period in our his- ig 
tory — together with the scarcity of — 
Be: 


labor which exists in practically 
every industry, has made it abso- 
lutely impossible to fill promptly 
a liberal proportion of the orders 
received. 


To the utmost of our ability, however, we 
are trying to take care of the trade, as well 
as perform the patriotic duty of supplying 

. The most dependable moderate price 
our share of the war requirements of the watch in the world 


: ° hisi e he hes bein 
United States, England and Canada, which in Se nee Coline conan oF 


ey vert'sing cempairn. 


The Riverside 








are indeed large. 





Hundreds of our skilled employees have 
gone into the service, and, as you know, it 
takes considerable time to train a watch- 
maker. As an experiment we have recently Do you realize what a 
established in nearby cities, where labor q valuable asset there is to 


the Waltham dealer in the 


and housing facilities are more plentiful Matilainen tien a: animes 
° ° e€T- 
than in Waltham, plants where assembling million Waltham Automobile 


and other such work as can be done with- Clocks are demonstrating the 
out machinery can be taken care of. accuracy and precision of 

. . Waltham time on thirty-one 
This is only one of the many things we are leading makes of cars? And 


doing to take care of the thousands of that Waltham accuracy and 
customers who are calling upon you daily precision are so apparent that 


— a a many automobile owners 2 


regulate the time in their 


houses by their Waltham 
WALTHAM WATCH (COMPANY, WALTHAM, MASS. Automobile Clocks . 


WALTHAM 


THE WORLD’S WATCH OVER TIME 
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JEWELERS’ 


That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tur 
f CIRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 

















Keeping Open in the Evenings 





Written Expressly for The Jewelers’ Circular. 
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HE recent announcement by Govern- 

ment representatives on the subject of 
holiday business, in which it was made 
clear that the authorities at Washington 
would frown on the merchant who kept 
his store open for a longer period than the 
normal number of hours, in order to take 
advantage of the opportunity to sell more 
goods, has brought before the jewelry 
trade of the country the whole subject of 
the correct hours for doing business. 

Many high-class jewelers have always 
opposed extra hours, even during the holi- 
days, and have fought to get the trade 
lined up on this basis. It is difficult for 
one store to remain closed, however, if 
others insist on opening, and it is probable 
that a Government ruling such as that 
which has recently been made was neces- 
sary in order to get the retailers started 
on this plan. 

However, there is no getting away from 
the fact that evening hours are almost 
necessary in some cases—suburban stores, 
for instance; and inasmuch as many of 
these stores are open three or more eve- 
_ mings during the week all the year ’round, 
in order to make it possible and con- 
venient for their neighborhood patrons to 
buy of them, it may be that they will be 
permitted to remain open in the evenings 
during the week or ten-day period prior 
to Christmas, on the ground’ that such 
hours are entirely normal for them. 

If that is done, the stores in the down- 
town districts may feel that they have a 
legitimate kick coming, and that their 
willingness to obey the ruling is being 
taken advantage of by the stores in the 
outlying districts. All of this makes a 
discussion of the evening hours question 
timely and important, especially in con- 
nection with the statement made recently 
by one of the leading jewelers on State 
Street, in Chicago: 

“I should like to see all of the jewelers 
voluntarily announce that their stores will 
be closed in the evenings before Christmas 
this year,” he said. “If everybody gets in 
line on this proposition no further man- 
date from Washington will be needed, and 


nobody will run the risk of being called 
unpatriotic. We have always felt that it 
was bad business to keep our store open 
for a longer period than usual during the 
holidays, but inasmuch as we were ap- 
parently in the minority we have had to 
stay open for a certain length of time. 
The war situation may be the beginning 
of a change of custom that will prove 
permanent—at least, I hope so.” 

There are, of course, two classes of 
jewelers who go in strong for evening 
trade. One of these consists of stores in 
the downtown districts, whose stock is 
usually of the cheaper class, intended to 
appeal to the less desirable elements of 
the population. They find that they can 
do better when they are free from the 
competition of the better stores, and when 
they can take advantage of the presence 
of those who frequent the amusement and 
business centers in the evening hours. 

The other class is made up of the mer- 
chants who are in suburban or neighbor- 
hood districts, and who cannot depend on 
transient trade. They must get their busi- 


ness from the people who live in their ° 


vicinity, and many of whom are employed 
in the downtown section. They are free to 
buy in their neighborhoods only in the 
evening, and hence the local jeweler, who 
is dependant almost entirely on their pa- 
tronage, feels that it is a business necessity 
for him to keep his store open after what 
are considered the correct, normal hours. 

Requiring all stores to close at the usual 
time, and putting an absolute ban on even- 
ing hours would work a hardship on all 
classes of merchants who have been get- 
ting the bulk of their business at that time. 
It might have the result of eliminating the 
“cheap-John” element, which usually favors 
location close to the gaudiest of moving 
picture houses, and which appeals to the 
same sort of tastes that are catered to by 
the cheaper movie picture producers. The 
chances are that that would not be a bad 
thing for the trade or the public. 

But the state of the smaller merchant 
in the suburb is different. He is carrying 
on a legitimate business, oftentimes under 


handicaps. He is a convenience for his 
neighborhood, and frequently is rendering 
excellent service, particularly in the matter 
of repair work. Some of the suburban 
jewelers are relied on almost exclusively 
for service in connection with time-pieces 
and handle watches and clocks by the hun- 
dred. It is a matter for serious doubt 
whether any arbitrary ruling should be 
made that would have the effect of putting 
this element of the business into difficulties, 

The jeweler with a small store and a 
modest stock has plenty to worry about, 
anyhow. The cost of his goods is so much 
greater now than before and interest and 
other overhead charges have increased so 
rapidly that it is taking shrewd merchan- 
dising and careful management to keep the 
business in a healthy condition. If he 
were compelled to reduce the number of 
hours he may keep his store open, he might 
find it hard to continue the struggle. 

Another important consideration that en- 
ters here is the matter of the number of 
employes. The Government has shown 
much concern over this factor, because it 
is not desired that any man-power shall 
be wasted through an unnecessary increase 
in the forces employed to take care of 
holiday trade in the stores. Keeping open 
longer hours, it might be argued, would 
mean that a given volume of business could 
be handled with a smaller force. 

Most of the jewelers are meeting this 
problem, however, in a very definite way 
by the employment of women to take the 
places vacated by their men clerks. The 
writer was recently in a big Chicago jewel- 
ry store, one of the finest in the country, 
which has been notable for years because 
of the absence of women clerks, all of the 
salesforce having consisted heretofore of 
men. 

“Yes, we have had to come to it,” ad- 
mitted the manager of the store, when he 
was reminded of the number of women 
behind the counters. “As fast as our men 
are leaving, we are employing women to 
take their places. We are careful of those 
whom we select, however, and are not tak- 
ing anybody who happens to apply. We 














102 THE JEWELERS’ CIRCULAR-WEEKLY October 9, 1918, 

















| 














Shall we carry out 
our advertising 
plans this fall? 


HIS is a straight-from-the-shoulder message from the 

R. F. Simmons Company to our loyal friends in the 

wholesale and retail jewelry trade. It has to do with 
the Simmons war-time advertising policy. 


It is a matter for no concealment that conditions are not 
normal with manufacturing jewelers. With the R. F. 
Simmons Company, the situation is frankly this: Material 
is hard to get. Labor is scarce. We are farther behind with 
orders than we were last year, and we cannot guarantee a 
delivery date on orders placed at this time. These condi- 
tions have been brought about by America’s avowed deter- 
mination to bend every effort toward a quick and victorious 
termination of the war. 


An honor and a privilege 


The R. F. Simmons Company believes sincerely that every 
interest, both personal and business, must be subordinated 
to winning the war. In meeting these conditions, there- 
fore, we deem it an honor and a privilege to do without 
certain materials, needed elsewhere—to release our machin- 
ery suited for war work, and our men for war service 
wherever needed. 








Early in the year, when we formulated and announced our 
war-time advertising policy, present day conditions were 
unforeseen. Yet today we appreciate that we must make 
certain sacrifices to the war program, and must ask our 
wholesale and retail jeweler friends to make certain sacri- 
fices with us. 








Shall we advertise at this time? 


Public demand for Simmons Watch Chains, and other arti- 
cles in the Simmons line is as great as we expected it to be, 
especially in those industrial and farming centers in which 
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the wage earner is prosperous. The stocks of the whole- 
saler, and the retailer, however, are low,—and we do not 
know when we can complete even those orders on our books 
which our customers have agreed to accept when delivered. 
With these conditions confronting us, the question arises— 
shall we carry out our war-time advertising as planned? 


In. fairness to the war program, in which we are playing a 
part—in fairness to ourselves—in fairness to our friends in . 
the wholesale and retail jewelry business, there is but one 
answer. It is wisest to suspend our newspaper advertising 
campaign for the present. 


With wholesalers and retailers having trouble in meeting 
the present demand for Simmons jewelry, it would be most 
embarrassing to them and to us to create a still wider 
demand. Rather, we believe, it will be far better to bend 
our every effort toward “carrying on” as best we may, 
serving our customers as best we can while contributing in 
every way possible toward the mighty task of winning 
the war. 


Miniature catalogs are available 


We have not the slightest doubt but that every article of 
Simmons jewelry we can make and deliver, in addition to 
those articles which dealers already have in stock, will have 
a ready sale. But to help retailers to make speedy sales, 
and realize the fullest possible profits from the Simmons 
line, we shall be ‘glad to furnish a supply of our Miniature 
Catalog for 1918 to any jeweler who feels that they will be 
of value to him. 


As to our future plans, we cannot prophesy. Let us all do 
everything possible toward speeding the Day of the Allied 
Victory. Let us make our personal and business sacrifices 
as a Cheerful privilege. Let us support the Fourth Liberty 
Loan to the limit of-our resources. Then later let us talk 
better business for Simmons Chains. 


R. F. SIMMONS CO. 
Established 1873 
ATTLEBORO, MASS. 
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Storekeeping Department. 














have women in practically all departments 
now, and the proportion is sure to show 
’ 


an increase.” 

When the first draft came along a good 
many merchants thought that they were 
“playing safe” by hiring men over the draft 
age, but the increase in the age limits has 
demonstrated the wisdom of those who im- 
mediately began to train more female help, 
because in a short time women will be the 
main reliance of the retailers in all lines 


of business. 

But even the store employing women 
cannot increase its force temporarily dur- 
ing the holidays, at least according to the 
interpretation put on the Christmas ruling 
by leading members of the trade. No ef- 
fort will be made to violate either the 
letter or the spirit of the law, but the 
usual number of employes will work the 
usual number of hours, with no evening 
opening—unless the suburban stores elect 
to make an exception and ask for permis- 
sion to operate the “normal” time, includ- 
ing several evenings a week. 


Looking at the proposition from the 
standpoint of permanent conditions, it must 
be conceded that an arrangement which 
would make for shorter working hours for 
those employed in jewelry stores would be 
a benefit. The jeweler is in competition 
with other merchants for his help. Work- 
ing conditions have now become one of the 
main factors in determining where a man 
or woman will seek employment. One 
reason why the factories look attractive 
nowadays is because, in addition to good 


pay for the time worked and extra pay for 


extra hours, the factory worker seldom has 
to work over-time as a steady proposition. 
The manufacturer may put on two or three 
shifts, but he knows that he cannot expect 
the best possible effort from those who 
are fagged out as a result of insufficient 
rest and recreation. 

Consequently the jewelry business as a 
whole would be in much better condition 
and would attract much higher class of em- 
ployes if there were no such thing as 
evening hours. This is demonstrated by 
the fact that the stores which are never 
open after the regular hours invariably 
have a better looking class. of help. People 
appreciate good hours; they give prefer- 
ence to the store which does not work its 
employes an undue length of time, and the 
net result is that a better class of trade is 
attracted to that store through the in- 
fluence of the improved character of the 
help. 

The clothing trade is one in which the 
evening-hour question has often been 
raised, because many clothiers insist that 
their service to the public, especially in 
hotel districts, where there are many tran- 
sients, requires them to stay open in the 
evening to take care of the emergency de- 
mands of these guests. But it is doubtful 
if the merchants would stay open merely to 
sell an occasional dress shirt or collar, and 
it is because they are picking up enough 
extra business on all lines of clothing and 
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The General Exhibit 


praaes possessing windows fitted on- 

ly for general displays of jewelry and not 
permitting novel displays because of their 
size or peculiar shape will lend themselves 
to the following simple arrangement which 
will add 50% more value to the sales im- 
pression of the exhibit. About the window 
the jewel merchant arrays his display of 
specimen goods of all varieties. These ar- 
ticles are arranged on shelves, steps, stan- 
dards or whatever the permanent interior 
of the space offers. Hanging above, though 
in good view, this placard printed in small 
but distinct type should be included for 
trial: Jewelry Is Never Bought Without 
A Reason—Review Our Stock. There Is 
a Reason For Every Article And Also a 
Reasonable Price For Each. Then each 
article or group of articles should have 
a smaller card attached or just set up in 
back of it in good clear type lettered along 
the following lines: Back of a row of small 
clocks this wording: The Reason We Sell 
Clocks Is to Offer Our Customers a Guar- 
anteed Opportunity For Accurate Appoint- 
ments. Clocks Also Make Sensible Gifts. 
Back of a row of diamond rings this mes- 
sage could be interpreted in printer’s ink: 
Choice Rings Sold For the Simple Reason 
That They Are Necessary To Bind En- 
gagements and Memories. Another Good 
Reason Is Because They Are a Very Good 
Investment. Similar signs and explanatory 
reasons attached to the various assortment 
of articles including silver pencils, identifi- 
cation disk, match boxes, watch chains and 
silver goods would give the onlooker a 
different angle of the purpose behind the 
jeweler’s trade and even the possible means 
of some direct sales which “just a display” 
would fail to get. 


Tips for Advertising Text 


ERE’S another “tip for text’ suitable 
for newspaper or circular: 


What Determines the Pur- 
chase of Jewelry? 


Many things, including— 
Use to which purchase is to be put— 
If gift—nature and purpose of 
same— 
In all purchases—quality of article— 
Reputation of jeweler— 
Extension or service with purchase— 
Cost consistent with value. 
Appoint Vinton your jeweler and 
these essentials will always prove to 
have been well considered. 
Vinton Caters to Satisfaction. 


For the regular Saturday night space this 
short “set up” might fit in nicely: 
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Imitation and Intimation 


Imitation—the sincerest form of flat- 
tery—will be found in everything 
from bird whistles up to apartment 
houses. 


One of the most difficult imitations 
is that of imitating Nature. There 
may be an Intimation, but never a 
good Imitation, 


Jewels, gold, silver and other valua- 
tles are Nature’s gifts. They rep- 
resent sincerity, honor and true 
value, Imitations are poor substi- 
tutes for these sacred expressions. 


A substitute stone—an imitation 
metal—an artificial pearl—will imi- 
tate, in discovery, the exercise of 
Poor Judgment. 


Don’t Imitate or Intimate, but Indi- 
cate your true self in worth while 
gems and jeweled necessities. Allow 
Nature to be your true representa- 
tive. 


Close your eyes on Imitations and 
come to see Vinton’s accumulation 
of brilliant, clear, true and sparkling 
stones pure from defect and scin- 
tilating in perfect radiance. Also 
see his chains made of fine solid 
gold and silver goods of high grade 
reflection. See Nature developed to 
the highest degree. The cost isn’t 
anything compared to the value. 


The Bull’s Eye 


A RATHER striking window effect was 

gained by a keen jeweler who had 
a huge bull’s-eye painted and hung in the 
rear of his window. The center spot of the 
bull’s-eye bore a red spot lettered with white 
symbols spelling QUALITY. Surrounding 
it appeared circles bearing the words 
SERVICE; SATISFACTION ; REPUTA- 
TION; also words that expressed a well- 
founded business.. A smaller placard, to the 
front of the window, to correspond with the 
idea read: 


Service, Satisfaction, Attention, 
Reputation, Guarantee and Honesty 
Surround the “Quality” of Our Of- 
ferings. 


This statement was, of course, exempli- 
fied in the bull’s-eye with its corresponding 
circles surrounding “Quality’—the center 
spot. And to further enhance the effect and 
drive home the point involved white rib- 
bons lead from the center of the bull’s-eye 
to various samples displayed from the stock 
such as neat salad dressing bottles of cut 
glass, gold tipped pencils, rings and other 
goods for sale. Altogether it was a refresh- 
ing and distinctive piece of window adver- 
tising. 





Superfluous Words 


i a great hurry he took the following 

telegram to a telegraph office: “Mrs. 
Brown, Liverpool street: I announce with 
grief the death of Uncle James. Come 
quickly to read will; I believe we are 
his heirs—John Black.” The clerk, having 
counted the words said: There are two too 
many, sir.” “All right; cut out ‘with 
grief,” was the answer.—San Francisco 
Argonaut, 





Extraordinary Optimist 


AN inmate of a Canadian charity home 

laughed himself to death over a joke 
yesterday. A man who can laugh himself 
to death in the poor house is a peculiar sort 
of an optimist that this world hasn’t enough 
of. —Buffalo News. 
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Order Your 
Holiday Stock 
of Cheney 
Phonographs 


OMPLETE your Jewelry 

Establishment by the cre- 
ation of a Cheney Phonograph 
Department. 





The Cheney Phonograph appeals 
to the trade of Jewelry Stores of 
the first class because it is a 
musical instrument of distinction. 


C 


PHONOGRAPH 
Plays all records —better 








In excellence of tone reproduc- 
tion, and in beauty of cabinet 
designs and finish the Cheney is 
without a peer in the phono 


graph world. 


We are particularly successful in 
installing phonograph depart: 
ments in jewelry stores which 
cater to discriminating trade. 


‘CHENEY TALKING MACHINE COMPANY 


725 Marshall Field Annex Building 
24 North Wabash Ave. 


CHICAGO 
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Opportunity Here—AreYou“There”? 


Plans That Will Help the Retailer. 


Written Expressly for The Jewelers’ Circular. 








g—A ie was recently made y! the 

i this article to various munition plants 
the pe er section of the country to discover, 
if possible, opportunities for the introduction of 
merchandise that would be sold quickly and 
readily. Jewelry of all kinds impressed him as 
the most desirable merchandise to push as the 
following will demonstrate. 


AvurHor’s Not 


io I was selected to visit the nearby 
ship yards and munition plants, to 
discover if possible the desirability of pro- 
moting the sale of small wares, or goods 
that workers would readily purchase, I 
found jewelry and all that goes to make 
the line complete, was sadly lacking, also 
workers eager and anxious to part with 
money so plentiful, for articles of personal 
adornment and use. Surrounding almost 
every city are numerous plants which em- 
ploy many hundreds of women workers. 
These women are, as a rule secured, by a 
scout system, from other localities. 

They have few friends and little oppor- 
tunity to spend money, for that reason the 
jeweler who will do as a store in Fort 
Wayne did, namely place a show case in 
the welfare building, will reap a harvest 
of sales. All that is needed is a small 
locked case with price tickets on all ar- 
ticles. The welfare secretary will be glad 
to co-operate in this movement for any- 
thing that will tend to make the workers 
happy and content will meet with ready ap- 
proval. Investigation proves the following 
articles are the most sought after. The 
facts were secured by a personal canvass 
among 500 workers of a well known plant: 
Alarm clocks, beads, wrist watches, brace- 
lets, service pins, slipper buckles, fountain 
pens, earrings, photo frames. 

The goods should be of the better grades 
as the workers ir these plants do not take 
kindly to goods of the cheaper sort. 

If you can, secure the welfare assistant 
secretary to act as sales person allowing a 
small commission. Next, the plants where 
men work. Every worker has use for cer- 
tain articles which a jeweler sells. They 
will also spend money on gifts if properly 
approached. 

Employ a sales man to wait outside the 
plants at lunch hour and quitting time, es- 
pecially on pay day, place a show case on 
an automobile or arrange to use the show 
window of some store in vicinity, the lat- 
ter is best for then goods can be sold out- 
right. 

Push watches and other lines which will 
appeal to the munition or plant worker re- 
membering all the while these men have 
little time to shop and if you bring the 
wanted goods to their attention sales will 
result. 

Another opportunity gone to waste, is 
the business to be done on some sort of a 
watch fob which will serve the double pur- 
pose of holding watch and identification 
tag. The custom seems to be to tie the 
tag to the ring of the watch or on the end 
of the fob. The concern which will make a 


satisfactory combination of these two es- 
sentials will reap a harvest. 

Jewelers nearby plants can also foster 
much good will by placing a card in win- 
dows, “Pay checks cashed” for most all 
workers receive checks in payment of their 
labors and the first person who cashes said 
check secures a good portion thereof. Why 
don’t you be the first by offering to cash 
check without the spending of money on the 
part of the worker who will, if you offer to 
do so, in most all instances, leave some with 
you. : 

Next, offer a special price on regulating 
and cleaning watches to employes of nearby 
plants. The war worker likes to feel he 
is part of Uncle Sam’s land army and if 
you offer him some sort of an inducement 
it tickles his vanity and brings in trade for 
you. 

Why not this sign, “Watches Cleaned and 
Regulated, 10 per cent. discount on presen- 
tation of your time card,” and as a further 
inducement offer to call for and deliver 
the watches for workers as they fiid little 
time to give to the attention of such mat- 
ters. The jeweler who will go out of his 
way to do this little business favor will 
not be sorry. 

Place an alarm clock in your window on 
which you have secured a special dial 
showing a ship yard or a steel crane, 
labeled, “Ship Yard Alarm Clocks,” or 
“Steel Worker’s Friend,” followed by the 
price and announcement, “Place one of 
these clocks in your room and you will 
never be docked for lateness.” One dealer 
kncwn to the writer made a scale and 
placed it in his window showing how few 
minutes a man need save on lateness to pay 
for a clock. 


Another opportunity which seems to be 


overlooked in general, is the offering of 
high grade watches on club plan or install- 
ments. Now that the worker is making 
big money he will part with it if you point 
the way and to offer a high grade watch 
on easy weekly or monthly payments seems 
a reasonable venture. 

This should be advertised in the ship 
yard or plant’s paper which every plant em- 
ploying many men have. If you can secure 
a worker in the plant to act as your agent 
so much the better as he can follow up 
your inquiries and make sales direct. 

Have a special watch made with picture 
of a ship engraved on the case and offer no 
goods which will not stand the test of time 
and be a lasting credit to your store. 








An advertiser who pays $7 per inch for 
an advertisement, the average price in New 
York, must necessarily weigh well every 
word which he puts in that space. Much 


money is wasted on advertising chiefly be- 
cause there is'no definite plan thought out 
for the campaign. Successful advertisers 
do not proceed in a hap-hazzard masmner. 
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Keeping Open in the Evenings 





(Continued from page 105) 








furnishings to make it pay that they con- 
tinue to use this plan. 

In many ways this is unfair competition. 
The jeweler who closes his doors at the 
regulation time, and permits his clerks to 
wend their homeward way, is leaving the 
field to the member of the trade who is 
willing to take advantage of the oppor-. 
tunity to have an exclusive appeal to those 
who are on the streets in the evening. It is 
not competing on even terms, but the store 
which gets business at that time is probably 
getting business which it would not have a 
chance at if the other stores were open. 
That is his justification for the man who 
insists on extra hours, but at the same time 
it is the best possible evidence that he does 
not deserve the business. 

It takes co-operation to get things start- 
ed. A retail jewelry association in each 
city could handle the proposition of extra 
hours, and now that the Government has 
issued a specific ruling regarding holiday 
work this year, there is a definite proposi- 
tion to meet and discuss. It might be easily 
possible at this time to secure the organiza- 
tion of a live association in a town where 
co-operation would have been impossible 
before. And once association work is 
started, and its advantages realized by 
those who are affected, the chances for 
permanent and effective effort along this 
line will be greatly improved. 

The matter of hours is largely a local 
issue, after all. Conditions are not alike 
in every city, and the buying moods and 
habits of the population must be consider- 
ed. But the public is learning to change 
its habits in deference to war-time needs, 
and it will learn to cut out evening buying 
—especially if all the stores remain closed 
at that time! The whole subject deserves 
close consideration, from all angles, by all 
of the jewelers of the country, and through 
local associations which would deal not 
only with Christmas buying, but with the 
question at large, some permanent and 
beneficial decisions may weH be made. 








The Soldier Got Mixed 


A SOLDIER got mixed recently. He tells 

about it ina letter home: “They put me 
in barracks; they took away my clothes ~ 
and put me in khaki; they took away my 
name and made me ‘No. 575’; they took 
me to church, where I’d never been before, 
and they made me listen to a sermon for 
forty minutes. Then the parson said: ‘No. 
575. Art thou weary, art thou languid?’ 
and I got seven days in the guard-house 
because I answered that I certainly was.— 
Ladies Home Journal. 








Why Be a King? 


A correspondent writing of King 
George’s experimenting with American- 
cooked food says his Majesty has never 
eaten fried chicken. Poor King! What 
in the mischief does he want to be King 
for if he is to be denied the things that 
make life worth living?—Houston Post. 
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Dealers, Take Note 


As long as we had been able 
to keep our heads above water, 
we have avoided increasing our 
prices; but now the break must 
come. 


In order to meet the increasing 
costs of labor and material and 
to maintain the SALZ standard 
of quality, it is necessary to in- 
crease the selling price of the 
SALZ Army and Navy Pen and 
SALBRO No. 41 to $2 each, 
and the No. 666 to $1.50 each. 


These increases were effected 


Sept. 19. 





Dealers are requested to order 
early and conservatively. 








Salz Brothers 


77 West 35th St., New York, N. Y. 
The Salz Pen: “A Fountain of Service” 










































TELLS TIME IN THE DARK = 
THE 
ESKA 
LUMINOUS DIAL 


ALARM 





Hands and num- 
erals treated with 
a radio-luminous 
material. Stands 
six inches high. 
Nickel case. Big 
bell in the back, 
loud and clear. 


Fully Guaranteed 


$1.95 


Each 
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Samstags gba a 


pom 4 Proadway 










brings from far and near all 
that’s newest and _ best,—the 
novelties. that stimulate selling 
and the staples that sustain 
trade. 


And they all bear the nationally 
advertised Colonial Quality 
trade-mark,—a standard of qual- 
ity for all the nation. 


Look here for Novelty Jewelry, 
Brocaded Bags, Large Knitting 
Bags, Children’s’ Belts and 
Purses, Buffalo Leather Bags, 
Saturday Knight Leather Goods 
for Men, Colonial Leather Bags. 





SAMSTAG & HILDER Bros. 
1200 Broadway New York 


Chicago, 212 West Adams St. Boston, 67 Chauncy St. 
St. Louis, 507 N. Twelfth St. 














French Ivory 
Toilet Set 


$1.85 


Don’t Buy your stock of French o 
Pyralin Ivory until you have seen 
our new price list, ready for mail- 
ing about Oct. ist. Our stock fs 
large and complete and was pur 
chased early last year, anticipat- 
ing a large advance in price, 
which “n't enable us to give you 
the benefit of last year’s prices. 
For a variety of other bargains 
in Watches, Clocks, ‘a: $ll- 















salesman, and every live dealer that 
is interested in close buying = 


consult it before a oe 
where. Write New 


E JOSEPH HAGN CO. 302-304-306 W. Madison St. 
















MAKE YOUR SHOW WINDOW PAY Tou RENT 


A chest full of Wood Window Display Fix- 
tures, for Jewelers’ Window Trimming, made , 
interchangeable, for for capieyne Jewelry, Bric- 

Brac display slabs are covered with 
Pom. © —— 3 et Velvet. a 
weat oa omp ete 
Set No. 11, 100 units . $2860 

A half-set No. 11%, L6 units, $16.50 

For small windows. 
THE OSCAR ONKEN CO. 

No. 4546 4th St. Cincinnati, Ohio 


























The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 


In White Gold 14K $4.50 Dozen 
Yellow Gold 14K $4.00 Dozen 
6 Sizes 


The Lion Safety Pin Clutch Co. 


81 Nassau St., N. Y. 








Pat. :.uding 


Pat. Pending 
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Finding a Proper Selling Price 





Written Expressly for The Jewelers’ Circular by A. E. Edgar 











OMEONE very sagely remarked once 

upon a time that “if the merchant’s 
selling price is right there will never be a 
failure in business.” By “right” he meant 
“adequate,” of course. The fact that there 
are all too many failures shows that the 
merchant’s price is not right. How can he 
make it right? | | | 

Any merchant can make his selling prices 
adequate to prevent failure. All he has 
to do is to figure accurately what the mer- 
chandise costs him laid down in his store, 
then add enough to cover all his expenses 
and enough over to give him a-profit. Sim- 
ple, isn’t it? 

Take a look at the chart on this page. 
You will find that the merchant’s whole 
trouble lies between the COST OF GOODS 
and the NET PROFIT, that portion on the 
chart that is shaded. 

It is safe to say that very few mer- 
chants in any line of business do not know 
and take cognizance of the cost of the goods 
at the factory, the price they pay for them. 

Actually the cost of the goods is exactly 
what we pay for them. If we take any dis- 
¢éounts from the invoice price when paying 
for the goods the cost of the goods are re- 
duced by the amount of the discounts. 
Hence, the cost of the goods is often less 
than the invoice price, and some merchants 
do not make a profit on them at that, even 
when they figure their costs from the in- 
voice prices. 

For all practical purposes the cost of 
the goods is considered to be the net 
price after all trade discounts and any 
allowances have been deducted. Cash dis- 
counts are usually considered as “office 
profits” and give the merchant a certain 
amount of lee-way in figuring his costs. 

As the years roll by the cash and other 
discounts are being reduced. Whenever the 
trade makes a reduction in these discounts 
the retailers must be alert enough to add 
to their “expenses” an amount equivalent 
to the difference or the chances are there 
will be a reduction in net profits. 

The cost of transportation of the mer- 
chandise to the store has long been con- 
sidered a part of the cost of the goods. We 
have so shown it on the chart. Unless 
the business is a large one this cost might 
just as well be called an expense and add- 
ed to the cost of doing busines, instead 
of to the cost of the goods. Without an 
elaborate system of bookkeeping it is im- 
possible to determine the amount of freight 
and express to add to the invoice price of 
the merchandise on hand at inventory. The 
system of pro-rating the cost to the dif- 
ferent articles is just about as hard to 
Carry out. The smallest fraction of a 
cent on each of a large number of articles 
making an appreciable difference in the 

total amount. 

The expense of doing business is the 
cause of all failures. Sometimes it is too 
high and sometimes it is too low. That may 
seem impossible but it is so. Sometimes 
the selling expense is too low to give the 


business a chance to succeed. However, 
as Kipling says, that is another story. We 
are merely going to concern ourselves with 
the question of seeing that all the ex- 
penses are included under the several 
heads. ‘Then, with the cost of the goods 
known and the cost of running the busi- 
ness equally well known it is up to the 
merchant to make his selling price so that 
he gets a profit. 
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CHART SHOWING COST OF GOODS. 


In the issues of THE JEWELERS’ CIRCULAR 
for July 18, 25 and Aug. 1, 1917, there ap- 
peared an article, “Charting the Expenses” 
in which the expenses of a retail jeweler 
were given. This merchant found that it 
cost him 27 per cent. of his selling price to 
do business. Knowing that and the cost 
of the merchandise he could mark his 
goods at a price to give him any profit he 
desired. 

Supposing this jeweler was satisfied with 
a profit—a net profit—of 13 per cent. This 
amount is mentioned because it will give 
us even figures to work with. 

Add 13 per cent., the profit desired and 
27 per cent., the cost of doing business to 
the cost of the goods and we get the sell- 
ing price. Easy, isn’t it? 

One merchant was asked what he would 
mark an article that cost $6 to cover this 
mark-up. He figured for a while and said 
he would mark it $8.40. Asked how he 
got that figure he said, “That’s simple. 
All you have to do is to add 40 per cent. 
If you add the cost of the goods to the 
cost of doing business and then add the 
profit you will get the selling price.’ He 
is right in his statement but wrong in his 
figures because he did not realize that it 
made any difference what the 40 per cent. 
was, whether it was 40 per cent. of the 
selling price, or 40 per cent. of the cost 
price. 

The selling price of this article that cost 





$6 will have to be $10 to cover the cost and 
profit desired. Let us prove it. 


The cost of the goods is............ $6.00 
Cost of doing business, 27 per cent. of 
SE is a0 +s eee cere bad eee 2.70 
Profit desired, 13 per cent. of $10.00.. 1.30 
WEE bi i'seas ackuseven duane $10.00 


There is a vast difference between the 
per cent. of the selling price and the cost 
price. Forty per cent. of the selling price 
is exactly 6634 per cent. of the cost price. 
If the merchant had added 6634 per cent. 
of six dollars he would have got the sell- 
ing price, $10. 

This little problem in figuring percen- 
tages is interjected here to show how easy 
it is for a merchant to get confused and 
hgure inaccurately. 

The overhead expenses are those fixed 
charges in a business that are in no way 
affected whether the store is closed up for 
the day or not. These are usually only 
such items as rent, heat, insurance and 
taxes. 

The administration expenses are such 
items as office expenses, management, re- 
pairs, postage, phone, interest, depreciation 
on equipment, and incidental expenses. 

Buying expenses are usually very light 
in the small retail store. These expenses 
consist of the salary of the person or per- 
sons engaged in buying—for the time spent 
in buying—traveling expenses while on a 
buying trip, and any other expenses di- 
rectly caused by the buying of goods. 

Selling expenses consist of the salaries 
of salesmen, advertising expenses, window 
and interior display expenses,—fixtures be- 
ing an asset and not an expense, the selling 
expenses are not charged with window fix- 
tures, but are charged with the deprecia- 
tion on these fixtures—light for display pur- 
poses are properly charged to selling ex- 
pense. 

Delivery expenses in a jewelry store may 
usually be charged to administration as they 
are usually so light as to be negligible ex- 
cept in city stores. 

Take another peep at the chart. Notice 
the upright lines. The first two items, cost 
of goods and freight form the prime cost 
of goods. The next four items form the 
cost of doing business. These together with 
the prime cost of goods form the total cost 
of the article. Then by adding the profit we 
desire we get the selling price. 

This chart can be put into practical use 
in the following manner: 

When the jeweler takes his inventory at 
the first of the year he has figures that will 
give him his actual cost of doing business. 
No matter what system of bookkeeping he 
has if it is any system at all it will give 
him the total amount of goods on hand at 
inventory. He has the same information 
from his records of a year ago. By add- 
ing the purchases during the past year to 
his last year’s inventory he can find out 
how much goods he had for sale during 
the year. By subtracting his present in- 
ventory from this.amount he has the amount 
of goods sold during the year—at the cost 
price. He can then subtract this amount 
from the total of his sales and find out 
the gross mark-up realized on his sales 
for the year. 





-_—- 


(Continued on page 119.) 





Silas says: “Get behind a mope, and you'll never get anywhere.” 
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Circular Letters That Get the Business 





Written Expressly for The Jewelers’ Circular. 
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THE advertising you do by means of 

circulars and letters, if well done, brings 
you a little closer to the customer than 
newspaper advertising. It is a direct ap- 
peal, 

By keeping your mailing list in such 
form that you can check up the different 
classes of customers on it, you can send 
advertising to any people you want to 
reach. You can cover the families of men 
in the service, the men of Class 1 in the 
draft, the heads of families, the women of 
the type most likely to be interested in 
buying jewelry, the men of the class who 
can afford to buy expensive gifts. You can 
-keep your mailing list so classified that 
you can appeal directly to any group of 
possible customers you may want to reach. 

It is a good plan to keep a set of en- 
velopes already addressed to your mailing 
list, so that when you want to send some- 
thing out on short notice, you can do so 
with a minimum of difficulty. You can 
also keep advertising matter of a certain 
kind already to use. Suppose you were to 
keep a supply of form letters ready to 
mail to people, calling their attention to 
your stock of service pins and badges. If 
you had the letters ready, you could insert 
them at almost a moment’s notice and send 
them to families of men your newspaper 
tells you have enlisted. 


Dear Madam:—Your boy has gone to 
war, 

You will want to wear some kind of a 
service pin or badge, and we hope you will 
do so, because you are entttled to great 
credit for supplying a man for the Service. 
And you ought to let the public know in 
any way you can that your boy has gone. 
The boy is entitled to that. 

You will understand that this letter is, 
in a sense, an advertisement, because we 
are selling service pins and badges, but we 
hope you will understand, too, that tt ts a 
personal word of appreciation from us for 
the sacrifice you are making. 

The cost of a service badge may be etther 
nominal or considerable, according to your 
wishes. We have them from 50 cents up. 
Some are quite ornamental, while others 
are severely plain. We are sure we can 
please you with the design and the price. 

Don’t fail to show the public that you 
have done your part in this great war by 
sending a man from your family. People 
are entitled to know who are those who 
have boys in the service. 

If you wish, we will send up one of our 
young lady clerks with an assortment of 
pins and badges for you to examine, You 
will be under no obligations to buy unless 
you wish to do so. 

Again assuring you of our appreciation 


of what you have done for the war, we are 
Yours very truly, 
Browning, White & Co. 

Such letters can be prepared in imitation 
typewriting and the names filled in as used, 
Or you can write off copies of the letter 
whenever you have time, keeping a sup- 
ply ahead which can be filled in and used 
on short notice. The trouble with a cheap 
imitation letter or with a printed form of 
the same thing is that it is obvious that it 
is a mere form that is being sent to every- 
one and therefore it loses its value as an 
expression of your personal interest. 

Here is another letter suitable to be sent 
to the family of the man whom you see 
listed among those who are to go. 


Dear Mr. Johnson:—Your boy is going 
to start for war in a few. days and we 
would like to express our appreciation of 
the sacrifice being made by your family. 

Of course this letter is an advertisement, 
but that does not prevent us from saying 
what we think and admitting the indebted- 
ness we feel to the fellows who go to fight 
for us. 

How about a wrist watch for the boy to 
wear away with him? .A wrist watch, as 
you probably know, is a real necessity in 
the army. A soldier doesn’t carry his watch 
in his pocket. 

Our line of military watches is complete. 
It comprises qualities to fit any pocketbook. 
You can get a serviceable watch for $.., 
one that will probably last the war through. 
You can pay as much more as you want to 
pay. 

It certainly will not cost you a cent to 
come in and see what we have, and you 
needn’t be afraid of being urged into buy- 
ing if you don't want to buy. We like to 
show these goods to people who have boys 
in the service, or going, because we feel 
nuder obligations to you. You and your 
boy are doing us a great service. We 
would be glad to be of some little service 
to you. Just to prove it, we will engrave 
a monogram on any waich we sell you and 
make no charge for the work. 

Yours very truly, 
Browning, White & Co. 


Of course that line about engraving the 
monogram free may be omitted if free en- 
graving is in opposition to your policy. 
If there is some little courtesy or service 
or accessory that you can supply free, it 
will give you a little additional leverage 
when used as above. 

Here is a letter of the sort that might 
be made up in imitation of typewriting, 
being openly a form letter, sent to a gen- 
eral list. It is not written in so personal 


a manner that people would feel that it 
was an attempt to deceive them: 


ee 


Dear Madam:—These are the days whey 
we show our war spirit in all we do ang 
in all we wear. This extends to the sim- 
plest things in the way of jewelry. 


Anyone who has not taken pains to find 
out what the jeweler is doing to provide 
means of showing war interest by means 
of pins and badges and emblems, etc., does 
not realize how important this is. 

Our advertising and our window displays 
give you more or less information from 
week to weck, but inside the store we have 
a great variety of such goods in popular. 
priced ttems and in the more expensive 


lines. Why not drop in and look over these 
things? We will not urge or beg you to 
buy. We are mighty glad to have the 


chance to show what we have because we 
are proud of our stock. 

You may be in need of some dress ac- 
cessartes in the way of pins or jewelry, or 
you may have a friend to whom you want 
to make a gift. Perhaps you need a serv- 
ice pin to wear to show you have a rela- 
tive in the service, or perhaps there is a 
soldier or a satlor to whom you would 
like to send a present. 

Jt 1s a fine and a patriotic thing to do 
to wear some little token that shows appre- 
ciation of the fact that the nation is at 
war. Stop and look into our window— 
come in tf you have the time. 


Yours very truly, 
Browning, White & Co. 


A good bit of advertising to do about 
this time is to get up a four-page folder 
calling attention to the various kinds of 
war goods in your stock. This should be 
a nicely made and well printed advertise- 
ment, on good stock, with illustrations. 

On the first page put the title, “Showing 
Your War Spirit,” with a subtitle, “How 
to Let People Know Your Place in the 
War,” and at the foot of the page the store 
name. 

On the next page may be put “Pins and 
Emblems” and the page devoted to that 
important topic, while page three is “War 
Time Jewelry,” and on page four, “Milt- 
tary Watches,” with the store name again 
at the bottom of this fourth page. 

This is the simplest form of cataloglet. 
It should list a variety of goods to cover 
all prices, and if possible it should show 
pictures of some of the best. Cuts can be 
obtained free from manufacturers for such 
illustrating. The smallest available size 
for such a folder is the size that will just 
nicely fit a 634 envelope. This size can be 
doubled by making the pages twice as 
large, the folder folding once to fit the 
634 envelope. 

Quite a complete little catalog could be 
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Silas says: 
lonesome! 





“250,000 German prisoners taken since July 18!” 
Help the Fourth Liberty Loan keep him lonesome. 


Gosh! 


That Kaiser must be gettin 
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made up by following the plan of the first 

mentioned size and making it eight pages. 

It would be a good idea to work up such 
a booklet for use at the time of the ap- 
proaching holiday trade. A neat little 
booklet, “Putting the War Spirit Into 
Christmas,” could be used to excellent pur- 

pose. 

If the plan for the wholesale discourage- 
ment of Christmas-giving happens to get 
under way in your locality, it will call for 
some strenuous and tactful work in order 
to keep up the business. 

There is one phase of the business that 
even war cannot be expected to affect dis- 
astrously, and that is the repair end. 
Watches will go wrong, especially wrist 
watches, war or no war. It will pay to 
boost the repair end of the business. Here 
is a suggestion for a letter to be sent out 
advertising the watch repair service of the 
store : 

Dear Sir:—Is your watch going to war? 
The time to get it cleaned and adjusted 
and put in first class order ts before it 
goes, before you get where you may not 
find it convenient to get to a watch re- 
pairer, to say nothing of it being decidedly 
inconvenient to be without the watch at 
that time. 

In other words, tf you are going into 
the service, if you are going to enlist, or 
if you are well up on the draft list, get 
your watch, the one you will take with 
you, put into the best of condition before 
you have to leave home. 

It's a simple matter to get a watch 
cleaned up while you are right here near 
our store, with our expert service right at 
hand. And when we get your watch made 
right, it ought to last until the Kaiser its 
licked at any rate. 

The watch may be running pretty close 
to absolutely accurate, but if it has not 
been cleaned for a long time, have it 
cleaned now. Jt will give you trouble be- 
fore you get back if you dom't. 

We are giving the right of way to the 
watches of men going to war. You won't 
be kept waiting weeks for the watch. Bring 
it in and let us advise you about it, any- 
way. We.will not recommend work that 
is not needed. 

Yours very truly, 
Browning, White & Co. 

At the time of sending out such a letter, 
it would be a good plan to run a news- 
paper advertisement as illustrated. 

This last offer may seem of questionable 
wisdom, but for the jeweler in the small 
town, particularly, it is a good offer to 
make. The chance of your having to make 
any appreciable amount of repairs on the 
watches of men in the service is very lim- 
ited. Not one man in a score of those 
whose watches go wrong will ever think 
of sending them back to be repaired by 


you free in accordance with the terms of’ 


that advertisement—and if they do, you 
can afford to repair them free if you are 
allowed to stay at home and do it. 

The novelties that are constantly appear- 
ing in the form of war jewelry must be 


. brought to the attention of the public if 


the goods are to be sold. Window displays 
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are all right, but they do not reach out 
far enough to interest people who never 
happen to pass your store. 

There is nothing that will show what 
certain pieces of these goods are like as 
well as pictures of them used in your ad- 
vertisement. Descriptions are good as far 
as they go, but when you are describing 
something different from anything the 
reader ever saw before, it is difficult to 
get the descriptions across. It is almost 
impossible to make the reader see the thing 
as it could be seen in a picture. 

You may be able in mere type to describe 
a watch, because everyone knows what 
watches in general are like, and when you 
refer to dials and other parts, you refer to 
something familiar to everybody. But to 





Is Your Watch 
Going to War? 


Your watch will go with you 
if you go. 

What use will a watch be that 
does not keep good time? 

watch that stands still is 
right twice a day, and if yours 
is slow it is never right. 

Get your watch made right be- 
fore you leave home. Our re- 
pair service is easy to reach while 
you are here. You may soon 
be where repairs to a watch are 
not so easily made. 

Have the timepiece cleaned and 
regulated. and then you will not 
be troubled with it until you 
have licked the Kaiser. 

We are giving prompt atten- 
tion to the watches that are go- 
ing to war, and other people 
are willing to wait a little when 
it is necessary. 


Browning, White & Co. 


P, S.—If you get to camp and 
your watch gives you trouble, 
send it to us and we will give it 
immediate attention, with no 
charge! 











describe a la Valliere or a pin which is 
made up in a combination of an eagle, a 
shield and two anchors, is next to impos- 
sible. When you get it described, no one 
unacquainted with the technical side of the 
jewelry trade would know what it meant. 

Don’t be afraid to call upon the manu- 
facturers of the goods you sell to send 
you cuts to use in any of your advertising 
plans. And if you want something to en- 
close with form letters, perhaps the manu- 
facturer will send you illustrated slips con- 
taining halftones of what you want to 
show. At all events, don’t take it for 
granted that nothing is to be had that pic- 
tures the goods. Ask and be sure. 

Some manufacturers will supply you 
with nice little booklets and folders about 
the goods they sell, and they will imprint 
these with your name, which will be better 
than rubber stamping them yourself. These 
booklets you ought to be willing to mail 
out to your mailing list and you can ac- 
company them with circular letters or 
other advertising matter of your own. One 
way to get up an accompanying advertising 
slip at slight expense is to write your news- 
paper advertisement for one issue in such 
a way that you can have a set of slips 
printed up from that afterward, thus sav- 
ing composition on the advertisement it- 
self. 
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There is nothing to prevent .giving the 
manufacturers’ booklets an individuality by 
having something more than merely3 your 
name imprinted on them. In most instances 
there is space on the cover or somewhere 
to run a few lines in which you may say, 
“Don’t think this booklet shows everything 
we have. It gives you only a few samples,” 
or “I guarantee everything advertised here 
to be high class and good value,” or 
“These pictures are nice, but you ought 
to see the goods.” 

Tf you want to save postage, you can 
gather folders from several non-competing 
manufacturers and bunch them, sending 
out three or four kinds all in one envelope. 
This will result in none of them getting 
careful attention if sent to busy people, 
but if sent to people in the rural districts, 
it may be resultful. 

The increased letter rate of postage 
makes it almost necessary that you mail 
at one-cent postage unless you are sending 
matter that calls for letter rate. Spend 
a little more money on the outside appear- 
ance of your envelope and you can save 
on the postage. Appearance, almost as 
much as sealed letter style, has the effect 
of making the recipient take notice. 


Making the “Ad” Successful 


EITERATION is a powerful factor in 

successful advertising, and this reitera- 

tion may be applied to phrases or symbols 

or trade marks that individualize the adver- 
tiser. 

It does not refer to a repetition of the ad- 
vertising of the same thing over and over 
again in the same monotonous style. After 
a time such advertising repels because it 
becomes tiresome. A glimpse of the adver- 
tisement is enough to force the reader’s. 
attention elsewhere. 

Every one is familiar with the pleasing 
attractiveness of a show window which is 
changed regularly and set with new stock 
well displayed. The environment is fre- 
quently as important as the stock. A win- 
dow, embellished with decorative effects— 
not overdone, but just enough—can be made 
not only to attract and hold attention, but 
to enhance the beauty of the merchandise 
itself. 

Color, too, is all important and may be 








made either a selling help or a hindrance. 


Not so long ago, scant attention was 
given to lighting in the show window and 
the interior of the store. Illumination was 
hardly considered an advertising factor at ° 
all, but now its true function is recognized, 
and many a cut glass, silver and diamond 
sale is attributable to proper lighting. 
Lighting engineers have studied the ad- 
vertising possibilities of light. Clothiers 
have long since realized that an expensive 
suit of clothes can be made to look like the 
commonest shoddy with improper lighting. 

All these things play a part in the fertile 
field of advertising, and demand urgent at- 
tention. Just as the setting of a show win- 
dow does much to increase or impede the 
sales, so the environment and display of the 
advertisement frequently helps to increase > 
or hamper the progress of the advertiser. 








J. C. Githens, Charter Oak, Ia., "has been 
succeeded by Nathan Stainenger. 
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J. S. & 6)o size Military Watches 


Made in Silver and 14k. Gold 





3/0 Military Watch 


Made in Silver, Filled and 14k. Gold 


The Wadsworth-Watch Case Co. 


Factory : Dayton, Ky. 
New York, 17 Maiden Lane Chicago, Columbus Building 
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Engineer’s Clocks 





Written Expressly for The Jewelers’ Circular by James Arthur. 














BOUT 1860, Denison—later Lord Grim- 

thorp—quoted “old Mr. Dent,” the 
famous London clockmaker, as _ saying: 
“When engineers take to making clocks 
they always forget that they are not 
driven by a steam engine,’ and adds, 
““lockmakers, at any rate, ought to re- 
member that the going part of a clock is 
a machine which has nothing to do but to 
overcome its own friction,” 
“Engineer” in this quotation may be 
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taken to mean mechanical engineer or ma- 
chine tool builder. 

The engineer whose ideal of a machine 
includes weight, strength and_ stiffness, 
which require broad bearings so closely 
fitted that they will just take oil, is amazed 
at the sloppy work which he sees in clocks 

eeping a good average rate. Many fine 
old clocks have all wheel teeth laboriously 
filed out by hand. I have a number of such 
clocks in my collection; one in particular 
is so old that it has only an hour hand. 


So great is the inaccuracy in the going 
train that the great wheel and its pinion 
must be set in to a mark, the pinion hav- 
ing one noticeably big leaf which requires 
a wide space in the wheel each time it 
comes around. Yet this clock goes and, 
owing to its having only one hand, errors 
cannot be noticed. A clock of this kind 
may be regulated to a good rate, but it 
must be timed by twelve-hour periods, be- 
cause the hand moves with a varying veloc- 
ity. Of course, with such gearing a minute 
and second hand are out of the question 
as they would not “register.” 

This clock, shown in Fig. 1, is a most 
remarkable example of hand work, and 
would be worthy of a whole chapter to 
itself. It is known as “The English Black- 
smith Clock” by collectors of antiques. 

Now, our engineer, after noticing all 
this, is liable to jump to the conclusion that 
he could make a clock which would give 
the clockmakers a lesson; so he “builds” a 
clock just as he would build a “precision 
lathe,” shafts thick, bearings large, shoul- 
ders wide, all ground to fit, and all gearing 
cut in the finest machine. Having observed 
that clockmaker’s clocks have small thin 
scape wheels, which cut into the pal- 
lets in a few years, he makes his 
scape wheel large and thick, sometimes 
spreading the points of the teeth like a 
stone cutter’s chisel so that they will not 
cut grooves in the pallets. He has found 
that the drop of the scape wheel teeth on 
the pallets is a harmful blow which makes 
the loud ticking of the common clock. As 
he is making a dead beat escapement he 
turns a steel ring of the proper diameter 
and cuts the pallets from it so as to make 
a “dead sure” dead beat. The thickness of 
these pallets is almost half the pitch of the 
scape wheel so as to eliminate drop, or 
blow. 

These pallets are set so that the chisel 
pointed teeth just catch the dead surface to 
avoid useless run. If he will refrain from 
making improvements on the suspension of 
the pendulum any of the well known pen- 
dulums may be used, but he is very likely 
to “invent” something used and discarded 
before the days of his great grandfathers. 
But we will assume that he uses a spring 
suspension and a good pendulum. Now 


the clock is finished, and, judging by its 
size, a ten-pound weight falling 48 inches 
for 8 days would look about right, so he 
hangs on 10 pounds, but the clock makes 
only a few lazy beats and stops. He makes 
a general examination and finds every- 
thing right, but the clock will not keep 
going. Now, a good engineer does not give 
up easily, so he increases the weight to 20 
pounds, and “she goes,” but sometimes the 
acute angles of the pallets catch the backs 
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of the teeth. The teeth also trip a little in 
reaching the dead surfaces at the obtuse 
angles. At this point it would be cruel to 
stand aside and see a remarkably well-made 
escapement spoiled, so we step in and ad- 
vise him to grind off a little from the 
dead surfaces at the obtuse angles back- 
wards to nothing; that is, “bevel them off 
a little.” 

This is shown in Fig. 2 where T is a 
tooth of the scape wheel and P the dis- 
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charging pallet; the part A, shown in solid 
black, is what he has ground off, the en- 
tering pallet being treated similarly on its 
outside curve. 

At one stroke this makes four improve- 
ments on the escapement; gives a safer 
landing on the pallets—a more certain 
action as the pallets have now a little 
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a T was the pioneer work of the Radium Luminous Ma- 


terial Corporation that brought radium to the govern- 

sgnmD| ment’s attention as an important factor in waging the 

war. As a result luminous gunsights, range finders, 

and air and nautical instruments are in active service “over 
there.” 

R. L. M. Glow Tacks, for example—a recent achievement. 
Stuck in uprights by wire-cutters, they point out the cleared 
way through, for those who are coming “over the top.” Much 
like large thumb tacks in appearance, they have heads illu- 
mined with R. L. M., whose self-enduring glow performs with 
unfailing dependability and whose convenient form assures 
everready usefulness. 


More than three million watches, clocks, and instruments 
have R. L. M.—equipped dials. 

Are you overlooking some use for R. L. M. in your 
industry? 

May we confer with and experiment for you at our risk 
and expense? 
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Radium Luminous Material Corporation 


55 LIBERTY STREET PLANTS: ORANGE, N. J. 
BOONTON, N. J. 


NEW YORK CITY Sees gr yo MINES: COLORADO, UTAH 
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United States and Foreign Governments 
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“clearance’—a more uniform arc of pen- 
dulum swing as there is a little recoil—and 
fourth, freedom from bottoming in the 
scape wheel when oil is fresh, as this clock 
must be overweighted to run with a little 
thickening of the oil—made worse by dust. 
Note that the “dead beat” ideal is gone, and 
we have a much better escapement with- 
out it. Now he has a clock which will run 
with about twice the usual weight and 
would show hardly any wear in a hundred 
years. 

Is this a good clock? No; it will be 
quite variable for a number of reasons, 
some of which follow: Take the gearing 
first, which is perfect machine gearing— 
and the worst possible for a clock, worse 
even than the old hand-cut gearing. Why? 
because it is cut a close fit and drives when 
entering as well as when delivering, and 
has no clearance for dust and cobwebs, so 
it stops the clock by laboring aad friction. 
The ancient clockmaker brought his hand- 
cut gearing to a wonderful degree of per- 
fection in practice, so when the gear cut- 
ting machine was invented it was necessary 
to accept his hand-cut gearing as a model; 
that is, his curves could not be improved— 
only cut with greater uniformity and ac- 
curacy, and, of course, cheaper in quantity. 
He discovered, many generations ago, that 
a pinion with radial flanks, no faces, driven 
by a wheel having epicycloidal faces, no 
flanks, gave the least friction, because they 
came into operation only at the line of cen- 
ters, as friction is easiest between two ob- 
jects when they are going away from each 
other. We have thus a pair where the 
driver has its acting faces outside the pitch 
circle while the driven one has its radial 
flanks inside the pitch circle. 

In Fig. 3 this is shown, where C is the 
pitch circle of the wheel and B that of the 
pinion. The driving tooth E of the wheel, 
just coming into action on “the line of 
centers” F G, will act, by its epicycloidal 
face, on the radial flank of the pinion leaf 
(tooth) D till the next pair reach the line 
of centers. To obtain this perfect action 
the pinion must have eleven, or more, 
leaves. Theoretically, the part shown in 
solid black, is not necessary, but its use 
in practice is important for a number of 
reasons which would take too much space 
here and call for illustrations. This is the 
perfect clock tooth of today. The machine 
gearing in this engineer’s clock which we 
are considering cannot be altered to clock 
gearing, but we can take a side cut from 
the teeth and bring it half way to clock 
gearing; in other words, “loosen it up.” 

In the matter of shafts and bearings 
(staffs and pivots) we can reduce the 
lengths of the bearings by countersinking 
the pivot holes in the framework and even 
teaming them a little to give some “shake” 
(looseness). Shoulders are bad in clock- 
work, but we can reduce their diameter till 
they are very little larger than the pivots 
and cut them till there is quite a little “end 
play.” Broad shoulders are not necessary 
in a clock because there is no pressure on 
them; worse, they drag a little even with 
fresh oil, and when the oil becomes sticky 
they stop the clock. 

Now we come to the scape wheel and 
find it large, heavy and thick, and here we 
cannot excuse our engineer, as he knows 


THE HOROLOGICAL REVIEW 
the objections to a heavy wheel being stop- 
ped and started suddenly, as happens at 
every “tick” of a clock. The objection to 
chisel-shaped teeth in a scape wheel is that 
when the oil gets a little thick they drag on 
the pallets and change the timekeeping rate 
of the clock. By thinning the scape wheel 
and filing the arms and the inside of the 
rim we can improve it and come a little 
nearer to the ideal scape wheel, which 
would be one with no weight. We have al- 
ready altered the dead beat pallets—not 
quite dead now—and they behave well. 
After all these alterations we do not yet 
have a first-class clock, because we must 
use a heavier weight than is proper for 
a well made clock of this size. Very well, 
says the maker, “what is the objection to a 
heavy weight if it is necessary to run the 
clock safely?” Because, after all the al- 
terations the gearing is not good and bear- 
ings are still too large, and in such a clock 
the difference between. being clean and 
dirty is very great; that is, when the 
weight is great enough to run the clock 
against dust and thickening of the oil it is 
too heavy when the clock is:clean and de- 
livers more power to the scape wheel than 
necessary, thus changing the rate. This 
difference cannot be eliminated from any 
clock, but is not serious in a good com- 
mercial clock, as sold in the market, for 
reasons given above. In a jeweled astro- 
nomical clock it is almost eliminated, be- 
cause such a clotk is so delicate and light. 
that a very small weight is used, delivering 
just enough power to the jeweled pallets, 
so they do not need the slight recoil given 
to our engineer clock. Further, this small 
power can be made nearly uniform by keep- 
ing the clock clean and sometimes sealing 
it up under glass. 

The timekeeping of a clock depends, pri- 
marily, on the pendulum and escapement, 
and if they are well made and fitted with 
a moderate degree of closeness—nothing 
like the closeness in astronomical instru- 
ments—the clock will give a good time rate 
even with inaccuracies below the escape- 
ment. These remarks as to the amount of 
bad work.a clock will tolerate in the lower 
part of the train must not be understood 
as disparaging good work, for the greater 
the accuracy of the work on all parts of a 
clock the better, but good judgment must 
be exercised as to closeness and looseness 
of fits,in the various parts. 

Summarizing: When an engineer builds 
a precision machine correctly it has heavy 
parts, broad bearings and close fits; but 
when he builds a clock that way it is a 
failure, because it ought to have light parts, 
narrow bearings and easy fits. 








The National Association of Credit Men 
held their annual meeting at Atlantic City 
last month, beginning Sept. 18 and ending 
Sept. 20. The association decided to make 
a drive to increase the membership to 27,- 
500. Resolutions were adopted opposing 
the practice prevalent in some communities 
of allowing bankrupts to claim exemption 
for certain sums, which the credit men call- 
ed excessive. Particular stress was laid on 
exemptions claimed by the bankrupts for 
their families, it being held by the meeting 
that the amounts often allowed are far more 
than are necessary. 
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A Clock That Uses Variations in Tem- 


peratures as Its Motive Power 





T° the list of curious clocks described 

from time to time in our columns, 
must be added one on which Vittore Guil- 
lani, of Aquila, Tessin, Switzerland, has 
been awarded a patent. It is described as 
a clock using for its motive power the vari- 
ations in the atmospheric temperature and 
is constituted as follows: The clock in- 
cludes a receptacle a and a tube b con- 
taining a certain quantity of mercury. A 
rod ¢ enters the tube 0b, resting on the 
surface of the column of mercury and 
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A Ctock OPERATED By VARIATIONS IN 
TEMPERATURE. 


moves more or less in one direction or 
the other, according as the mercury, under 
the influence of the temperature, expands 
or contracts. | 

The movements of the rod are trans- 
mitted to and utilized as the motive power 
for a horological movement, by means of 
a double saw-toothed rack-piece d acting 
on a series of small springs f fastened to 
the axis e of a wheel g which is geared 
into the wheel-work of the clock move- 
ment. 

The form of the teeth of the part d and 
of the little springs f, causes the wheel to 
turn always in the same direction at each 
longitudinal movement of the rod. 





Soloman Stein, a jeweler at 346 S. 
Broadway, Saratoga Springs, N. Y., has 
been accepted for limited service in the 
National Army and expects to be called any 
time. He is closing out his business at 
auction 
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Before the 
American Bird 
of Victory Can Fly 





American mechanical genius gives 
of its best. And among all the 
American products that enter into 
the making of these distinctly 
American machines, 


Nicholson 
Files 


have a prominent place. 


The Name NICHOLSON means, 
to builders of Aeroplanes, files val- 
ued for speedy cutting powers and 
extra service-giving QUALITY. 
Their skilled workers demand the 
files that they have known in times 
of peace. A file for every purpose. 
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This is the mark by which 
the expert jewelry work- 
ers of two generations 
have known the 
Swiss Files that 
give them 





incomparable 
service. For all 
fine work, 
Nicholson Swiss 
Files are supreme. 














Nicholson File Co. 
Providence, R. I., U.S. A. 
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CMARVELITE 


The Self-Luminous Compound Made With RADIUM 
Practically Permanent 


For Watches, Clocks, Compasses and Other Instru- 
ments that Need to be Made Visible in the Dark 


Prompt “Deliveries and Satisfactory ‘Results Guaranteed 


More than half a million instruments Marvelited for Govern- 
ment use during the past year. 


Marvelite is sold in powder form for use by the manufacturer, or 
applied by us to his instruments. Send us asample dial and hands 
and we will Marvelite them without charge and submit estimates. 


Send for our Booklet ‘‘J,’’ which is filled with in- 
formation of value to any user of self - luminous 
compounds. Many mistakes may be avoided by 
using the knowledge gained from this book as to 
the grade and character of the luminous material 
best suited to your particular case. arvelite is 
made in several different grades. Sometimes the 
highest grade is required and under other condi- 
tions a lower grade gives better results and costs less. 


DO YOU KNOW WHICH KIND TO USE? 


COLD LIGHT MANUFACTURING CO. 
50 Union Square New York 
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Refining and Smelting 


Sweeps, Bullion, Scraps 
and Filings, and Ores 


To facilitate your statements of unmanufac- 
tured metals, clean out your sweeps and know 
what they contain. Do not let them remain idle. 

Our experience in refining is of forty- 
three years’ duration, kept modern by 
adoption of processes and methods which 
must conform with our high standards. 


THE WAR INDUSTRIES BOARD 


directs the sale of our stock to such channels as 
will aid in the present emergency. 


Bear in mind that Platinum Metals in our 
hands are under Government control. 


ASK FOR TAGS. 


AMERICAN PLATINUM WORKS 


225-231 New Jersey Railroad Ave., 
NEWARK, N. J. 


New York Office, Charles Engelhard, 30 Church St. 
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tin Which Is Contained a List of the Latest 
Patents Granted by the United States and 
Great Britain. The United States Patents 
That Have Expired and the Registered 
Trade- Marks. ] 

















UNITED STATES PATENTS. 


issue of Sept. 3, 1918. 


1,277,485. EYEGLASS MOUNTING. _Joszprx 
RosensLatt, Providence, R. I. Filed Dec. 14, 
1916. Serial No. 137,019. 

A lens mounting comprising a clip having means 
by which it is attached to the lens, a saddle por- 
tion on the clip having oppositely extending arms 





for engaging the edges of the lens, both being 
formed of a single piece of metal, one of said 
arms being relatively rigid to form a stop and 
the other being resilient to engage the lens with 
a yielding pressure. 


1,277,565. HATPIN PROTECTOR. LizzI£ 
Fritcu, Schaberg, Ark. Filed Sept. 24, 1917. 
Serial No. 192,989. 

The combination of a pin provided with a 
screw-thread, a hat through one side of which said 
screw-thread normally extends in binding relation, 





a second pin extending in and out through said 
side of the hat and crossing the first said pin, and 
means ce-operative with said screw-thread and with 
the second said pin for holding the first said pin 
against accidental displacement from said _ hat. 


1,277,595. RELEASABLE SELF-FASTENING 
BUTTON. Epwarp J. Jarre, New York. 
Filed Dec. 18, 1917. Serial No. 207,754. 

In a device of the kind described, a back-plate 
having a centrally chambered portion therein; a 
spring-gripping jaws device secured within said 
chambered portion, comprising a pair of upwardly 
inclined converging spring jaw-members; an an- 
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chor-head, a pair of sharp-pointed roughened 
shanks secured to and extending upwardly from 
said anchor-head in laterally spaced relation to 
each other; means giving said shanks access to 
the interior of said chambered portion for their 
admission upwardly between and in engagement 
with said jaw members, and means permitting a 
releasing instrument access to said jaw members 
to separate the same from holding engagement 
with said shanks. 
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1,277,723. TIME-COMPUTING DEVICE. Cnas. 
L. Hitt, Albert Lea, Minn. Filed Dec. 17, 
1917. Serial No. 207,399. 

A time-computing device comprising.a frame, 
two co-operating movable scales, and two fixed 
scales co-operating one with each of the movable 
scales, one of said movable scales being graduated 
to represent the months of a year and the co- 
operating fixed scale having two distinctive sets of 
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numerals, the numerals of each set being arranged 
in two groups, each representing intervening 
months, the other of said movable scales having 
two distinctive sets of numerals reading in- the 
same direction and each of said sets representing 
intervening days of a month, and the co-operating 
fixed scale being graduated to represent the days 
of a month. 


1,277,806. HATPIN GUARD. AcGnes May WIn- 

TERBOTTOM, New Bedford, Mass. Filed Feb. 2, 

1918. Serial No. 215,113. 

The combination with a hatpin having an open- 
ing therein, of a protector embodying a pair of 
complemental sections, a pivot pin connecting said 
sections together intermediate their ends, the op- 
posed faces of said sections diverging from their 





pivotal point at one side thereof, a chamber 
formed in the opposed faces of said sections at 
the opposite side of the pivotal point, a coiled 
spring surrounding the pivot pin and having its 
ends engaging the divergent faces of the sections 
to normally hold the side walls of the chamber 
in contact and a pin secured to one inner wall of 
the chamber ‘and extending transversely of the 
latter for passage through the hatpin opening. 
1,277,848. FOUNTAIN OR RESERVOIR PEN. 
DuncaN CAMERON, Edinburgh, Scotland. 
Filed May 28, 1918. Serial No. 237,037. 

A reservoir pen comprising a point section, a 
collapsible ink container attached to the point sec- 
tion, a barrel surrounding the ink container, a 
detachable end portion to said barrel which, when 





detached, exposes the end of the container, and 
two pressure bars within the barrel upon opposite 
sides of the ink container and projecting into the 
detachable end portion of the barrel, one of said 
pressure bars being longer than the other and 
acting as a lever. 
1,277,937. WATCH CASE. Jonn E. Jounson, 
Elgin, Ill, assignor to Illinois Watch Case 





Co., Elgin, Ill. Filed Nov. 13, 1917. Serial 
No. 201,778. 

A case having a joint secured thereto; a bow 

comprising end sections in aligned _ relation; 
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aligned tubular portions connected with the end 
sections, and a sleeve adapted to receive the end 
sections, and a pintle extended through the tubular 
portions of the bow and through the joint afford- 
ing a pivotal connection therebetween, substan- 
tially as described. 


1,278,047. FINGER RING GUARD. Gesorce E. 
SmituH, Meriden, Conn. Filed Feb. 26, 1918. 
Serial No. 219,242. 

The combination with a finger ring, of a resil- 
ient guard embodying a bridge and arms at the 
ends of the bridge, the intermediate portion of 





the bridge and the intermediate portions of the 
arms being spaced from the ring, the free ends 
of the arms and the places of juncture between the 
arms and the bridge engaging the ring, to afford 
a four-point support. 





UNITED STATES TRADE-MARKS. 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1916, and are published in compliance with Section 
6 of said act.] 





Trade-Marks Published Sept. 3, 1918. 

Ser. 110,433. (CLASS 27. HOROLOGICAL 
INSTRUMENTS.) GOLDSMITH, STERN & 
Co., New York. Filed April 25, 1918. 


WANDA 


Particular description of goods—Watches. 
Claims use since the 17th of April, 1918. 
Ser. 110,953. (CLASS 27. HOROLOGICAL 
INSTRUMENTS.)  Gotpsmitn, Stern & 
Co., New York. Filed May 17, 1918. 


CONQUEROR 


Particular description of goods—Watches. 
Claims use since the 3d day of May, 1918. 
Ser. 110,954. (CLASS 27. HOROLOGICAL 
INSTRUMENTS.)  GotlpsmitH, Srean & 
Co., New York. Filed May 17, 1918. 


WARRIOR 


Particular description of goods—Watches. 
Claims use since the 3d day of May, 1918. 








As the result of a suit in the Wayne 
circuit court between Mark Slatkin and 
Abraham Cutler, doing business at 407 
Liggett building, as the Detroit Jewelers’ 
Supply Co., that court has issued an order 
and placed Cutler under a $10,000 bond 
not to dispose of his interests in the firm 
to anyone other than his partner in the 
business. Cutler is anxious to enter the 
military service, and his partner, Mark 
Slatkin, fears Cutler may sell his interest 
to someone unfamiliar with the business, 
or to one that might injure the firm’s trade 
through such unfamiliarity with the busi- 
ness details. Mr. Slatkin told the court he 
is willing and able to buy out his partner, 
and that he will pay a reasonable price. 
He asked the circuit court to restrain Cut- 
ler from selling to anyone, other than him- 
self, and the court has issued a temporary 
restraining order, backed up by the $10,000 
bond, pending the time when the affairs of 
the firm can be adjusted amicably. Both 
partners are young men, and have expe- 
rienced an unusual amount of success in 
the jewelry supplies trade in Detroit. 
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WE USE THE CELEBRATED 











iPrieiibeite)i tm ete 


Prompt service, highest character of 
workmanship and uniformly satisfac- 
tory results are some of the advantages 
enjoyed by manufacturers of watches 
and clocks who send us their dials to 
be Luma-lited. 

We use Luma exclusively because we 
believe it to be the world’s best lumi- 
nous material. Luma contains only 
Radium as its activating agent, no Mes- 
othorium, Radiothorium, lonium nor 
edoltohabittcsmelstermeiecelaee 


Our several dial painting factories are 
fully equipped to handle orders of any 


NVA or 
Write for estimate and full information. 


RADIUM DIAL COMPANY 


GENERAL OFFICES- PITTSBURGH, PA. 
LITTLE BLDG., BOSTON - MARSHALL-FIELD ANNEX BLDG., CHICAGO 
$01 FIFTH AVE. NEW YORK. 
DIAL PAINTING FACTORIES —PITTSBURGH-LONG ISLAND CITY-CHICAGO- BOSTON 








MILITARY WATCHES 


LIBERTY BONDS 
ARE PLENTIFUL 


BUY BONDS 


CONCORD WATCH CO. 


15 MAIDEN LANE NEW YORK 








BLACK SHIELD reaaueTs 


are sure to please; give them 


THE ABOVE DESIGN PRODUCED WITH a trial!  —- 
OUR MATERIAL Black Shield Mainsprings 2 . 
Black Shield Watch Glasses 
Black Shield Oils 
Tools, Materials, Supplies of all kinds. Select them 


H E R PE RS B ROS. from our supplement—sent free to the legitimate trade. 


SETTING MAKERS If you have not received one, write for it. 


EST. 1865 SWARTCHILD & COMPANY 


168 CRAWFORD ST. NEWARK, N. J. World’s Largest Jewelers’ Supply House 
29 E. Madison Street CHICAGO, ILLINOIS 


AN INQUIRY BRINGS FULL INFORMATION 
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Finding a Proper Selling Price 
(Continued from page 109.) 


He can find out his net profits by sub- 
tracting last year’s present worth from this 
year’s present worth. . 

Having the total mark-up realized (com- 
monly called gross profit), and the net 
profit he can easily subtract these two 
amounts and find out what his expenses 
for the year were. 

It is now an easy matter to find out the 
per cent. of expenses to sales.: All he has 
to do is to multiply his profit by 100 and 
divide the total by the amount of his sales. 
This will give him his per cent. of cost of 
doing business. 

This explanation is given here so that 
those merchants who have simplified sys- 
tems of bookkeeping may find out what 
their cost of doing business is. Those jew- 
elers having a regular system of bookkeep- 
ing will have no difficulty in getting accu- 
rate percentage figures from their books. 

Having found the total cost and know- 
ing the desired net profit the next thing is 
to get the selling price. It is done in this 
way: 

One hundred per cent. equals the selling 
price. 

Therefore, the cost of the goods and the 
cost of doing business and the profit de- 
sired will equal 100. 

We will use the figures given above. 
Therefore, the cost of the goods, which is 
$6.00 plus 27 per cent. plus 13 per cent. of 
the selling price, will equal 100. We add 
27 and 13 and get 40 per cent. 100 minus 
40 per cent. leaves 60 per cent., which must 
be the cost of the merchandise. If, there- 
fore, 60 per cent. of the selling price is 
$6.00 it is an easy matter to find out what 
100 per cent. will be. 

60 per cent. equals $6.00. 

1 per cent. equals 600 divided by 60, 
equals 10. 

100 multiplied by 10 equals 1,000 cents or 
$10, the selling price, 

After the jeweler has found out his cost 
of doing business he may test all his sell- 
ing prices in the following way: 

Find out what per cent. of the selling 
price is equal to the cost of doing busi- 
ness. Then deduct this amount from the 
selling price. This will give him the amount 
that is divided between cost of goods and 
profit. By deducting the cost of goods he 

can find out the amount of his net profit. 

By reducing this to the per cent. of his 
sales he can easily see if his selling price is 
large enough to give him his desired per 
cent. of profit. 

Try it out and see where you stand. 

















Albany, N. Y. 


Charles Miller, of E. H. Miller’s Son, 436 
Sheridan Ave., Albany, New York, and his 
entire family are all confined to their beds 
with grippe. 

Frederick W. Hoffman, a jeweler on 
N. Pearl St, Albany, N. Y., who died 
July 29, left an estate of over $50,000. 
Karl R. Hoffman, a son, and two 
daughters, Meta and Emelia Hoffman, 
are named executors. Mr. Hoffman di- 
rected that $1,200 a year be provided for 


the maintenance of his son, Benjamin 
W. Hoffman, of Amityville, L. I. The 
remainder of his estate is divided equally 
among the other children, Meta W. and 
Emelia E., Karl R. and Frederick W. 
Hoffman. The will stipulates that any 
time Frederick W. Hoffman withdraws 
from the jewelry business, $6,000 shall be 
deducted from his share of the estate. 








Government Requisitions All Clinical 
Thermometers 


WASHINGTON, D. C., Oct. 5.—The War 
Department authorizes the following state- 
ment: 

As the result of an investigation by the 
War Department into the thermometer in- 
dustry, following the failure of the Medical 
Department to secure clinical thermome- 
ters, which are urgently needed and which 
they were unable to get, except at what 
were considered exorbitant prices, the War 
Department, through the General Staff, has 
made requisition upon or placed compul- 
sory orders with 18 thermometer manu- 
facturers of the United States for approxi- 
mately 668,000 clinical thermometers. 

Under these orders the War Department 
will not only take the entire stock of 
clinical thermometers now manufactured, 
but will keep the factories producing in 
large quantities for 20 weeks. The com- 
pulsory order specifies that the entire 
quantity must be delivered by February 10, 
1919. 

REASONS FOR STORAGE. 


The investigation made by the military 
authorities developed the fact that there 
would not have been any difficulty in se- 
curing the needed thermometers had it not 
been for the apparent combination of glass 
blowers and the thermometer manufac- 
turers’ association, whereby no manufac- 
turer not a member of the association could 
secure the blank tubes for their manu- 
facture. 

The price of clinical thermometers has 
advanced in the past year from 25 cents 
and 30 cents to 60 cents and 65 cents each. 

The Government ascertained that the 
manufacturers pay $40 per gross to the 
glass blowers for the tubes on the condi- 
tion that they sell only to members of the 
manufacturers’ association. Such an ar- 
rangement made it impossible for inde- 
pendent: manufacturers to secure tubes ex- 
cept when glass blowers violated their 
agreement with the manufacturers. It was 
learned that a penalty had been provided 
for between the glass blowers and the man- 
ufacturers in the event that any glass blow- 
er sold to other than association members. 
The penalty was a fine of $100 for each 
offense. 

In view of the urgent need for these 
thermometers it was decided by the Gen- 
eral Staff that instead of seeking redress 
through the courts, the output of the fac- 
tories, as well as the existing stock, should 
be taken over under powers granted to the 
military by recent legislation. This has 
been done. | 
_ The prices which the manufacturers will 
be paid for these thermometers will be de- 
termined by the War Department board of 
appraisers. 
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FACTORIES RFQUISITIONED, 

The manufacturers upon whom requisi- 
tion and compulsory orders. have been 
served include: 

Wm. Katz, Brooklyn, N. Y.; Samuel 
Landauer, New York City; Randall Faich- 
ney Co., Watertown, N. Y.; National Ther- 
mometer Co., New York City; E. Kessling 
Thermometer Co., Brooklyn, N. Y.; Nern- 
berg Thermometer Co., New York City; 
Becton Dickinson Co., Rutherford, N. J.; 
E. J. Dunbar Co., New York City; Lewis 
Henn, Brooklyn, N. Y. 








Rochester, N. Y. 

E. J. Scheer is active in the Fourth Lib- 
erty Loan drive. | 

William H. Levison, of M: Rosenbloom 
& Co., has returned from a western busi- 
ness trip. 

A regular monthly meeting of the Roch- 
ester Retail Jewelers’ Association will be 
held Thursday evening, Oct. 10, at the Ho- 
tel Seneca. 

Short circuit of electric wires started a 
blaze in the jewelry store of S. D. Burritt, 
104 State St., last Thursday. The fire was 
extinguished before much damage was 
done. 

The local jobbers have anticipated the 
restrictions on the gold supply to the jewel- 
ry manufacturers and most of them have 
secured a good stock of military watches 
and jewelry for the holiday trade. The 
outlook here is for a good business during 
the holidays, but among a new clientele. 

A jewelry class has been opened in the 
Fine Arts Department of the Mechanics’ 
Institute. The students turn out some very 
handsome and original designs in jewelry 
each year. Every opportunity is given in 
the department for students to acquire a 
thorough knowledge in constructive de- 
signs and the principles of decoration and 
engraving on fine metals. The school has 
a daily attendance of 40 students in the 
various departments. Night classes show 
an increase of 25 per cent. over last year’s 
registration. 3 











Gold and Silver Director Confers with Many 
Trades and Asks That Manufacture of 
Gold Pencils Be Stopped and 
Gold Pen Line Curtailed 

Robert B. Steele, director of gold and 
silver, came from Washington, D. C., and 
visited New York Monday, where he at- 
tended a number of meetings in the rooms 
of the National Jewelers Board of Trade. 
He held conferences with the gold pen 
manufacturers, the manufacture jewelers, 
the bullion dealers, the dental gold dealers 
and the rolled plate manufacturers. Prior 
to this he had been in conference with a 
number of smelters in New York. 

Mr. Steele spent most of the tinie in an- 
swering questions from various dealers and 
telling them of the developments in the 
gold and siiver regulations. The was able 
to report an improvement in the situation 
in regard to the export of various gold 
lines, details of which will be announced 
later. He requested the fountain pen deal- - 
ers not to manufacture any fine gold pens 
above No. 5 and no gold pencils at af. 
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Stick the paper ring on the dial of your watch and it becomes Radium-lighted 


Price per dozen sets dial and hands $6.00 Grade Al 


Hands only $2.00 per dozen. 


Our capacity is 5,000 dials and hands per day. No order too large; none too 
We are doing work for the largest jobbers and importers in New 
York and use Grade Al Radium only. 


JUPITER RADIO CO. 


Manufacturers of Radium Luminous Dials and Hands 
of All Sizes and All Makes 


Made with 
Radium, 
Grade Al 


30 EAST 14th ST. 


NEW YORK 























CCURACY = 
GEORGE M. BAKER 4 


GOLD, SILVER AND PLATINUM REFINERS 


91 Page St., Providence, R. L 
Our Modern Methods & 
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WHY =“ 


WHY WASTE anything in these days of keen 
competition? WAR times have taught us the 
folly of it. Your business success depends upon 
Saving your sweeps, filings, polishings, wash- 
water, etc. 


The W. L. Robertson Go. 


Assayers and Refiners 
13-15 Franklin St. Newark, N. J. 























Watch Crystals 


(Japanese Finest Grade) 


$4.80 per gross 


IN LOTS OF 10 GROSS OR MORE 


Sizes Equally Assorted. 


THE H. G. ARNOLD CO. 


170 Broadway New York, N. Y. 








Immediate Delivery. 

















Any Watch Regardless $ { 00 


We REPAI of Condition for. 


Mail order work promptly anended to 











TRIANGLE WATCH CO. *)ecciyn NS 











